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Made in Cushion Shape—Made in O Size Montauk 
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cases 
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Round Shape—Made in 3/0 and O Size 


HE cases are our 20-year Montauk, or Sterling 

silver, and we make them in both cushion and 

round shapes. Placed in such stout leather 
wrist straps as are shown above, they look thoroughly 
masculine. We supply the cases only. 


JOSEPH FAHYS & CO. 


Established 1857 


BOSTON NEW YORK. CHICAGO 
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Variations of the Brilliant Cut 





By Herbert P. Whitlock, Curator of Minerals and Gems, New York State 
Museum. 

















| tracing, as we did in a former article,’ 
the evolution of the brilliant cut from 
its earliest and most primitive form down 
to the highly developed brilliant of our 
own day, we followed, as it were, the main 
line of evolution leading to the cutting most 
adaptable to stones of medium weight and 
general use. It must be clearly borne in 
mind, however, that in the course of this 
development forms of gem cuttings have 
sprung from the main line of advance at 
many points, some of these having achieved 








Fig.1 


only a transient popularity in the past, and 
some representing variations which are 
still in use for stones adapted to certain 
settings. To anyone familiar with the great 
diversity of these variants from the well- 
known brilliant form of cutting, the futility 
of attempting anything in the nature of a 
classification will be quite patent. In some 
instances, as in the case of the table cut, 
the variation is mainly one of proportion, 
while in other cases the forms of cutting 
are combinations of brilliant and step cut. 
For convenience in arranging the data col- 
lected, it has been thought best to roughly 
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divide the variations of the brilliant cut 
into three groups, based partly on the out- 
line of the girdle and partly on the adapta- 
bility of the cutting to jewelry forms. 
Grouped in this way we have: 


, 


b 





c 


Fig.2 


(a) Cuttings with symmetrical or round 
girdles. 

(b) The commoner forms of fancy cut- 
tings. 

(c) Unusual forms of fancy cuttings. 

The first of these groups include stones 
adapted to solitaire ring settings, for the 





IV diamond, shown in Fig. 1. Although of 
much the same girdle outline as the typical 
Brazilian cut, exemplified in the Regent 
diamond, this cutting differs widely in pro- 
portion from the older form; the crown is 
shallow with a broad table, and a consid- 
erable mass of the stone lies below the 
girdle. The main facets of the pavilion 
were doubled, bringing the number of facets 
up to 66 and giving to the culet end of the | 
stone the appearance of a step cut treat- 
ment. Although the proportions of this 
brilliant were undoubtedly determined by 
the shape of the fragment of the stone to 
be dealt with, the extent to which they are 
successful in producing a highly effective 
cutting is evident from Fig. 2, which gives | 
the paths of the rays of light entering the » 
half-outline from a to f. Practically all 
the light is returned through the crown 
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centers of clusters, and in fact for every 
form of jewelry setting where a round, 
square or six-sided stone is required. 
Conspicuous among cuttings of this group 
is the square brilliant, a notable example 
of which is to be found in the Cullinan 
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Fig.3 


facets, the only loss being that occasioned 
by the group of rays from a to b, which 
escapes through the culet. 

The “20th century” cut (Fig. 3), which 
was introduced about the beginning of the 
present century, as a cutting for diamonds, 
and enjoyed only a brief popularity, is 
characterized by a multiplicity of facets in 
both crown and pavilion. It was claimed 
that the effect of this was to increase the 
surface reflections, and also that the sub- 
stitution of the eight very low facets for 
a flat table tended to hide defects of color- 
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Practical Usefulness 


At one time jewelry was used primarily for ornamental purposes 
and little consideration was given to its utility, but to the present- 
day consumer, practical usefulness is the most desirable feature, 
which of course, must be combined with style and beauty. 


The practical exacting man has long demanded a button that 
can be used equally as well in laundered as in soft cuffs, and 
we have answered the call in the Larter Eezeto Button, which 
we are illustrating above, and it is not only the most practical 
button for the practical man, but it combines with its usefulness 
style and beauty. 


Made in a great variety of styles and weights, in 14K green gold, 
running from $6.00 per pair upward. 


150 Post St. 


Tet ioe = LARTER & SONS = aRTR, 
San Francisco, Cal 23 Maiden Lane, New York = 
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and flaws. The weakness of the cutting 
with regard to internal reflections will be 
obvious from Fig. 4, which shows not only 
a leakage of light below the girdle but also 








Fig. 5 


that most of the light returned through the 
crown emerges through the girdle facets, 
leaving a considerable “well” in the center 
of the stone. As originally cut the “20th 





Fig.6 


century” showed 8&8 facets, what corre- 
sponded to the main girdle facets in the 
crown being divided into two facets each; 
this was later modified into a brilliant of 


80 facets, as shown in the figure. Perhaps 
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the factor which most prevented the suc- 
cess of this cutting was the expense of 
making a stone of such complex facetting. 

In marked contrast to the excessive mul- 
tiplication of facets in the “20th century” 
cut, the round double-cut brilliant shown 
in Fig. 5, and known as the table cut, rep- 
resents a degree of simplicity of cutting 
which strongly suggests the old English 





star-cut brilliant from which it was pos- 
sibly derived. The table cut has 33 facets 
and is characterized by a broad spread 
compared to the depth, and a_ shallow 
crown with a broad table. In the example 
studied for Fig. 5, the proportion of spread 
to depth was as 2 to 1, and the depth of 











Fig.8 


the crown was about one-third the total 
depth. Thin diamonds were formerly made 
in this cut, which has little or no advan- 
tage other than a high proportion of spread 
to weight. 

An interesting variation of the table cut 
is shown in Fig. 6, which was studied from 
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an old amethyst of about 3% carats weight. 


In this instance the stone is made much 


deeper than in the first example, and the 


depth of the crown about equals that of 








the pavilion. It is not unusual to find table- 
cut semi-precious stones dating from the 
middle of the last century with the table 
engraved and encrusted with seed pearls 
or small brilliants. An example of this 
encrusting of the table is shown in Fig. 7, 








Fig.10 


taken from a small amethyst of medium 
depth of color. 

An extremely popular cutting for sap- 
phires, rubies and the deeper colored semi- 
precious stones is the combination brilliant- 


step cut. An example, studied from a blue 
synthetic sapphire, is shown in Fig. 8. This 
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variation of the brilliant has a rather low 
crown, cut with the conventional 33 facets, 
and a deep pavilion of three tiers of stepped 
facets. The girdle-bottom main facets are 
shaped to the circular girdle by single tri- 
angular. corner facets, as shown in the 
figure. For colored stones of high index 
of refraction the combination cutting is 
very effective, as it brings out both the 
fire and the color of the gem, but like all 
forms involving step cutting, it requires 
that the proportions and slope of the pa- 
vilion facets should be carefully studied. 
The six-sided cutting shown in Fig. 9, 
although formerly used to a limited extent 
for diamonds, has now almost entirely 








Fig.11 


given way before the various forms of un- 


modified step cut. This cutting is in reality 
a variation of step rather than in any sense 
a form of brilliant cut; it is introduced 
here, however, because the use of corner 
facets in the crown allies it to an extent 
with the latter group. In the example 


shown in the figure the cutting produced | 


rather a “lumpy” stone in which about one- 
third of the total depth lay above the girdle. 
Diamonds made in this cutting are often 
met with in old-fashioned settings, and 
there is no doubt that they possess a cer- 
tain quaint charm; but unless very care- 
fully proportioned much of the brilliancy 
of the stone is lost. 

The French cut brilliant, illustrated in 
Fig. 10, is principally used for small rubies, 
emeralds and sapphires when it is neces- 
sary to set these in a row for a bar pin 
or similar piece of jewelry. In this case 
of “calibre” cutting the square girdles of 
all of the stones constituting the setting 
must of course be made of exactly the same 
size. For a small circlet, as in the instance 
of a diamond encircled by calibre-cut sap- 
phires, the small stones are cut with a gir- 
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dle which is slightly keystone-shaped to 
accommodate the curve of the circle. Like 
the preceding this cutting is closely allied 
in make to the step cut, being essentially 
a step cut with star facets in the crown. 

A more complex cutting of square girdle 
outline is shown in Fig. 11. This was 
studied from an old amethyst of a rare 
reddish purple color and of about 4 carats 
weight. The cutting is undoubtedly a 
rarity and would in all probability be sel- 
dom encountered, even among stones cut 
at about the middle of the last century. 








TO SERVE PRISON TERM 


Bogus United States Army Officer Will Sell 
no More “Identification Rings” 
to Soldiers 


A federal Jury sitting in New York after 
deliberating less than 10 minutes returned 
a verdict of “guilty” on Tuesday, July 24, 
in the case of “Captain” Arthur E. Luzzi, 
organizer of the “Bureau of Information,” 
who was arrested two weeks ago and 
charged with posing as a captain in the 
United States Army Reserves. Luzzi was 
also found guilty of defrauding enlisted 
men of the National Guard by selling them 
bogus “official identification rings.” Judge 
Martin T. Manton sentenced the prisoner 
to one year and one day in the Atlanta 
Penitentiary. 

Luzzi was indicted by the Federal Grand 
Jury two weeks ago on two counts, one for 
impersonating a United States army officer 
and the other for obtaining money under 
such pretense. On July 18 he was ar- 
raigned for pleading before Judge Manton 
and pleaded “not guilty” to both charges, 
the trial being set for July 23. The trial, 
which took two days, was an interesting 
one from the Government standpoint. Rob- 
ert O’Byrne, 6 Wall St., defended Luzzi, 
and Harold A. Content represented the 
Government. Among the witnesses called 
by the Government were members of the 
First New York Field Artillery, the Eighth 
Coast Defense Command and the 47th New 
York Infantry of Brooklyn, and also two 
representatives of theatrical concerns. Capt. 
Dan Costigan, of Special Squad 2, also tes- 





tified, and was followed by Detective 
Cronin. 
The representatives of the National 


Guard organizations testified that Luzzi in 
the guise of a United States captain in the 
Army Reserve visited their various en- 
campments and, claiming the co-operation 
of the War Department and the American 
Red Cross, sold them identification rings. 
The concluding witness of the day for the 
Government was Capt. B. LaSalle Rock- 
well, U. S. A., attached to the Adjutant- 
General's office at Governors Island, who 
established the fact that the defendant was 
not listed in the records of the United 
States War Department as an officer in any 
branch of the service and had no right 
whatever to the rank of captain in the Off- 
cers’ Reserve Corps. 

Luzzi, testifying in his own defense, said 
that he was once a major in the Boy Scouts 
organization and also once qualified for the 
position of captain in a volunteer organi- 
zation under an old act of Congress. It 
being definitely proven that Luzzi had abso- 
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lutely no right to wear the uniform of a 
United States captain, the concluding shot 
was fired by United States District Atorney 
Content when, holding up the captain’s uni- 
form that Luzzi wore, he asked him if this 
looked anything like a major’s uniform in 
the Boy Scouts. 

The jury after deliberation of only 10 
minutes found the prisoner guilty of both 
charges, but recommended mercy, first be- 
cause he was married, and secondly, be- 
cause it was proven that he had served as 
an orderly in the United States War Hos- 
pital during the Spanish-American War. 
In sentencing the prisoner, Judge Manton 
laid stress on the fact that unauthorizingly 
wearing the uniform of a United States 
army officer is a serious offense and said 
that if any. other cases of this kind came 
before him he will impose heavy sentences. 

Luzzi visited the Maiden Lane jewelry 
section in. New York in his United States 
Army uniform and purchased a quantity 
of rings bearing the insignia U. S. A. He 
visited the encampment of the First New 
York Field Artillery at Van Cortlandt 
Park, and, explaining that he was co- 
operating with the War Department in 
keeping track of a man after he had reached 
the battlefield, sold quite a number of the 
rings, but his scheme was nipped in the 
bud by the quick work of the Federal 
authorities. 


DEATH OF F. M. McELVAIN 











Former Grand Island and Leadville Jeweler 
Succumbs to Heart Failure 

DeNvER, Colo., July 26.—The funeral of 
the late Frank M. McElvain on Tuesday 
afternoon of last week was largely attended 
by Denver jewelers and opticians. The 
services were held from his late residence 
‘at 1130 Logan St., and the body was buried 
in Crown Hill Cemetery. 

Mr. McElvain passed away Sunday 
morning. Death was due to heart failure, 
superinduced by chronic rheumatism of 
several years’ standing. He is survived by 
his widow and three children—Mrs. F. P. 
Coffin and Francis and Blake H. McElvain, 
all of Denver. 

Mr. McElvain was engaged in the jewelry 


and optical business for several years in © 


Grand Island, Nebr., and also in Leadville, 
Colo. He was in charge of the optical de- 
vartment of the Enterprise Jewelry Co. here 
for more than a year prior to the time that 
concern closed out its business. His death 
is mourned by a large circle of friends here 
and throughout the State. 








The State Corporation Commission at 
Richmond, Va., has granted a charter to the 
Denny Clowe Co., Inc., Winchester, Va. 
The officers as given in the commission’s 
report are M. B. Clowe, president, Win- 
chester; E: P. Denny, secretary, White 
Post, Va. The capital of the new corpora- 
tion is given as $10,000. The corporation 
succeeds the late Robert A. Denny in the 
jewelry establishment on N. Main St., who, 
in turn, succeeded the firm of Sibert & 
Denny. It is the purpose of the new cor- 
noration to continue in the jewelry business. 
The concern has bought the stock and 
handsome new fixtures of the late Mr. 
Denny. A. D. Henning is also a member. 
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Imitation Pearls, of Unsurpassed Beauty, Quality, Lustre, and Purchase Value. 








Regent Pear 


are the justly celebrated line, sold exclusively by the House of LORSCH. 





Their national acceptance and enviable reputation are based entirely upon 
their inherent merit; and are not in any sense the result of special publicity 
campaigns. 


“Indestructible”’ 
ORCHID, Oriental 
LOTOS, Brilliant 
DAHLIA, Lustrous 
IRIS, ORIENT, ORIENT EXTRA, SU- 
PERIOR, and BLUE RIBBON QUALITIES 
constitute the complete line. Furnished in Rose, Cream or White, with special 
mountings, in genuine leather cases. They retail at from $5.00 to $150 the 


string, and at the price—give to the purchaser the maximum of pearl value, 
and to the dealer—splendid profits. 


Albert Lorsch & Co., Inc. 


New York, 37 Maiden Lane, Lorsch Building Providence, 131 Washington St. 
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The Production of Platinum and Allied Metals in 1916. 











By JAMES M. HILL 


Advance Report of the United States Geological Survey which will form part of 
“Mineral Resources of the United States, 1916—Part I” when published. 














WasuincTon, D. C., July 25—At the 
present time, when the country and the 
jewelry trade are so interested in the 
subject of the production of platinum, the 
report just issued by the United States 
Geological Survey on “Platinum and Al- 
lied Metals in 1916” is particularly timely 
and important just now. 

The report, which is by James M. Hill, 
will be part of Volume 1 of “Mineral Re- 
sources of the United States, 1916,” when 
that is issued. Through the courtesy of the 
Survey and of Geo. Otis Smith, its director, 
THE JEWELERS’ CircuLaR is enabled to 
present this report to its readers at once. 
The first part appears herewith, and the 
remainder will appear in weekly instal- 
ments until completed. 

The report, which will also be published 
in pamphlet form, is as follows: 


Introduction 


People are apt to think carelessly of platinum 
as a good setting for precious stones; the metal 
is, in fact, indispensable to many of our indus- 
tries. Dishes and utensils of platinum are abso- 
lutely necessary in chemical laboratories, and on 
their laboratories all great industries depend for 
guidance. Alloys have been developed for some 
parts of the ignition systems of internal-combus- 
tion engines, but no substitute for platinum has 
been found for certain delicate parts of these sys- 
tems. Platinum or allied rare metals have wide 
application in many instruments of precision used 
in the physical testing of all kinds of materials. 
Probably the most important use of platinum at 
present is in the contact process of making con- 
centrated sulphuric acid, an essential commodity 
to many industries aside from its use in the manu- 
facture of munitions. 

The United States alone apparently uses about 
165.000 fine ounces of platinum a year. The 
known supply of platinum is small; possibly 
5,000,000 ounces have been produced in the world 
to date. Estimates based on the official figures 
of production from Russia since 1843 (which are 
taken as 25 per cent. low) and on the assump- 
tion that Russia has supplied 95 per cent. of the 
world’s output indicate that the total quantity of 
crude placer platinum produced in the world since 
1843 has been less than 4,632,000 troy ounces, 
or about 159 short tons. 

Probably 500,000 ounces of this total output 
of platinum is in use as a catalyzing agent. 
The quantity manufactured in the form of chem- 
ical and physical equipment can not be readily 
ascertained but may be roughly estimated at 
1,000,000 ounces’ Electrical devices may have re- 
quired 500,000 ounces, but perhaps 250,000 ounces 
would cover that use. The jewelry industry has 
probably consumed 1,000,000 ounces, and the den- 
tal industry also about 1,000,000 ounces, Minor 
uses and hoarded platinum will account for the 
remainder of the total supply derived from the 
known placer deposits. 

Realizing the urgent necessity of increasing the 
domestic production of the metals of the platinum 
group, the United States Geological Survey has 
enlarged its field of investigation of the domestic 
platiniferous deposits. At the request of the Sec- 
retary of Commerce the Geological Survey will 
also take a census of all unmanufactured and 
scrap platinum in the United States that can be 
considered as an immediately available supply. It 
is confidently hoped that this census will show 
that the United States has a sufficient reserve of 
platinum to meet all the immediate needs of in- 
dustry. The use of platinum in heavy articles of 
jewelry will be curtailed, if the resolutions adopted 
by the Jewelers’ Vigilance Committee! are applied 
by the manufacturing jewelers, as is to be ex- 





1Commerce Repts., April 30, 1917, p. 388. 


pected in the present circumstances. This action 
will release a considerable supply of metal for the 
urgent needs of the chemists which: have recently: 
been expressed in the form of a resolution? at 
the St. Louis meeting of the American Chemical 
Society. 
Domestic Production 
CRUDE PLATINUM. 


The production of crude platinum in California 
and Oregon in 1916, as reported by miners, was 
710 troy ounces, valued at $35,490. Buyers and 
refiners, however, report purchases of 890 ounces 
of crude platinum from these States, which, at the 
average price of crude platinum ($45.50 an ounce), 
would have a value of $40,495. Production of 
crude platinum was reported by seven dredges in 
Butte. by two dredges each in Calaveras, Yuba, 
and Sacramento counties, and by one dredge each 
in Stanislaus and Trinity counties, Cal., and in 
the Sumpter district, Baker County, Ore. Nine 
hydraulic mines in California and two in Oregon 
reportec saving platinum, and two sluice operators 
in each State reported sales of crude platinum. 

Reports from refiners of platinum indicate that 
25,945 ounces of foreign crude platinum were re- 
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28,088 troy ounces of refined new metals of the 

platinum group were: recovered, of which about 

3,179 troy ounces are believed to be of domestic 

origin. 

New platinum and allied metals recovered by 
refiners, 1914-1916, im troy ounces. 


Plati- Iridosmine- Pal- 

Year. num. Iridium. osmiridium. ladium. 
Te 3,430 64 195 2,635 
i eae 6,495 274 355 1,541 
(ir: 24,518 370 315 2,885 


Dealers and refiners reported sales in 1916 of 
47,975 ounces of secondary platinum metals’ de- 
rived from refining scrap and sweeps. It must 
be realized that there is: probably more or less 
duplication in these figures, and that the same 
metal may be handled as scrap several times’ in 
a year. 


Secondary platinum and allied metals sold in 
1914-1916, im troy ounces. 

‘Year. Platinum. Iridium. Palladium. 
| REE He 40,698 129 1,500 
Dice~Cdacassnses 42,149 863 958 
De tees ot mated 45,156 1,535 1,284 


W orld’s Production 


Statements of the world’s production of plati- 
num and allied metals are, at best, estimates made 
from the most reliable information obtainable. 
The statistics embodied in the table below are 
believed to be fairly accurate, though possibly 
the figures for Colombia are too high by several 
thousand ounces of crude metal not actually 
mined during 1916 but drawn out by the high 
prices from stocks held by natives and merchants. 








_— 


Estimated world’s production of crude platinum, 1909-1916, in troy ounces. 











Country. 1909. 1910. 1911. 1912. 1913. 1914, 1915. 1916. 
Borneo and Sumatra...... 500 bot wad 200 (a) (a) (a) 
CL na wédnenseeeuenene 30 30 30 30 50 30 100 60 
I 3 i oy Sali ide are lhl 6,000 10,000 12,000 12,000 15,000 17,500 18,000 25,000 
New South Wales and Tas- 

ERE, PET eRe 440 332 470 778 1,500 1,248 303 222 
PE athe cb eiekeaewn 264,000 275,000 300,000 300,000 250,000 241,200 124,000 63,900 
CO: SNE ct cisoedsewas 672 390 628 721 483 570 742 750 

We -.édcecevasdudduahe 271,642 285,952 313,128 313,529 267,233 260,548 143,145 89,932 





(a) No basis for estimate. 








fined. Most of this material came from Colombia 
and a little from British ‘Columbia. 


REFINED PLATINUM, 


Reports received from the refiners of platinum, 
gold bullion, and blister copper indicate that 





2 Jour. Ind. and Eng. Chemistry, vol. 9, No. 5, 
p. 444, May 1, 1917. 


Imports 

The imports of platinum and allied metals for 
consumption in 1916 were about 5,000 ounces be- 
low the imports in 1915, but the value of the 
diminished quantity increased nearly a million 
dollars, as is shown by the table below, compiled 
by the Bureau of Foreign and Domestic Com- 
merce, Department of Commerce. | 








Platinum and allied metals imported for consumption in the United States, 1915-1916. 












































r 1915 1916 

Metal. Quantity "Quanity ¥ 
(troy ounces). Value. (troy ounces). Value. 

Platinum or crude platinuum and unmanufactured 
products, ingots, bars, sheets, wires..........- » 61,438 $2,241,476 53,522 $3,138,087 
Platinum, manufactured products, vases, retorts, etc, (a) 73,799 (a) 21,872 
POE. ovnccdkbneeves +600 seageaitestaenashienee 4,158 243,266 3,346 250,705 
SENOS i. cade ceccée sé ches eens ee we 130 5,737 414 17,241 
CED. 0 onc cudbeeececesansnbeesuameedia ee ive 32 787 eae écov nae 
PPT Pee Ce eee eee 3,020 103,623 6,513 282,910 
DE 0 6 Kab onde oeenkixeduegtionmewionetenée 68,778 $2,768,688 63,795 $3,710,815 

(a) Quantity not given. 
Platinum imported into the United States in 1915 and 1916. 
Unmanufactured. Ingots, Bars, etc. Manu- 
Quantity Quantity _ products, Tota. 
(fine ounces). Value. (fine ounces). Value. vases, etc. Value. 
1915. 

NE ice utihinareanwee 14,925 $540,388 3,022 $142,945 $49,654 $732,987 
Gee. «och os eeeikesass 496 22,659 11 436 855 23,950 
DE = We ci ideeceed weds hehe dace pabewen ie ee o hdbaens 4,665 4,665 
rer rr re ceebnee 53 2,346 483 2,829 
HORWEP. ‘cccnccdvcteas spent 302 11,500 Te cecccce ovens 11,500 
6 a bvesdssdudeenpaaws 1 22 eis 9 besieae’ 3. ng ween 22 
NE nb ones oud <eeueena 23,983 930,872 1,919 87,456 15,265 1,033,593 
REN. b-avchead bane coun 99 3,528 223 10,479 610 14,617 
PKs oc cenkrese+svaicws 105 nae. = “eee ee he ey ‘6 <aateaa 3,600 
CNN h.n.0'k é odd vivceeanne 15,818 564,967 480 19,278 , 584,245 
BO. sav uicececnignee 55,729 $2,077,536 5,708 $262,940 $71,532 a $2,412,008 
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Platinum imported into the United States in 1915 and 1916—Continued. 























Unmanufactured. Ingots, Bars, etc. Manu- 
pa cay ine praee _ ee factured 
Quantity QOuar tity products, Total 
(fine ounces). Value. (fine ounces). Value vases, etc. Value. 
1916. 
EEE OPE IE 26 $1,841 2,006 $111,068 $16,471 $129,380 
EY ati e ides tpi ee Gla dane 686 55,412 15 800 269 56,481 
ENED Sh ecvccveceseee 21 1,604 106 4,941 1,818 8,363 
SD wd ndag ash oeseinesu <.| » enbeoas 120 6,280 wise oa 6,280 
DE 60 e460 ch 00neeveceue 7 311 46 aa... > saacces 2,376 
RRR SSG eee: 7 475 ee 5 Gaia 475 
va 4é-ewksine nih wee 15,256 733,198 9,475 469,815 ait sional 1,203,013 
a ea 42 2,599 464 36,164 332 39,095 
PD: 50 00etesebeadeeen 92 6,560 noes ‘ian. suns 6,560 
tos cite a al ee eka 93 6,231 11 489 33 6,753 
ED iui ct teehee keene ee 221 19,797 oer eo seeees eeeee 19,797 
IN 66s capasadbacies 24,774 1,677,805 1,677,805 
NN i ie ak i ae 11 698 es 0 eattiiee 698 
Ce od. nee eee sees ies ahies 5 243 243 
Dt cénemevssbanxede 41,236 $2,506,531 12,248 $631,865 $18,923 $3,157,319 





(a) Does not include manufactured platinum upon which 50 per cent. duty was imposed. 











A comparison of the tables of imports by coun- 
tries for 1915 and 1916 shows the decline of 
supplies received from Europe and the inerease 
of crude platinum from Colombia. The unmanu- 
factured platinum imported in 1916 from Chile 
and Mexico may have been from stocks and not 
from mines; that from Venezuela and Panama 
was possibly derived from Colombian mines. The 
table for 1916 shows, apparently, that some plati- 
num was produced from the Brazilian deposits 
in that year—a production greatly to be desired 
in view of the decline of the output from Russia. 


Market and Prices 


REFINED METALS. 


The price of refined platinum in the New York 
market has been very erratic. Beginning at $90 
a troy ounce in January, 1916, the price increased 
75 cents an ounce to March, when it began to 
decline and reached $55, the lowest for the year, 
in August. Buying for the Christmas jewelry 
trade in September brought a strong reaction and 
quotations rose to an average of $101.25 for No- 
vember, with a maximum of $105 at the end of 
the month. In December quotations were easier 
and the year closed with platinum at about $82 
an ounce. The average monthly quotations are 
given below. 


Average prices of refined platinum per troy ounce 
in the New York market, 1912-1916. 


er are ee $45.55 
ES nvdcwaeeedeeenreeeesee seus 44.88 
BORG cccccccvowdedevboevcccccoens 45.06 
BORE .v.cgcc coke tude usatedeouceens 49.63 
1916: 
JORUATY: csc cccccsesecvevecss 90.05 
February .ccccscccccc cect hes 90.00 
A: a's, 0.64 b06 ecates +49 004 90.75 
Age ive dnescvecseves cfde ces 83.10 
WEA ken cock set vesssccescece 80.50 
See 2. Reda REM Maas ew ee cnt 78.13 
TO 6 c.ebhdees's Ka tedeewese cee 63.60 
August ..cccccccccccscecccns 62.56 
September ....--sseesceccees 84.25 
ee re te 89.75 
[eee eee ee 101.25 
ee, ee eee ee ee 86:87 
AVETABZE ..cccccccccccscces $83.40 


Refined palladium sold at $45 and $50 a troy 
ounce at the beginning of 1916, but prices ad- 
vanced continuously to the end of October, when 
$80 was quoted. In November the market eased 
slightly and continued to decline to the end of 
the year, when the price was about $60 an ounce. 

Refined iridium was apparently sold only by 
special bargaining, and no very definite informa- 
tion is available concerning its price. ‘Apparently 
$85 was the nominal quotation in January, and 
$105 was quoted in December. 

Prices reported to the United States Geological 
Survey by refiners of the platinum group of metals 
varied considerably in 1916.. In the following 
table fairly average prices are given, and these 
are the prices that have been used by the Survey 
in all computations. 





Eng and Min. Jour., vol. 103, pp. 4, 6, 1916. 





Average price per troy ounce of refined metals of 
the platinum group, 1914-1916. 


Metal. 1914 1915 1916 
PU: ooo od-eea des Kadeud $45 $55 $84 
DE: 0 6606 «aod earns Wee 65 83 94 
SS go wadenvar beads 33 35 45 
PUD. ceceew icc cneeni 44 56 67 


No prices of osmium, rhodium, and ruthenium 
are available. 

In England the platinum market is under Gov- 
ernment control. Johnson, Matthey & Co., buying 
for the Government, paid at the first of the year 
at the rate of 190 shillings ($46.23) an ounce, but 
in August the buying price was advanced to 200 
shillings ($48.67) an ounce and the selling price 
was fixed at 220 shillings ($53.53). On December 
29, 1916, all the platinum metals were added to 
the list of absolute contraband by the British 
Government.* 

An order by the Russian Government, which 
became effective February 1 (14), 1917, prohibits, 
among other thirgs, the importation of drawn and 
spun platinum. 

CRUDE PLATINUM. 

United States.—The miners of California and 
Oregon received from $29 to $38 an ounce for 
their crude platinum in 1915. In 1916 the price 
ranged from $43 to $76 and averaged about $45.50 
an ounce, which is the price that has been used 
by the United States Geological Survey in all 
computations. 

Colombia.—The price of crude platinum in Co- 
lombia, as the Survey is informed, ranged in 
1916 from $50 to $75 an ounce, the average price 
for the year being nearer the higher than the 
lower figure. Colombian crude platinum is esti- 
mated at 84 to 85 per cent. fine. 

Russia.—Early in 1916 the Russian Government 
issed an order prohibiting sales of crude platinum, 
but no bill against sales was passed and later in 
the year free sale of platinum was allowed, The 
market was confused by the contradictory action, 
but the selling price for the year was in general 
nearly double the average for 1915. Petrograd 
prices for 83 per cent. platinum ranged from 
$61.14 an ounce in February to $77.42 an ounce in 
October, the last quotation available; the Ekaterin- 
burg price ranged from $61.10 in January _ to 
$71.44 in October. Under date of November 11, 
1916, the Russian correspondent of the Engineer- 
ing and Mining Journal stated that by Govern- 
ment order the production of platinum had been 
taken over by the State banks at a price of $70.56 
an ounce, crude metal 83 per cent. pure, and that 
private trading had stopped. 


Occurrence. 

With the exception of a relatively small quan- 
tity of platinum and allied metals obtained by 
electrolytic refiners of copper, nickel, and gold 
all the platinum in the world has been won from 
placer deposits. Eilers® some years ago made a 
study of the precious metal content cf blister cop- 
per, but apparently did not attempt to locate the 
copper mines from which the ores were derived. 





‘Commerce Repts., June 6, 1917. 

5 Eng. and Min. Jour., Jan. 6, 1917, 

6 Eilers, A., Notes on the occurrence of some 
of the rarer metals in blister copper: Am. Inst. 
Min. Eng. Trans., vol. 47, pp. 217-218, 1913. 
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The United States Geological Survey in 1915 sent 
inquiries to many of the large preducers of cop- 
per in the Western States to ascertain which 
mines produced platiniferous ores, but the results 
were not complete. At many mines no assays had 
been made for platinum and at the few mines 
where such assays had been made the results were 
negative. This, however, is not to be wondered 
at, for Eilers’ found that the blister copper sent 
to refiners contained small quantities of platinum, 
the highest content reported by him being 1.825 
ounces per 100 tons of blister refined at the 
Omaha smelter. 

The mother rocks of platinum are basic igneous 
rocks, peridotite, pyroxenite, and dunite. The 
peridotites and pyroxenites are dark-gray to black 
heavy rocks composed principally of black or dark- 
green iron-magnesium silicates, pyroxene, augite 
and hornblende, olivine, plagioclase feldspar, chro- 
mite, ilmenite, and magnetite. Dunites are com- 
posed principally of olivine with some chromite. 
There is every gradation between these types of 
rocks and the less basic rocks. A characteristic 
of the basic rocks is their tendency to alter to 
serpentine, a soft, greasy fibrous mineral of olive- 
green to black color that once seen is readily re- 
membered. Attempts to trace platinum to its 
source have proved successful in Russia, Spain, 
and Canada, but no deposit of platinum in the 
mother rock has been found of commercial grade 
under normal conditions. It is possible, but does 
not seem probable, that bodies of platiniferous 
rock may be found in the United States rich 
enough in platinum to be worked under present 
conditions, It should be recalled, however, by all 
persons searching for platinum ores that the assay 
for platinum is difficult and apparently can not be 
successfully made by all commercial assayers. It 
is therefore recommended that samples of supposed 
platiniferous ores be sent only to the most reliable 
analysts of the country. The United States Geo- 
logical Survey has received several reports of 
discoveries of rich platinum ore in which “the 
platinum could not be detected by the ordinary 
methods of assay.” From all available informa- 
tion, such reports should be regarded with sus- 
picion, for it is confidently believed that any plati- 
num ore of commercial grade will yield to stand- 
ard methods of analysis if made by competent and 
reliable analysts. 





7 Op. cit., p. 217. 
(To be continued.) 





LETTER TO THE EDITOR © 


Red Cross Warns Against Unauthorized 
Manufacture and Sale of Its Emblem 


WasuinecTon, D. C., July 17, 1917. 
Editor, THe JeweLers’ CIRCULAR: 

The officers at the National headquarters 
of the American Red Cross, during the 
past few weeks have received numerous 
letters calling attention to the manufacture 
and sale of Red Cross pins and buttons by 
manufacturing jewelers and others not au- 
thorized to use the official Red Cross 
Emblem. 

The use of the name and emblem of the 
Red Cross has been regulated by a special 
Act of Congress, a copy of which is en- 
closed. By its terms the unauthorized use 
of Red Cross pins and buttons is made 
unlawful. | 

In order that your readers may be prop-' 
erly informed of this act, it is requested | 
that you publish this statement. Any such 
publicity will be cordially appreciated 
by us. Very truly yours, 


(Signed) Error WApswortTH, 
Acting Chairman. 








The Differential Clock Co., an Illinois 
corporation with a capitalization of $400,- 
000, is soon to locate in Muskegon, Mich. 
The product of this company is used for 
operating various commercial devices such 
as time stamps, time recorders, etc. 
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Indestructibles 


Time-tested by American women who 
have worn them; recommended by 
jewelers who have sold them; adver- 
tised and guaranteed by the firm that 
makes them. 


Sell Summer Customers 


Duchess Perles Indorient Perles 

press Perles Lolia Perles 
Tuscany Perles Perles de Ceylon 
Calife Perles Sumatra Perles 
Cairo Perles 


La TAs Perles de Ceylon 


A moderately priced indestructible, re- 
tails for $15, encased as _ illustrated. 
Necklace is 16 inches long, with solid 





gold clasp. 
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PRODUCTION OF SILVER 





United States Leads All Other Countries in 
Annual Output; Produces Twice as 
Much as Mexico 


The recent changes in the world’s de- 
mand for silver and consequent advance 
in prices are of special interest to the 
United States, which is now the world’s 
largest producer of silver. Prior to 1914 
our neighbor, Mexico, produced more sil- 
ver than did the United States, but at 
present our production of the white metal 
is double that of Mexico, and much great- 
er than that of any other country. 

A compilation by the National City Bank 
of New York shows that the silver pro- 
duction of the United States is now double 
that of Mexico and three times that of Can- 
ada, which holds third rank among the 
silver-producing countries of the world. 
Of the 172,383,000 ounces of silver pro- 
duced in the world in 1916 the United 
States produced 72,833,000 ounces, or 42 per 
cent. of the world’s total, while twenty 
years ago, in 1896, we produced but 37 
per cent. of the world production, which 
in that year was 157,061,000 ounces. In 
that twenty-year period, 1896 to 1916, the 
production of the United States has in- 
creased about 14,000,000 ounces, while that 
of other parts of the world has increased 
but about 1,000,000 ounces. 

The world’s chief producers of silver 
are the United States, Mexico, Canada, 
Peru, Japan, Spain, Australia and Chilli, 
in the order named, the United States hav- 
ing produced in 1915, for which figures of 
all countries are available, 74,961,000 ounces, 
Mexico 39,570,000, Canada 28,401,000, Peru 
9,420,000, Japan 5,080,000, Spain 4,565,000, 
Australia 3,327,000; world total 179,574,000. 
In 1916, for which returns are not yet 
available for many of the smaller countries, 
the production of the United States was 
72,884,000 ounces, Mexico 35,000,000, Can- 
ada 25,500,000, and the world’s total 172,- 
384,000 ounces. 

In the distribution of our surplus silver 
a very large proportion goes to Europe, 
the remainder chiefly to the Orient. In 
the fiscal year 1916 the latest for which 
complete figures are now available, we ex- 
ported $53,172,000 worth of silver, of which 
$41,032,000 went to England, $8,240,000 to 
China and Hongkong, and $1,385,000 for 
South America. We also exported in that 
year $6,420,000 worth of foreign silver, 
out of a total of $34,154,000 worth sent to 
us chiefly from our near neighbors, Mexi- 
co, South America, and Canada, part of 
it coming in the form of ore and a part as 
refined bullion. Most of this is sent to us 
because of our superior smelting and re- 
fining facilities, and also because the United 
States as the world’s largest producer of 
silver has special facilities for marketing 
that product in other parts of the world. 
In the fiscal year 1917, for which eleven 
months’ figures are now available, the value 
of silver exported was about $75,000,000, 
slightly exceeding in value that of any 
earlier year. The exports of 1917 are thus 
about $25,000,000 in excess of 1916, about 
one-half of the increase having gone to 
Europe and the remainder to the Orient. 

World-production of silver has material- 
ly declined since the beginning of the war. 
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The total output in 1913, the year imme- 
diately preceding the war, was 223,900,000 
ounces, but dropped to 160,626,000 in 1914, 
179,574,000 in 1915, and 172,384,000 in 1916, 
the decline occurring in countries other 
than the United States, our own produc- 
tion having been in 1913, 66,802,000 ounces; 
in 1914, 72,455,000; in 1915, 74,961,000, and 
in 1916, 72,884,000 ounces. 

Nearly one-half of the world’s produc- 
tion of silver prior to the war was used 
in the arts and industries, the Director of 
the Mint having estimated the consump- 
tion for arts and industries in 1912 at 97,- 
000,000 ounces, out of a total production 
in that year of 224,000,000 ounces. At pres- 
ent, according to current reports, the coun- 
tries at war are increasing materially their 
coinage of silver, partly to take the place 
of gold being withdrawn from circulation 
for other purposes, and in part to accom- 
pany the issues of non-metallic currency 
which have been made necessary by the de- 
mands of the war. Meantime, however, 
the demands of the Orient are also appar- 
ently increasing, since our own exports of 
silver to the Orient in the fiscal year 1917 
will probably aggregate $16,000,000, against 
approximately $9,000,000 in 1916 and %,- 
000,000 in 1915.—Evening Post. 








TO TRAVEL BY RAIL ONLY 





Jewelry Salesmen Cautioned to Refrain from 
Using or Sending Stocks by Coast- 
wise Steamships 


It was not generally known until recently 
that jewelry salesmen (or, at least, many 
of them) are now confining their means of 
transportation to railroads and avoiding 
trips by coast-wise steamers and inland 
water routes. This is the result of a reso- 
lution passed some time ago by the direc- 
tors of the Jewelers’ Safety Fund Society 
which was sent to the members of that 
society. The resolution covering this sub- 
ject reads: 


“Whereas, owing to the declaration of this 
government that this country is in a state of 
war, it becomes necessary to consider the pos- 
sible effect to the society of the condition aris- 
ing therefrom and the steps to be taken to 
safeguard the interests of its members. There- 
fore be it 

‘“‘Resotvep: That the _ secretary-treasurer be 
instructed to call the attention of members to 
the urgent necessity for co-operation with the 
officers of the society in order that everything 
possible may be done to lessen the increased 
risk of transportation and as a preliminary step 
members are requested: 

“First: To instruct their salesmen to exercise 
every possible care while the stocks intrusted 
to them are in course of transportation. 

“Second: To particularly instruct their sales- 
men to entirely refrain from traveling on coast- 
wise steamboats or steamships with their stocks 
and also to aveid steamers on inland water routes 
such as rivers and lakes.” 


As a result of the co-operation of the 
members of the organization and their 
salesmen in enforcing this rule, it is be- 
lieved by the directors of the society that 
they will be able to avoid the necessity of 
inserting in their policies a war clause, 
usually found in other insurance policies. 





A. McLean, who conducted a jewelry 
store and repair shop over the drug store 
at Butler, Ky., is soon to leave Butler and 
take up school teaching. 
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DR. ALFRED MOSELY DIES 


Noted Educator and Former Leading Figure 
in Diamond Circles of England, Expires | 
July 22. 


Word was received from London last 
Tuesday to the effect that Dr. Alfred 
Mosely, for many years prominent in dia- 
mond mining circles and of recent years 
prominent in educational matters had died 
Sunday at his home, West Lodge, Hadley 
Wood, Barnet, England, 

Dr. Mosely was widely known in the 
United States in educational circles, and 
among some prominent members of our 
trade. Among his intimate friends were 
Leopold Stern of Stern Bros. & Co., and 
Dr. George L. Kunz, of Tiffany & Co., New 
York. Dr. Mosely was very active in dia- 
mond mining and the diamond trade of 
Great Britain many years ago, before his 
activity in educational work, of recent 
years. Since the war he had become prom- 
inent again before the diamond trade, first 
as chairman of the Diamond Export Com- 
mittee, that passed on the sale of dia- 
monds in England, and secondly through 
his trip to this country at the beginning 
of the war, in the interest of his govern- 
ment, for the disposal of the seized German 
diamonds. While here he appointed a com- 
mittee to take charge of the sales of 
American firms of diamond powder and 
bort, released by the British Government. 

Born in Bristol, Eng., Oct. 13, 1854, Mr. 
Mosely was educated privately and at the 
Bristol Grammar School. At the age of 
19 he went to South Africa into the dia- 
mond mines, and by pluck and hard work 
laid the foundation of a great fortune, hav- 
ing become associated with Cecil Rhodes. 
His real success did not begin, he said, 
during his visit of 1906 to this country, 
until 1887, when the mines in South Africa 
were not being operated successfully. Eng- 
lish mining engineers had failed to -solve 
the problem, but the American engineers 
came, introduced new methods and new 
kinds of machinery, and from the hands 
and brains of these men the wealth of 
South Africa grew. It was the work of 
Gardiner Williams, Louis Seymour, Per- 
kins, Hammond and Jennings, he said, that 
convinced him that the ability they pos- 
sessed was not so much the result of in- 
dividual attainment as their educational 
training, and he determined to visit the 
country which had produced such able, 
level-headed, efficient men, and, accord- 
ingly, in 1898, made his first trip to the 
United States. 

Becoming impressed with the benefits of 
American methods of education Mr. Mosely 
made this a special study for the rest of 
his life and Columbia University conferred 
upon him the degree of LL.D. for his emi- 
nent work in this line. 





At a recent meeting of the Reading 
(Pa.) Jewelers’ Guild, held at the Y. M. 
C. A., arrangements were made to hold a 
family outing in August. A committee of 
five was appointed to select the place, fix 
the date and make the plans. The mem- 
bers of the committee are: George Roth, 
chairman; Arthur Schwemmer, Samuel L. 
Dunkle, James Kalbach and Paul D. Har- 
bach. 
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A WAR NECESSITY 





Army Officer Explains Important Part 
Played by Wrist Watch in Modern 
Methods of Fighting 


CuicaGo, July 26.—Captain E. A. Bar- 
clay, lecturing to a large crowd at the war 
map exhibit of the Chicago Daily News 
today, explained the use of the military 
wrist watch. Captain Barclay’s explana- 
tion came in answer to the query of a 
five-year old girl, in the front row, which 
was placed through her mother. 

“There are a great many people older 
than this little dear,’ said the Captain, 
“who question the use of a wrist watch 
when worn by a man. I consider it a 
matter of individual taste as to whether or 
not a civilian male shall wear a wrist 
watch. If it is done for the purpose of 
adornment I think it should be condemned. 
In modern warfare, however, the wrist 
watch is a necessity. All officers wear 
them. They are for service, not for adorn- 


ment, and they must be accurate to the’ 


second. 

“Let us take an illustration. Attacks are 
determined upon days in advance, and the 
exact time is settled. As a usual thing it 
is early in the morning—at dawn or just 
before. Exactly on the dot the men go 
‘over the top.’ They advance 20 yards at 
a walk. They do not run. A curtain of 
fire, thrown down by the artillery in their 
rear, protects them from the machine gun 
fire of the enemy. Having gone 20 yards 
they lie down, taking what cover they can, 
and the curtain fire is changed to 20 yards 
ahead of them. They again advance 20 
yards at the same pace, and so on until they 
are in the enemy trench, when the curtain 
fire has shifted to the rear of the first line, 
to prevent reinforcements being brought up. 
All this shell fire is being done by artillery 
far behind. The artillery officer depends 
most of all on his watch. He sits with a 
telephone glued to his ear and field glasses 
in his hands. He has no time to be fum- 
bling for his watch. A minute’s error in 
changing the range would mean that the 
shells would be falling into his own ad- 
vancing troops. Nor has the officer lead- 
ing his men across no man’s land any time 
to be fumbling for his watch. 

“The government does not supply wrist 
watches to officers as a part of their equip- 
ment. They purchase them out of their 
own pockets. I may say that the new 
radio face, which enables one to tell the 
time in the dark, is becoming popular 
among the officers on the western front. 
This is because of the fact that attacks are 
generally made before there is full light, as 
I have explained.” 








CHARGED WITH THEFT 





Man Wanted by Boston Police Arrested in 
Philadelphia 


Boston, Mass., July 28.—James M. Car- 
roll, alias “James McCrossen,” wanted by 
the Boston police on a charge of theft a 
month ago of a diamond ring from the 
Thomas Long Co., Summer St., was ar- 
rested and brought here from Philadelphia 
Monday. He belongs in New York, he said. 

He is charged with taking a ring worth 
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$345 from a tray shown him ‘by a clerk. 
He is said to have represented himself as 
a relative of a prominent Brockton manu- 
facturer, and a former customer of the firm. 
He was not located, although search was 
made in many cities, until caught in Phila- 
delphia last week, and taken on an indict- 
ment warrant. 

He is in the Charles St. jail here await- 
ing a hearing in the Superior Criminal 
Court, either during the month of August 
or September. 


THE “DAYLIGHT” 








BILL 





Congressman Adamson Denies That He 
Holds Up Measure, Saying It Is Not on 
War Programme 


WASHINGTON, D. C., July 25.—Regarding 
the views expressed by leaders in the Day- 
light Saving movement to the effect that 
Chairman Adamson, of the House of Rep- 
resentatives’ Committee on Interstate and 
Foreign Commerce, is holding up the “Day- 
light” Bill because he thinks it unimpor- 
tant, Chairman Adamson wrote to the 
Journal of Commerce, under date of July 
21, as follows: 

“I do not usually notice aspersions of 
that sort, but I understand it has been 
very common for a month among the advo- 
cates of that measure to make similar and 
even more violent assertions. Please state 
the fact, which everybody ought to know 
if they do not, that the bill mentioned is 
not on the President’s war programme to 
which the House is limiting its activities 
at this extra session and for that reason 
has not been and cannot be considered by 
the committee unless the President and 
the House alter the programme.” 








Queensland Gems 


T HE gem-mining industry of Queens- 
land was practically paralyzed for 
several months after the outbreak of the 
war, but the Under-Secretary of Mines 
reports a marked revival in sapphire min- 
ing on the Anakie field, says the London 
Watchmaker. 

Markets have been established in Eng- 
land and France, and all classes of stone 
produced on the _ field—parcel blues, 
small blues and machine stones—find a 
ready sale. Large corundum, consisting 
of pieces: of 10 ounces or over, is greatly 
in demand, and small corundum is the 
only product that it is not now, nor has 
it been for several years, marketable. 
Hitherto Germany has monopolized the 
buying, cutting and retailing of the prod- 
uct of Queensland’s gem fields. 

As a possible means of giving some re- 
lief, ‘the Mines Department has obtained 
a collection of gems which has been sent 
to the Panama Exposition in San Fran- 
cisco, and the representatives there of the 
Queensland Government have made ef- 
forts to open a market in the United 
States for the stones. So, altogether, the 
prospects look very favorable. 








It is expected that many jewelers from 
various parts of the country, who are mem- 
bers of the Eagles, will attend the national 
convention of that organization in Buffalo, 
N. Y:, the week of Aug. 13. 
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THE REVENUE LAW- 





Increase in War Expenses Causes Senate to 
Hold Up Report on Amended 
Measure 
WasuHincton, D. C., July 31—When 
Secretary of the Treasury McAdoo reported 
to Congress that it must make provision 
for a war budget of over $5,000,000,000, he 
did not calculate the consternation which 
he would cause in official circles. Something 
less than $6,000,000,000 will be spent by the 
War Department within the fiscal year in 
addition to that money already appropri- 
ated. The full additional demands for war 
purposes, when the navy’s needs are added 

will probably reach $7,000,000,000. 

This new budget of needs was reported 
on the day the Senate Finance Committee 
had planned to make a report on the war 
tax bill. As a result of the information 
conveyed by Secretary McAdoo the tax 
bill was held up and it will undergo further 
revision. It seems almost assured that the 
committee will be forced to resort to taxing 
the manufactures. The House tax bill pro- 
vided for a tax of 5 per cent upon the man- 
ufactures of many kinds; including jewelry, 
but upon reconsideration the Senate Finance 
Committee struck those provisions from 
the bill. In view of the greatly increased 
needs of the Government, it is learned that 
the committee is seriously considering rein- 
serting the House provisions in the bill. 

The war tax bill as originally approved 
by the Finance Committee would have 
raised but a little over $1,600,000,000 an- 
nually in revenues. The House bill would 
have raised approximately $1,800,000,000. 
Members of the Finance Committee are of 
the opinion that their bill might be made to 
raise about $400,000,000 additional revenue, 
or a total of $2,000,000,000. The Republican 
members of the committee are insistent that 
the tax measure cannot be added to any 
more than this. The remainder of the 
$5,000,000,000 needs must be raised by an 
issue of bonds. 

After meeting a number of times during 
the past week, the Senate Committee, it 
was learned, hoped to be able to report out 
a bill by the middle of the current week. 
Whether this can be accomplished depends 
largely upon circumstances. The Sheppard 
resolution proposing a prohibition amend- 
ment to the constitution is the order of 
business during the first part of the week. 

Even though the Senate Finance Com- 
mittee has not completed its revenue bill 
by Wednesday night, there are other and 
pressing war measures waiting for the con- 
sideration of the Senate. The bill designed 
to prevent trading with the enemy is about 
ready for consideration and that could be 
brought in pending the receipt of the re- 
port on the tax measure. 








A strange reunion occurred in the clock 
repair shop of W. S. L. Frear, Auburn, 
N. Y., one day recently when an old 
fashioned cathedral clock was returned 
for repairs after an absence of 45 years. 
On the back of the clock was the name of 
Mr. Frear, just as he had stamped it back 
in 1872, when he repaired it in the village 
of Clyde, being employed in the shop of 
the late Sara J. Childs in Auburn at that 
time. 
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New York Manufacturers Approve School Project 








Committee Appointed ai Meeting in New York to Give Co-operation and Support 
to Board of Education in Starting Jewelry Class in the Vocational Schools 














An important meeting of representative 
manufacturers in the gold and platinum 
lines was held Thursday afternoon at the 
rooms of the National Jewelers Board of 
Trade in New York, at which steps were 
taken to give active’ co-operation to the 
Board of Education of New York in the 
work of establishing a jewelry class in the 
vocational schools of the greater city. An 
executive committee of five was appointed 
to act for the manufacturers in the nego- 
tiations with the Board of Education and a 
financial committee of the same number was 
also appointed to raise funds that may 
be necessary in the trade to supplement the 
appropriations of the Board in getting 
everything required to make such a course 
a success. 

The executive committee appointed con- 
sists of David Belais, president of the Na- 
tional Federation of Manufacturing Jewel- 
ers’ Associations; Robert B. Steele, secre- 
tary of the Platinumsmiths’ Association of 
New York; Milton L. Ernst, president of 
the Manufacturing Jewelers’ Association of 
New York; David Kaiser, of David Kaiser 
& Co., and T. Edgar Willson, each of the 
Jewelers’ Club. The finance committee ap- 
pointed consists of Jacob Mehrlust, chair- 
man: Dewitt A. Davidson, vice-president of 
the National Jewelers Board of Trade; A. T. 
Hunt, of J. R. Wood & Sons, and Louis 
Levine, president of the East Side Associa- 
tion of Manufacturers, and David Shiman. 

As foretold in the last issue of THE 
JEWELERS’ Circucar, in which the call for 
the meeting appeared, the gathering was the 
result of negotiations that have been pend- 
ing with the officials of the Board of Edu- 
cation started by the editor of this journal 
some time ago. These negotiations had 
progressed so far that a meeting between 
Mr. Belais, Mr. Ernst and Mr. Willson, 
representing the jewelers, and Commis- 
sioner Isadore M. Levy, of the Board of 
Education, and Dr. Ettinger, the superin- 
tendent of vocational schools of New York, 
the opportunity for the children of New 
York to obtain good employment in the 
jewelry trade was thoroughly explained and 
details as to the requirements for the estab- 
lishment of a class in jewelry making 
were informally discussed, these meeting 
the approval of the officials of the Board 
at the conference. The committee from the 
jewelry trade had also pledged the support 
of the manufacturers, both active and 
financial, in the way of seeing that the class 
was properly equipped and that any neces- 
sary funds beyond those which could be 
properly appropriated by the Board at first 
for such work would be forthcoming. At 
the meeting Thursday, the work of this 
committee was approved in a resolution, the 
support of the manufacturers of the city 
pledged, and the advantages the establish- 
ment of such a course in the schools, both 
from the standpoint of the jewelry trade 
and the scholars themselves, was generally 
discussed. 

Unfortunately, owing to the hot weather 


when the meeting was called to order, the 
attendance was not as large as was ex- 
pected, although a representative gathering 
of all classes of manufacturers in the trade 
appeared. However, there were 39 others 
who wrote favoring the project and prom- 
ising to attend, who were unable to be 
present. 

The meeting was called to order at 2:30 
by Mr. Belais, as president of the National 
Federation of Manufacturing Jewelers’ As- 
sociations, and on motion Mr. Belais was 
made chairman of the meeting and Fred 





DAVID BELAIS, PRESIDENT OF THE NATIONAL 
FEDERATION OF MANUFACTURING JEWELERS. 


C. Backus, acting secretary of the National 
Jewelers Board of Trade, was made secre- 
tary. Mr. Belais in a few words told of 
the purpose of the meeting and briefly out- 
lined what had already been accomplished 
by the committee and called upon the ed- 
itor of THE JEWELERS’ CIRCULAR, whom he 
characterized as “the prime mover” in the 
project, to go into further detail. 

Mr. Willson explained the conditions of 
the trade that had resulted in the negotia- 
tions with the Board of Education being 
started, and the necessity of doing some- 
thing to bring in a new class of thoroughly 
well-trained jewelers into the trade, not 
men who did not know the foundation of 
the business or the use of the tools nor 
men who were simply specialists in making 
one article in gold or platinum, but thor- 
ough jewelers with a training based on the 
old-fashioned system. He outlined what 
had been done at the conference between 
Commissioner Levy, Dr. Ettinger, Mr. Be- 
lais, Mr. Ernst and himself and said it 
was necessary for the manufacturers of the 
city to act as a unit in this matter in con- 
junction with the Board of Education so 
that any benefit that would accrue from 
the establishment of this class would come 
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to the trade as a whole, and not particularly — 
to any one group of manufacturers or mem- 
bers of any one association. It was neces- 
sary, he said, for the manufacturers to take 
an active part, both for their own sake and 
for the sake of the boys and girls to be 
instructed, in order that the class will be 
established on proper lines and turn out 
real jewelers and not dilettante artisans 
who might eventually drift into the arts 
and crafts movement. 

After Mr. Willson had finished, Albert 
Shire, of Shire & Strauss, introduced a 
resolution to the effect that the manufac- 
turers approved of the work done and 
pledged their active and financial support in 
order to make the movement a success. 
The resolution, which .was subject to gen- 
eral discussion, was as follows: 

Whereas the manufacturers of gold and 
platinum jewelry of New York have heard with 
interest and pleasure of the negotiations con- 
ducted by representatives of, our industry with 
the Board of Education, New, York, looking to 
the establishment of a jewelry course in the pub- 
lic schools, and 7 

Whereas the establishment of such a course in 
the vocational schools of New York would prove 
of benefit to the jewelry trade of the country 
and to the boys and girls of the city of New 
York; therefore be it - 

RESOLVED, that we, the manufacturing jewelers 
of New York, in mass meeting assembled this 
twenty-sixth day of July, nineteen hundred and 
seventeen, do hereby approve of the tentative ar- 
rangements already made between the officials of 
the Board of Education and the committee that 
has been acting in our interest, and urge that 
these arrangements be brought to a_ successful 
conclusion at the earliest possible moment; be it 

RESOLVED, that we pledge ourselves to give the 
utmost support, moral, active and financial, to 
the project of establishing the right kind of a 
course for the instruction of children in jewelry 
making and that we will agree to co-operate with 
the Board of Education in every way possible, 
individually and through our representatives, in 
assisting and outfitting the shop, arranging for 
proper instructors, marketing the product of the 
school and finding positions for the graduates of 
such school, and in any way necessary to put this 
course on a successful foundation; 

REsoLvep, that in co-operating with the city 
officials and the Board of Education we shall act 
through a committee of five, to be appointed by 
the chair, of which the chairman of this meeting 
shall be one. ; 

A motion was then made that a finance 
committee be appointed to visit the trade, 
visit the manufacturers who were not pres- 
ent, put them in touch with thé ‘work being 
done and seek financial support for the 
proper fund to be raised to meet any 
demands that might be made upon ‘the trade 
to see that the school wasproperly equipped. 
This motion was carried and Chaitman Be- 
lais appointed the committees as mentioned 
at the beginning of this article. - 

In the general discussion which took place 
practically every manufacturer present 
voiced his hearty approval of* the project 
and dwelt upon the importance of :such-a 
movement to the industry at large, as well 
as to the children of the city. The ques- 
tion of establishing the class at an early 
date brought forth the suggestion from 
C. M. Levy that the principals of the vari- 
ous schools of the city be communicated 
with to find out those scholars who would 
be anxious to take such a course and the 
suggestion was offered by Mr. Davidson 
that the executive committee prepare a 
pamphlet upon the proposed class to be 
circulated not only among the manufac- 
turers of New York but: among those of 
other cities so that they may be informed 
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How are YOU fixed, on— 
Aquamarines? 


These beautiful stones enjoy an ever increasing vogue, and just now, our books show 
that the demand is greater than ever. 





Mr. JEWELER:—tThe only way to be sure of always getting just what you want, just 
when you want it, is—TO HAVE IT ON HAND. This applies to AQUAMARINES; we 
have them—in Round, Oval, Pear, and all other popular shapes. 


H. NORDLINGER’S SONS 


The Precious and Imitation Stone House that Makes Good. 
NEW YORK, 15-17-19 Maiden Lane. PROVIDENCE, R. I., 63 Washington St. 
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as to what was being done in the me- 
tropolis. 

Among those who voiced their approval 
or made suggestions in the general dis- 
cussion following were Messrs. M. L. Ernst, 
Dewitt Davidson, J. Denhofer, Oscar Hey- 
man, M. H. Wallenstein, H. G, Kaufman, 
Jacob Mehrlust, C. M. Levy, C. S. Cross- 
man, Albert Shire, E. Achilles, Wm. Chala- 
dowsty, R. B. Steele, and others. 








SAMPLE CASE ROBBERY 





Thief Gets Jewelry Worth $25,000 Belonging 
to New York Jewelry Manufacturer 


Detroit, July 26.—A clever ruse caused 
the loss last Saturday of a jewelry sample 
case of George W. Birnbaum, a salesman 
for Julius Wodiska, 182 Broadway, New 
York. The sample case contained about 
$25,000 worth of mounted and unmounted 
platinum jewelry. 

About 10:30 a. m., Mr. Birnbaum left 
the Hotel Statler to visit members of the 
trade in this city. He went to the office 
of the Luths, Dornweld, Haller Co., in the 
Liggett building, and instructed his sam- 
ple carrier to wait near the door with his 
three sample cases. The salesman pro- 
ceeded to the office of the jewelry firm in 
the building and was surprised a few min- 
utes later to see the sample carrier enter 
the office with two sample cases in his 
hand. He asked the boy why he had come 
upstairs and was informed that a young 
man in an alpaca office coat (with no hat) 
rushed out of the building and said that 
Mr. Birnbaum wanted him to come up im- 
mediately with the sample cases. As the 
sample carrier could carry only two sam- 
ple cases the young clerk (who later turned 
out to be a thief) volunteered to assist him. 
The sample carrier said he expected the 
young man up on the next car. Mr. Birn- 
baum immediately became suspicious and 
ran to the door, discovering that both the 
sample case and young man had disap- 
peared. The police were immediately noti- 
fied and an alarm was sent to neighboring 
cities, 

The elevator man, Mr. Dornweld, and 
the sample carrier gave an excellent de- 
scription of the thief. He is about 26 
years of age, 5 feet 7 inches tall, and 
weighs about 150 pounds. He has a dark 
complexion and dark hair. The Detroit 
police and the Burns detectives are work- 
ing on the case. 

Jewelers are warned to instruct their 
salesmen to be particularly careful of their 
sample cases in all cities and especially 
in Detroit, as this is the third similar 
theft that has occurred during the past 
year. 

The police believe the theft to be the 
work of experienced thieves and not of 
amateurs. The police entertain the theory 
that Birnbaum was trailed from New York. 

If the thief had gotten either of the re- 
maining two sample cases his loot would 
have been between $50,000 and $75,000. 

Julius Wodiska, the owner, is insured by 
the Lloyd’s, London, Eng., and the amount 
of the insurance covers the amount of the 
robbery. 








Frank E. Selner has moved from Twisp, 
Wash., to Mansfield, Wash. 


MAY CONFISCATE GOLD 





German Government Finds _Appeals_ for. 


Voluntary Surrender of Gold by the 
Holders Has Proved Insufficient 


A special cable to The New York Times 
from The Hague, July 27, stated that, ac- 
cording to reports from the Dutch fron- 
tier, all gold and diamonds in private pos- 
session will be confiscated by the authori- 
ties in Westphalia this week. 

For months there have been increasing 
indications in the German papers of the 
immediate necessity for gold. Up to the 
present time ‘he Government has consid- 
ered urgent appeals in the press suffcient, 
but it is evident that fresh supplies of gold 
are now imperative in order to keep up 
the steadily diminishing reserve. The 
situation has become more serious Ow- 
ing to large gold exports to Holland. 

To-day’s Weser Zeitung has an article 
beseeching the people to deliver up all their 
gold and diamonds to the State, arguing 
that a large gold reserve insures better 
credit both at home and abroad. The paper 
points out that it has been estimated that 
gold to the value of 300,000,000 to 400,- 
000,000 marks is being hoarded by persons 
hoping to profit by it later. “Gold is 
needed,” says the paper, “for victorious 
ending of the war.” It proceeds to point 
out the “glorious example” set by the Em- 
press and other royal persons, arguing that 
it is a duty to sacrifice even family heir- 
looms for the Fatherland, and that by 
so doing the dead are.-honored. 








ADMITS JEWELRY THEFT 


J. H. Willoughby.-Pleads Guilty to Robbing 
Memphis, Tenn., Jewelers, and Is 
Sent to Prison 


Mempnis, Tenn., July 26.—J. H. Wil- 
loughby wé@"arraigned on Monday in the 
Second Division of the Criminal Court be- 
fore Hon. Judge T. W. Marsh, charged 
with grand larceny in the first degree. 
He pleatled guilty and was sentenced to 
from three to 10 years in the State Peni- 
tentiary. » 

About two weeks ago the display window 
in the store of Perel & Lowenstein, 168 S. 
Main St., was smashed. The police officers 
captured a woman and found in her pos- 
session diamonds and other jewels valued 
at $5,000, which were taken from the 
broken display window. They obtained 
from her an admission that her husband, 
J. H. Willoughby, had committed the dar- 
ing robbery on the Saturday night previ- 
ous. On the night of the robbery Wil- 
loughby, being cornered by the police, gave 
the jewels to his wife and escaped. His 
wife was found standing near a bed of 
shrubbery at Edith Pl. and Wellington St. 
at 3 o’clock Sunday morning. When ar- 
rested she made no attempt at resistance. 

The robbery, which was one of the most 
sensational that has been committed in this 
city in years, occurred while scores of 
people were passing the windows and au- 
tomobiles lined the sidewalks. Imme- 
diately after the window smashing the 
police dashed after the thief, but missed 
him as he climbed over a number of fences. 

Willoughby several years ago was em- 
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ployed as a clerk in a hotel at Forest City, 
Ark., but for the past few years has been 
apparently living by his wits. On May 7 
Willoughby was arrested on a _ misde- 
meanor charge in Memphis. He was ar- 
rested the Tuesday morning following the 
window smashing and confessed to com- 
mitting the crime. The case against his 
wife, Estelle Willoughby, was declared 
nolle prossed. 








SNEAK THIEF CAUGHT | 





Man Who Stole Two Diamond Rings from 
New York Jeweler Is Arrested and 
Confesses His Guilt 


Last Wednesday noon people along 
Broadway, New York, witnessed a thrill- 
ing chase after a thief who had stolen two 
diamond rings from the jewelry store of 
Herman Feingold, 1364 Broadway. 

About noon an athletic youth, who ex- 
plained that he had just joined the aviation 
section of the Signal Corps, asked Mr. 
Feingold to show him some diamond rings. 
The jeweler showed him two rings valued 
at about $250 each. As the jeweler reached 
into the case for another, the stranger 
dashed to the street and down Broadway 
towards 36th St. with the two rings. Mr. 
Feingold was out of his shop in a moment, 
yelling at the top of his voice. 

The chase led through 36th St. to Sixth 
Ave., where the fugitive entered the arcade 
of the Sheridan building and ran up the 
stairs of the northern tower, which over- 
looks adjoining roofs. “Policeman Walsh, 
of the 30th St. station, went up after him 
revolver in hand and found the man try- 
ing in vain to force apart the bars which 
prevented egress from the tower to the 
roof. He did not have the rings, but one 
of them was found on the stairs. , 

The prisoner, who had no papers’ to 
make good his statement regarding his 
enlistment, said he was Charles Simons 
and gave an address in Washington, D. 
C. He said he was driven to the theft 
by hunger. When he was arraigned in 
the 23d Precinct he admitted his guilt. 








Gold Bars Withdrawn and 
Exchanged at New York 

Week ended July 28, i917. 

The U. S. Assay Office reports: 
Gold bars excharged for gold coin... .$522,507.78 
Gold bars paid depositors............. 423,591.61 


SOE. fap cee ehe otis vapegesous vans $946,099.39 


Of this the gold bars exchanged for gold coin 
are reported 2s follows: 


Jewelers’ 








Det See ere Peer es pyre ee IT $127,125.97 
Pee De vas ¥0d%<eene0kh 6.408 nreee 97,025.45 
BO DS Sac bide heey NR cd Rae 118,621.55 
FU Oe wceseccecus ‘eehe table ene 71,782.48 
FOE 2. owe op eveetekediin coed Sthanceu 67,081.34 
FORD BB. iw bn cba dite ke nad Rbdea 6 ¥de a Se 40,870.99 

TO Sewn Cdk accented adden $522,507.78 








The members of Battery “D,” the Paris, 
Tenn., unit of the First Tennessee Field 
Artillery, are the recipients of a handsome 
and substantial gift, the presentation of 
which was a mark of respect and apprecia- 
tion which the donors feel toward the en- 
listed men of the local battery. It is: a 
Victrola, and was presented by Warren: & 
Murray, Paris jewelers. Lieut. Emil D. 
Caldwell received the gift.in behalf of Capt. 
Caraway and the entire battery. 
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Never have bar pins been more important to 
your stock than now. Conditions are such that 
most any bar pin sells. But the merchant 
with an eye to the future never takes advan- 
tage of a condition that allows him to give his 
customers merchandise not quite up to the 
standard. Some time or other it will react as 


a boomerang. 


HAYDEN W. WHEELER & CO., Inc. 
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The jeweler who sells Wheeler bar pins is 
building a bigger and better business right now 
and for the future as well. Wheeler bar pins 
please. They attract. They satisfy. They 
bring the customer back for other merchandise. 
They advertise you. Yet they cost no more 
than for the other kind. Take no chances. Get 
acquainted! 


Correspondence invited. 








New York 





Coral Necklaces 
"Up-to-Date Fashion 


Pink Shades 
White with Pink Tint 


Craduated and Uniform 
All Sizes 


Write for a Memorandum 
Selection 


BORRELLI & VITELL! 


401 Broadway NEW YORK 
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President Evans Tells of Coming Convention 





Some of the Interesting Addresses to Be Delivered at A. N. R. J. A. Con- 
vention in St. Louis 

















Utica, N. Y., July 27, 1917. 
To the Trade Press: 

The near approach of the 12th annual 
convention of the American National Re- 
tail Jewelers’ Association, which will be 
held in the city of St. Louis, Tuesday, 
August 28, to Friday, August 31, inclusive, 
suggests the advisability of addressing a 
few words through your columns to the 
retail jewelers of this country. 

Never in the history of our association 
has the accomplishment of long desired 
imprevements demonstrated to a greater 
degree the fact that we had a mission and 
that we were fulfilling it. It is unnecessary 
to recapitulate the many things which have 
been brought about through the continued, 
consistent efforts of our association. To 
the live, up-to-date jeweler, it is a matter 
of knowledge, while the unprogressive one 
does not subscribe for or read a trade 
paper. 

Many arguments have been put forward 
to encourage non-members to unite with 
the cause, but in the case of many, results 
were not sufficient or clear-cut enough to 
justify the claim of the association that the 
improvement was due to its activity. 

For a number of years the larger or 
leading jewelers refrained from joining 
our cause because of the fact that they 
were somewhat in doubt as to the course 
which would be pursued by those in power, 
and did not wish to have the prestige of 
their concern used in furthering some small 
or inconsequential matter. The past few 
years have demonstrated to these leaders 
that the men who are guiding the destinies 
of this association are just as desirous of 
maintaining a high standard as they them- 
selves. Consequently, the past year has 
found a number of the leading firms of this 
country uniting with us as members and 
giving us the benefit of their name and 
advice. 

During all this time many jewelers have 
felt that their business was too small to 
warrant them in paying dues to the asso- 
ciation, or because they were so situated 
that they could not attend conventions that 
it was money wasted to pay such dues. 
The work which has been done for these 
many years past to bring about trade bet- 
terments has convinced these jewelers that 
whether they can attend or not; whether 
they can take an active part or not, that 
they certainly ought to be willing to pay 
the small expense of dues to the various 
associations and encourage in every way 
those enthusiastic association workers who 
realize that in order to help themselves 
they must elevate the standards of the 
business and thus benefit thousands who 
have withheld their support and encourage- 
ment. 

In these strenuous times the word 
“slacker” has come into quite general use, 
and is used in many other lines of en- 
deavor besides military affairs. 

For 11 years the American National Re- 
tail Jewelers’ Association has strenuously 


endeavored to advance the interest of the 
retail jewelers of this country, and while 
it cannot be said that we have accom- 
plished all that we have set out to do, 
still it is admitted, that conditions in the 
jewelry business are much improved over 
what they were ten years ago. Some 
changes have come so gradually that it 
seems to one unfamiliar with the efforts 
which have been put forth as though they 
have come about naturally without effort 
of any kind. The history of the past year 
when presented at St. Louis, will be one of 
interest and results. The results are the 





THE 


PRESIDENT OF 
A. N.R. J. A. 


CHARLES T. EVANS, 


answers to the cumulative work of the 11 
years that this association has been in 
existence, and certainly augur well for the 
future. 

The addresses at St. Louis will be of 
the same high character as has character- 
ized the previous conventions, and will 
amply repay any one attending for the loss 
of time and money, and will constitute an 
investment rather than an expense. 

It is impossible to give a detailed state- 
ment of the program at this time, as many 
acceptances are still conditional. There 
will be addresses of welcome by Mayor 
Henry W. Kiel, Paul V. Bunn, represent- 
ing the Chamber of Commerce; Charles 
F, Hatfield, representing the Bureau of 
Conventions, and Goodman King, of the 
Mermod-Jaccard & King Jewelry Co., 
representing the retail jewelry interests. 
The response will be by Carl R. Damuth, 
National Treasurer, Redfield, S. Dak. 

Addresses will be made by the following: 
Wm. H. Ingersoll, New York, on “The 
Maker, the Middleman and the Public’; 
Jos. E. Reagan, Indianapolis, President of 
the National Wholesale Jewelers’ Associa- 
tion, on “The Slacker in the Jewelry Busi- 
ness’; Arthur A. Everts, Dallas, Texas, 
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“The World’s Debt’ to the Jeweler”; Jean 
R. Tack, Newark, N:; J., “The Jewelers’ 
Local Association”; Edward H. Hufnagel, 
Mt. Vernon, N. Y., President New York 
State Retail Jewelers’ Association, “The 
Science of Business”; George A. Brock, 
Los Angeles, Cal., “The Sustaining Mem- 
bership and Research Work”; Carl J. 
Ricker, Emporia, Kans, “A Ramble 
Through the Jewelry Business”; T. L. 
Combs, -Omaha, Nebr., “Co-operative Ad- 
vertising’; Frank B. White, managing di- 
rector, Agricultural Publishers: .; Associa- 
tion, Chicago,, “Community . Welfare «and 
the Local Merchant”; J. A: Léwish ftige- 
president and cashier~-of the Natiorfal,.Bank 
of Commerce, St: Louis, “The: Banker’s 
Duty to His Customers in War -Times”; 
C. J. Potter, manager Store Equipment 
number the Drygoodsman, on “Window 
Displays”; K. Hoyt Stone, Chicago, “The 
Benefits of Co-operation in the Jewelry 
Business”; C. E. La Vigne, New York, 
field representative of the American Fair 
Trade League, will speak on the “Fixed 
Selling Price”; E. O. Little, secretary of 
the Indiana Retail Jewelers’ Association, 
will speak on the subject “The State Secre- 
tarys Work”; B. J. Hagamann, Chicago. 
president of the Illinois Retail Jewelers’ 
Association, who will speak on “Why I am 
an Association Enthusiast.” 

There are numerous other speakers 
whose names cannot be announced defi- 
nitely at this time. It is also our inten- 
tion to have plenty of time for committee 
reports and discussions, and to afford suf- 
ficient time for consideration of important 
resolutions. 

In short, we expect this convention to 
excel any of its predecessors, and our 
prophecy is based upon the fact that each 
year has the benefit of all the years which 
have gone before, and which have had the 
effect of making our beloved association 
bigger and better at each succeeding anni- 
versary than it was before. 

Looking forward to meeting you at St. 
Louis, I remain, Faithfully yours, 

CHARLES T. EvANs, 
President. 


TO ACCEPT 15 PER CENT 











Majority of Creditors of Weinmann & Co., 
Philadelphia, Pa., Agree to Settlement 


PHILADELPHIA, Pa., July 28—A majority 
of the creditors of Weinmann & Co., whole- 
sale jewelers, who recently admitted debts 
to the extent of about $12,000, have accepted 
an offer made by B. I. DeYoung, attorney 
for Jacob W. Weinmann, the only member 
of the firm, to settle for 15 per cent. in cash. 

At a meeting of the creditor:, some 18 
in number, about a week ago, Mr. DeYoung 
made two offers; one being the 15 per 
cent. in cash; the other to turn over all 
stock and assets to them. 

The illness of Mr. Weinmann, who has 


' been confined to his home for many months, 


is responsible for the failure of the firm, 
which is an old Philadelphia house, having 
been established about 30 years ago as J. 
Weinmann & Co. The succeeding firm 
name was Weinmann Bro. & Co., and, fol- 
lowing a failure in 1897, the business was 
owned by some of the women of the family 
until Mr. Weinmann bought them out. 
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IMPORTER OF 
Precious and 


Semi-Precious Stones 
41 Union Square, NEW YORK 


CAMEOS—CORAL BEADS 


Black Onyx, Coral and Mourning Jewelry 
Repairing Done on Coral, Jet and 
yx. Memo Orders 
DOUBRAVA &CoO. 
61 Maiden Lane, N. Y. 
AMBER BEADS 


AMBRECHT & CO. 


EXPERT 


Die Cutters for Fine Jewelry and Medals and 
Platinum Dies at Low Prices. Quick Service 
Tel. 1517 John 60 NASSAU STREET, N, Y. 


CASTINGS 


in bronze, silver and gold for silversmiths, 
ewelers and sculptors. ; 

Med dern French foundry. Inspection invited. 
Special hard beonzes for automobiles, etc. 
ERNEST VATIER 
Fine Art Caster, Chasing and Mould Making 
545-549 W. 22d Street, New York City 
Tel. Chelsea 952 


MUSIC BOXES REPAIRED 


Also Talking Machines, Clocks, Mechanical 
inging Birds and Figures, Metronomes, etc. 
Material for the Trade 


L. G. JACCARD 


(26 years with Jacet Music Box Co.) 
310 WEST 3%h STREET - NEW YORE 


ELK ‘TEETH PIDARIES Prec 
LAPIDARIES =? £ciovs 
Every size, shape and nature-colored to be had. s s s 
All genuine teeth unmounted. After 15 years’ MS in Unique Cuttings 


handling them I have many good shippers right 

from the fields. Can supply any we. Or manu- 

ote sj jeweler on short notice ave many 

oo pairs ~ nature-colored Rng et = 

and, sent on se os to res sible jewelers an 

manufacturers of emblems. When ordering name W S$ E J EW E a “3 ats 
about the sizes and number wanted. As low as the 

lowest at wholesale prices. Faceted and cabochoin Keep our catalopuc on file ana 
ae of all eg - pene. = ~~ — in their names on our monthly 
synthetic sapphires of fine quality. ough gem > 

minerals for cutters. Lion, cat and eagle claws. Sener ree Tew Tew | 


Price list free. AISENSTEIN & WORONOCK 


Bue WwW. STILWELL 22 Eidridgo St. New York, N.Y. 
Deadwood South Dakota 














—_—_—_———___ MESH BAGS REPAIRED 
St. Louis Watchmaking School W. H. Swenarton We will repair the Mesh, 


Established Thirty Years toe», resilver and reline most , 
If you really know how thoroughly we prepare (Ex-Examiner AH. #. Patent Officer) “exawerray any Mesh Bag, for 75c. Vg 


you to fill a good position in a first class Jewelry Counsel in Patent Causes Ae Eee Mail order a_ specialty. 


Store, you would come to see us at once, and mePrompt Service for Middle = 


learn the practical work as must be done in a 2 Rector Street, New York oe ; Pr West and Western Dealers. 6 
first class Jewelry Store. Oetars at FEDERAL JEWELRY CO 
Write for our Cataiog at once. Patents CTrade-Mlarks AL JE ; 


ST. LOUIS WATCHMAKING SCHOOL, St. Le BEFORE Milwaukee, Wis. 


o Espositer, Varni Co. 
LAPIS LAZULI «ons: 
Sizes 45-49 John St. New York 
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HONOR NATIONAL GUARD 


Many Rhode Island Jewelers Mobilized into 
Federal Service 


PRrovIDENCE, R. I[., July 28.—All Rhode 
Island turned out en masse last Wednes- 
day afternoon to do honor to the members 
of its National Guard who have been 
called to mobilize into the Federal service. 
As the olive drab line moved along the 
streets of the city it passed—forcibly 
crowded, not marched—between solid 
masses of humanity, greater than ever be- 
fore seen here. Nearly 4,000 of the pick 
of Rhode Island’s sons wore the uniform 
of their country, youths of great promise 
in all lines of professional and commercial 
life. 

There was a general suspension of busi- 
ness throughout the State in order that 
the employes might have a chance to join 
in bidding “Godspeed” to the departing 
soldiers. Practically every manufacturing 
jewelry establishment was closed either for 
the afternoon or during the hours of the 
parade. Great masses of United States 
flags, bunting and emblems, intermingled 
with those of the Entente Allies, were 
displayed from business houses and private 
residences and as the various commands 
marched through the streets the men were 
met with bright hues everywhere. 

Among the National Guardsmen leaving 
for service in response to President Wil- 
son’s first call were a number associated 
with the manufacturing jewelry industry 
and its kindred and allied branches. In- 
cluded among these were the following, 
who hold official positions: Major Ralph 
S. Hamilton, Jr., of Hamilton & Hamilton, 
Jr., in command of the Rhode Island Bat- 
talion of Field Artillery; Captain Harold 
R. Barker, son of Capt. Edgar R. Barker, 
commanding Battery A, and Lieut. Rush 
Sturgess, of the same command; Capt. 
Norman S. Case, son of John W. Case, 
with Horace F. Remington & Son, com- 
manding Troop A, of the First Rhode 
Island Squadron of Cavalry; Lieut. Harry 
Fletcher, son of Henry Fletcher, treasurer 
of Fletcher, Burrows Co., in Troop C of 
Cavalry; Capt. John J. Collins, of the pub- 
licity department of the Ostby & Barton 
Co., commanding the Eighth Company of 
the Coast Artillery, and Lieut. F. L. Blair 
in command of the Ambulance Company. 

The long column was headed by Gov- 
ernor R. Livingston Beeckman, who is a 
stockholder and director of the Interna- 
tional silver Co., as Commander-in-Chief 
of the Rhode Island forces. With him as 
members of his military staff rode Major 
George A. Forsyth, who is employed by 
Thornton Bros. Co., and Major Horace L. 
Manchester. The Palestine Temple Shrine 
Band, in which are a number of jewelers, 
volunteered its services for the parade, and 
the Outlet Co. (J. Samuels & Bro., Inc.) 
gave a band concert in front of its store on 
Weybosset St. 

Several of the young men who were 
mobilized from the jewelry industry were 
honored by their shop associates and 
friends previous to their departure. Stu- 
art Connell, stonesetter in the shop of the 
Chapin & Hollister Co., was presented a 
wrist watch and gold piece at the shop last 
Tuesday noon in observance of his depart- 
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ure as a member of Battery A. The pres- 
entation was made by Albert A. Gower, in 
behalf of his associates. 

A farewell surprise party was given to 
Joseph A. Eaton, of Troop C, Rhode 
Island Squadron of Cavalry, at his home 
on Haven Ave., Cranston, on Tuesday eve- 
ning, by the office employes of C. A. Wilk- 
inson Co., and other friends. Mr. Eaton 
received many gifts. 

Employes of the Bassett Jewelry Co. pre- 
sented a wrist watch to Charles J. Orphin, 
Jr.. a few days ago. Mr. Orphin is a 
member of one of the coast artillery com- 
panies of the Rhode Island National Guard. 
For several years he was employed in the 
office of the Bassett company. The presen- 
tation on behalf of Mr. Orphin’s friends 
was made by John Hennessey. 

Earl Plimpton, a member of Battery A, 
was given a farewell shower at the Sum- 
mer home of Mr. and Mrs. William Locke, 
Prudence Island, a few days ago, at which 
time he was presented a wrist watch, safety 
razor, drinking cup, soldier’s kit, mirror, 
flashlight and other articles useful to a 
soldier. Mr. Plimpton has been employed 
in the office of the Ostby & Barton Co. 
for several years. 

Frank Meyer, who has held a responsible 
position with J. F. Sturdy’s Sons Co., 
North Attleboro, has been appointed a 
sergeant in the Ninth Company of the 
Rhode Island Coast Artillery. 

Corporal J. K. Broadhead, of Battery A, 
was presented a signet ring, pipe and pouch 
of tobacco by fellow workmen at the Brown 
& Sharpe Mfg. Co. last Monday. The 
presentation was made by F. Jack. 








WELL PLACED PRAISE 





Harry C. Larter Receives Letter Regarding 
the Work of the Jewelers’ Co-opera- 
tive Bureau 

A letter was sent last week to Harry 


C. Larter, of the Jewelers’ Co-operative 
Bureau, New York, in connection with 


the work of that bureau, which calls at+. 


tention to the efficient service being per- 
formed. i ok 

As noted last week in THE’ JEWELERS’ 
CIRCULAR, a diamond and amethyst plati- 
num brooch was pawned in a Second Ave. 
pawnshop and Matthias Stratton, ‘repre- 
senting the Jewelers’ Co-operative Bureau 
and -the Lost 
Police Headquarters, after a visit to the 
pawnshop, discovered that the _ trade- 
mark indicated that it had been made 
by Theo. A. Kohn & Sons. Upon in- 
quiry at that establishment the owner was 
found, and it was learned that the brooch 
had been lost or stolen last November 
in Florida. Liberal rewards had been 
offered, but of no avail. 

The letter was from M. H. Ormsbee. 
The brooch was stolen from his wife. 
The letter follows: 


Mr. Harry .C. LARTER, 
Tewelers’ Co-operative Bureau, 
15 Maiden Lane, 
New York. 
Dear Sir: 

I wish to express my appreciation of the very 
effective work done by your general superinten- 
dent, Mr. Matthias Stratton in recovering for 
me an amethyst and diamond brooch which I 
bought for my wife from Theodore A. Kohn & 
Son in September of last year and which was 


> * 
= oak 


and Found = Bmreat = at. 
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stolen in Jacksonville, Fla., during the last week 
of November, 1916. 

I advertised the loss of this brooch in the Jack- 
sonville papers, offering a liberal reward and no 
questions asked, but never received any replies. 
Yesterday I was notified by Mr. Kohn that my 
pin had been located in the shop of a second-hand 
dealer, where it had been pledged on July 2. 

Mr. Stratton noted Kohn’s trademark on the 
brooch and notified Mr. Kohn of his discovery 
and Mr. Kohn in turn ’phoned me. I went to the 
pawnbroker with Mr. Stratton this morning and 
bought my pin from the dealer for the amount 
of money which he claimed he had paid for it. 

I consider that your Bureau as run by Mr. 
Stratton, must be of great value to all of the mem- 
bers, and moreover it has proved itself of equally 
great value to at least one customer, of one 
member. I think that the work done by your 
Mr. Stratton should be advertised by your. mem- 
bers among their clients, for I am sure if this 
were done it would prove an added asset to all 
of the retail jewelers in New York. 

Very truly yours, 
(signed) M. H. OrmsBee. 





SAMPLE TRAYS STOLEN 





Jewelry Valued at $500 Missing from a 
Providence Jewelry Factory 


ProvipeNcE, R. I., July 30—Three trays 
containing jewelry valued at $500, were 
stolen from the office of Henry Lederer & 
Bro., Inc., in the Doran building, 150 
Chestnut St., on Saturday, July 14. This 
fact became known a few days ago through 
the announcement of an offer of $100 re- 
ward for information leading to the recov- 
ery of the missing jewelry. 

The jewelry was taken from the sample 
trunk some time between the time the shop 
closed at noon Saturday, July 14, and when 
it opened the following Monday morning. 
A door leading mto the shop had been 
forced open and access gained to the firm’s 
office, and the trunk forced open. 

The loss, which was of unusual annoy- 
ance to the firm because of being new goods 
for showing to customers, was at once re- 
ported to the police, but the strictest secrecy 
was maintained in the hopes that it would 
prove of advantage in the tracing and re- 
covery of the ‘property. 





New Enterprises. 





The Sidney Wolfson Co. has started’ as 
a jobber of jewelry at 412 S. Fifth Ave., 
Chicago. : 

Reuben Freeman has opened a jewelry 
store at 1608 W. Chicago Ave., Chicago. 

Simon Etzigsohn has opened a jewelry 
store at 1325 S...Kedzie Ave., Chicago, 
which store he will conduct under the 
name of the Reliable Jewelry Co. 








Under the terms of a deal completed re- 
cently, the firm of Lawrence Bros., well- 
known jewelers, Monmouth, IIl., have taken 
a lease on the room owned by H. A. John- 
son on East Broadway and will open the 
new jewelry store about Aug. 1. The room 
has recently been remodeled by Mr. John- 
son, and with the new stock and fixtures 
which the Galesburg firm will install, it 
will be among the leading stores in the 
community. The management of the store 
will be in charge of one of the brothers 
of the firm, who expects to move his family 
to Monmouth within a short time. Mr. John- 
son will continue the optical department of 
the business. 
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Oregon Retail Jewelers Open Annual Convention. 





Members of State Association Gather at Dallas for Tenth Conclave. 








Da.ias, Ore., July 30—About 25 well- 
known Oregon jewelers and their wives, 
along with representatives of the national 
association and others connected with the 
trade outside of the State, gathered in the 
rooms of the Dallas Commercial Club today 
for the opening session of the annual 
convention of the Oregon Retail Jewelers’ 
Association. It is estimated about 50 will 
attend the convention. 

Following a meeting of the executive 
committee, the convention proper was called 
to order this afternoon by President C. H. 
Morris, of this city. I. E. Staples, of Port- 
land, responded to an address of welcome 
for the visitors and was followed by Sigurd 





SIGURD LANDSTROM, SECRETARY-TREASURER, 


Landstrom, secretary of the association, 
who gave his annual report. Other 
features scheduled for the afternoon meet- 
ing were an address, “Selling Jewel- 
ry to the Farmer and His Family,” by E. 
E. Faville, representing the Agricultural 
Publishers’ Association of Chicago, and 
a round table discussion led by F. A. 
Heitkemper, of Portland, and the presi- 
dent’s address, which follows: 


ADDRESS OF PRESIDENT C. H. MORRIS 


The last 12 months have been particularly busy 
and full of important events to the members of 
the jewelry trade. The thing we have fought 
for so long, the establishment of a fair profit 
on sterling silver, particularly in the middle west 
and east, where low prices have retarded the 
chance for profit in sterling silver lines, is now 
much nearer. The good work started by Presi- 
dent Combs when he first received the proposition 
of sterling silver flatware patterns from the man- 
ufacturers has been continued by President Evans, 
until today we have the B2 price list on sterling 
silver in actual operation in the manufacturers’ 
own stores and in large and small stores through- 
out the country, where this relief was so sadly 
needed. This cannot fail to assist those sections 
of the country where better prices have prevailed 
than in the portions where the low averages have 


prevailed, for what is good for one section must 
help another, indirectly if not otherwise. 

The good work of the national association in 
interesting the large monthly magazines to censor 
their jewelry advertising is bound to be of great 
benefit to the trade. Some of the most prominent 
of the agricultural publications have likewise prom- 
ised to give no more space to advertising that does 
not meet with the approval of the association, and 
these papers count their readers by the millions. 
Among the most prominent of these are the Jowa 
Homestead, the Wisconsin Farmer and the Kansas 
Citv Farmer and Stockman. The great Butterick 
publications, among them the Delineator, have 
thrown out mail order advertising of all kinds 





C. H. MORRIS, PRESIDENT. 


and are now committed to a policy that will see 
them with us from start to finish in our effort to 
get the public to buy at home. Thus with the 
press alone we have accomplished much good in 
the past 12 months. 

One of the great needs, perhaps the greatest, of 
the jewelry trade today, is that of efficiency in 
business. We need more knowledge of the finan- 
cial end of the business. 

One of the needs of the business has been pub- 
licity. The public must be taught to wear jewelry. 
This has been advocated at our conventions for 
years. Now there is a real movement on foot 
to get results. Money is now being raised for 
the purpose, and before long we expect to see 
real work begin. All jewelers should make a 
contribution yearly to both the sustaining mem- 
bership fund and the publicity campaign. Re- 
sults cannot be obtained without spending money, 
but tremendous profits may come from a small 
investment in these worthy movements. 

The repair department of the jewelry store has 
become a question of national importance. Every- 
thing has gone up in price by leaps and bounds 
in the past few years, especially in the last two. 
Material is much higher, wages are up, but repair 
prices have not kept pace. Jewelers must look 
into this matter and make sure that they are 
getting enough on repairs to return them a profit. 
The national association has printed a price list 
which suggests the lowest prices at which good 
work can be done and give the jeweler any profit 
at all. Each jeweler should write the national 
secretary and ask for one of these lists. He 
should show it to his fellow jewelers in his town 
and get together with them and figure out the 
prices necessary in his town in order to make 
a’ profit. Don’t run your repair department at 
a loss. sy a little care exercised in taking in 
work and setting the price right, your repair 
department can be made to return big dividends. 
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President Evans and Vice President Brock 
were in Washington before the committee hearing 
arguments for and against the war tax measure. 
They were instrumental in having the committee 
remove the five per cent lump sum war tax on 
jewelry, as it applied to retailers and wholesalers, 
which would have brought many jewelers close 
to bankruptcy. This shows the efficiency of the 
organization. Nothing could have been accom- 
plished by the jewelers had there been no such 
thing as the association. : 

The A. N. R. J. A. issues a monthly bulletin. 
It operates a service department, particularly de- 
voted to the exchange of discontinued pieces of 
sterling silver flatware between members of the 
association. It has been quite successful in this 
and invites every member to take advdntage of 
its service department for this or any other pur- 
pose. There is no charge to the members. 

The association fire insurance department is 
growing rapidly. It serves a two-fold purpose. It 
helps build up the jewelers’ organizations and 
makes them stronger and better able to carry on 
their work, and it saves the members a good 
share of the money they formerly paid to the 
old line companies for insurance. Rates on jewelry 
stocks have been too high. Jewelers have helped 
to pay the losses of some less careful trades. The 





I. E. STAPLES, WHO RESPONDED TO THE AD- 
DRESS OF WELCOME. 


Jewelers’ Mutual Fire Insurance Co. is sure to 
bring down jewelers’ rates in time and _ will, 
through its own dividends, save the jewelers of 
the country a great sum of money. It now does 
business in 25 States, has quite a number of 
policies in Oregon, has gained nearly 90 per cent 
in amount of insurance in force in the past 12 
months, and has a substantial surplus and reserve. 


‘During the three years and two months it has 


been in business the losses by fire have been only 
six per cent of the premiums collected. The divi- 
dends being returned this year are 30 per cent, 
will undoubtedly be 50 per cent within a few 
years and be maintained at that rate. This in- 
surance is only for those retail jewelers who are 
members of the national association, however. 

The future is full of promise for the jewelers 
of the country. The good that will be derived 
from the work to be undertaken when the sus- 
taining membership fund is collected cannot be 
overestimated. Help this splendid work along, 
both as a member of the Oregon and national 
associations and as an individual member of the 
jewelry trade. Assist in making the jeweler a 
better business man—that is what he needs today 
more than anything else. 


Tonight the visiting jewelers are to be 
the guests at a reception given by the 
Commercial Club. Tuesday morning they 
are to be taken in automobiles through 
the city and the surrounding prune or- 
chards, for which this, section of Oregon 
is famed. On the last evening of the con- 
vention they are to be the guests of the 
Commercial Club at a banquet. 
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Announce the opening of the Sale in the 
United States of their ‘i 


CORAL and CAMEOS : 


undertaken by their branch $ 


KF. VITELLI & SON : 


AT THE 


BROADWAY-CHAMBERS BLDG. 3. 


277 Broadway, New York eS 
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Washington Jewelers Meet at Spokane for Fifth Convention. 





Members of State Retailers’ Association Gather for Annual Conclave, 
Transact Business and Enjoy Excellent Social Program. 

















SPOKANE, Wash., July 26—The fifth an- 
nual convention of the Washington Retail 
Jewelers’ Association at the Davenport 
Hotel was brought to a close yesterday. 
Officers for the coming year were elected, 
the president and secretary-treasurer being 
re-elected. The complete roster of officers 
is as follows: K. Falkenberg, Walla 
Walla (re-elected), president; W. G. 
Mahncke, Tacoma (re-elected), first vice- 
president; George Doerr, Spokane, second 
vice-president; H. W. Skinner, Everett, 
third vice-president; V. Hunziger, Walla 
Walla (re-elected), secretary-treasurer ; 
George Dodson, Spokane; A. L. Wiffin, 





W. G. MAHNCKE, RE-ELECTED FIRST 
VICE-PRESIDENT. 


Ritzville; Charles E. Myers, Davenport, 
directors. 

During the day Col. John L. Shepherd, 
of New York, gave an address on items of 
interest to the jewelry trade, and C. B. 
Coffin, of Seattle, told of the proceedings at 
the last national convention. Horace 
Condy, of Sedro-Wooley, also spoke. 

The afternoon session was mainly given 
to the discussion of points of interest to 
jewelers. The opinion was that in every 
city of any size there should be a vigilance 
committee to protect jewelers and the pub- 
lic alike from fakers, false advertising and 
sham sales. 

The past presidents, in conjunction with 
the directors of the association, were ap- 
pointed a committee for the good and wel- 
fare of the trade throughout the State. 

The president, K. Falkenberg, was ap- 
pointed delegate to the convention of the 
American National Retail Jewelers’ Asso- 
ciation, which meets at St. Louis, Mo., in 
August, and $100 was voted toward his 
expenses. 

The date of the meeting next, year was 
left in the hands of the officers and direc- 
tors. Everett, Wash., was chosen as the 


place at which to hold the convention. 

President K. Falkenberg delivered a most 
interesting address to the delegates from 
the different parts of the State. His ad- 
dress, which was made at the first session, 
was as follows: 


ADDRESS OF PRESIDENT K. FALKENBERG. 
FELLOW JEWELERS: 

Our program states that the national vice-presi- 
dent, G. A. Brock, and our friend Col. John L. 
Shepherd will be with us today. It is a pleasure 

















K. FALKENBERG, RE-ELECTED PRESIDENT. 


to see the Colonel here as happy and sturdy as 
ever, but 1 regret to state that a letter came from 
Mr. Brock last Saturday noon explaining that he 
had been under the doctor’s care each day for 
four months on account of neuritis in his shoulder 
and arm and that it was impossible for him to 
come. He explained that he has a tender spot in 
his heart for our assocjation and sends his kindest 
regards and best wishes to his many Washington 
friends. 

We wired immediately to President Evans and 
Past President Combs, asking that Mr. Combs at- 
tend our meeting, if in any way possible. Received 
the following telegrams yesterday: 

“Telegram received. Have wired Combs in 
reference to trip and will advise you as soon 
as reply is received. 

**(Signed) CuHartes T. Evans.” 

‘‘Impossible to reach there in time for con- 
vention. Regret it exceedingly. Heartiest 
greetings to all the boys. Send strong dele- 
gation to St. Louis. It is most important this 
vear. (Signed) T. L. Comps.” 

T. M. Radabaugh and Dr. C. W. Talbot, how- 
ever, have promised to address you in the time 
allotted to Mr. Brock. 

It is gratifying to see so many of our faithful 
coworkers from the coast and we shall hear from 
them later on. 

When assembled at our fourth annual conven- 
tion in Tacoma a year ago, we did not realize that 
today our great nation would be taking active part 
in the gigantic world war. But so it is, and it 
is up to each one of us as a loyal citizen to do 
his part, both individually and as an association, 
we can do much for our country, but only as a 
powerful organization are we able to defend the 
rights of our craft. That was proven last May 
when Congress was about to impose a lump sum 
tax of 5 per cent. upon the entire stock carried 
by retailers and wholesalers, Had it not been for 
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the Vigilance Committee, with M. D. Rothschild 
as chairman and President Evans and Vice-Presi- 
dent Brock as members, that tax would have been 
imposed which would have meant ruin for hun- 
dreds and perhaps thousands of jewelers. The 
three men mentioned were all in Washington, 
D. C., at the time. The measure came up before 
Congress May 12, and the next day the Vigilance 
Committee sent a telegram to the president of 
every jewelers’ association explaining everything 
in detail, including a copy of the telegram which 
he urged each member should send to his Senator 
and Representative, asking us to communicate im- 
mediately with all of our members. We sent out 
letters the same day to the entire membership, and 
I do not know of anyone who failed to do his 
duty. In fact, a great number of men, who would 
never think of joining our association, were only 
too glad to send the telegrams in order to save 
themselves hundreds of dollars. Your secretary 
and president personally sent three telegrams each, 
while the association wired to every Senator and 
Representative of Washington State. Telegrams 
poured down upon every Senator and Representa- 
tive, all worded alike, urging them to vote against 
the 5 per cent. tax, and as far as the retailer is 
concerned the House voted it out of the bill. 

We have been fortunate again this year in se- 
curing a number of new members, and am con- 





C. B. COFFIN, EX-PRESIDENT OF THE ASSOCIA- 
TION, WHO ADDRESSED THE JEWELERS. 


fident that the coming year is going to be equally 
if not more, successful in that respect. If nothing 
else could influence a man to join, he ought to 
do so out of gratitude to the association for hav- 
ing saved him more than the amount of dues of 
his entire future business, 

So many important changes and improvements 
have been in progress during the past year that 
it would take several days to go into all of them 
in detail. I will, therefore, just mention a few 
of them in passing. 

President Evans has worked hard in making 
satisfactory arrangements on the silver question, 
and his labor has not been in vain, for we have 
all felt the beneficial results from the new sched- 
ules. From now on, we can make a profit instead 
of losing money in our silver departments. 

Perhaps the most important proposition under 
consideration today is the advertising plan of the 
Associated Jewelers of America, a national adver- 
tising campaign, featuring the desirability of wear- 
ing jewelry.. This plan includes information on 
window display, copy for advertising by the re- 
tail jewelers as well as many suggestive ideas 
which might increase the desire of the public for 
wearing jewelry. It requires $250,000 a year for 
three years to carry out this work, but that amount 
can easily be raised if every association, including 
manufacturers, wholesalers and retailers, as well 
as individual members of each branch will do 
their part, fer it will surely bring good returns. 

We must not forget to express our appreciation 
to the trade journals for the excellent work they 
have done to elevate the standard of our craft. 
They are entitled to our co-operation and encour- 


4 
i 
| 
. 
| 





64 THE JEWELERS’ CIRCULAR-WEEKLY August 1, 1917. 



































Why feature the same make and style rings that are illustrated in the mail- 
order house catalog? 


Why not make your ring stock exclusive? Why not featur lusi ly 
W.W.W. GUARANTEED NATIONALLY ADVERTISED RINGS—the lind 
that cannot be found in mail-order house catalogs—the kind that are not sold 


by department stores—the kind that are only found in the legitimate jewelry 
establishments ? 


In featuring W.W.W. rings you not only receive protection from mail-order 
house and department store competition, but you get an exclusive advertising 
service that will sell three rings for you, where you formerly sold one. 


WHITE, WILE & WARNER 


Makers of nationally advertised 
rings in which the stones do stay 
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agement, for without them our association work 
would not be nearly so successful. 

The Spokane Jewelers’ Association, which was 
formed at this hotel last Wednesday, certainly 
deserves a great deal of credit for the excellent 
manner in which the members have taken hold 
of the arrangements for the convention. Your sec- 
retary and president came to Spokane a day ahead 
of the time for the meeting, expecting to make 
the necessary arrangements, but found to our sur- 
prise that everything had been taken care of by 
the local jewelers, who surely are ‘“‘live wires.” 
May your local organization be cemented together 
as firmly as this building, 

Nothing succeeds like success. Let us adopt the 
English slogan, “Business as usual,’ and-at the 
same time eliminate our two worst enemies, envy 
and fear. If we treat our competitor as we wish 
him to treat us, co-operation, instead of competi- 
tion, will be the result. It has been a great pleas- 
ure and satisfaction to serve you as president dur- 
ing the past year and I wish to thank my asso- 
ciates for their splendid co-operation. 


Another speaker who had a message of 
interest and importance was W. G. 
Mahncke, Tacoma, who spoke as follows: 


ADDRESS OF VICE PRESIDENT WM. G. MAHNCKE, 


As we look back upon the years that have rolled 
by since our association was founded, we find that 
we have cause to be thankful for the work accom- 
plished. both by the association for its members, 
and by the members for the association. Mutual 
service has led to general benefit; mutual fellow- 
ship has strengthened individual courage. 

With joy we may observe the steady growth of 
the association and the keener interest of the mem- 
bers. It gives us hope that in the future also 
by united efforts we shall overcome the difficulties, 
solve the problems and surmount the obstacles 
which the coming years seem to hold in store for 
us. 

We are now, gentlemen, also actively in the 
world war. Our nation is in the fight to win. 
To wage war requires many sacrifices of the popu- 
lace in general. We face, therefore, years of busi- 
ness tension, of economy, of timidity in expen- 
diture and investment on the part of the general 
public. Our business as well as that of others, 
yes, possibly more so, will have to be conducted 
under more difficult selling conditions than usual. 

Profits may be smaller not only because of more 
difficult selling conditions, but because the pur- 
chasing conditions will be different and more diffi- 
cult. Not only will the natural waste of war in- 
crease the cost of production, but there is liable 
to be a shortening of credit terms, a rise in inter- 
est charges, that will sorely try the resources of 
our business. 

Naturally the running expenses of our business 
also will increase. There is to be heavy taxation 
and demands by charitable and benevolent organ- 
jations. In all directions we see a greater demand 
upon our resources, and an increasing difficulty in 
adding to them. 

But in spite of all this we may look hopefully 
into the future. We must face the problems which 
the peculiar world condition presents to us with 
a serere mind, with undaunted courage, with re- 
doubled energy. 

Right here is where we shall find occasion to 
prove to ourselves and others the value of organ- 
jation. of our association. We are subjected te 
these changed conditions not as individuals, but as 
a class of business people. Our problems shall 
therefore be the problems of our class of busi- 
ness, and together we must study and solve them. 

Right here I should like to suggest that it seems 
advisable to form an advisory consulting commit- 
tee, made up perhaps of the past presidents of the 
association and the trustees, to take up matters 
of vital importance as they may come up from 
time to time. 

In this manner the association would be a clear- 
ing house for the troubles and a reserve bank of 
advice, information and cheer to the members. 
And that is what we must accomplish. Mutual 
assistance and organized effort is for us the door 
to success, 

Permit me here to call your attention to the 
efforts now being made by the manufacturers and 
jobbers to interest the retailers in an organized 
and unified advertising campaign. The plan is 
worthy of our consideration, and possibly our-co- 
operation. 

Our mutual aid and co-operation, however, must 
not only be centered in the deliberations and the 
official work of the association. In our daily busi- 
ness life and conduct we must show this spirit of 


fellowship. We should be willing at all times by 
advice and aid to help along our brother jeweler. 
In our own business we should not cast suspicion, 
should not belittle another’s business or method. 
Do not knock the work of another. He may some 
day have opportunity to knock yours in return, and 
what is gained thereby? In your advertisements 
stand on your own merit, do not cast suspicion 
or doubt on others. State what you have to sell, 
praise and drive your stock, but leave the other 
man alone. Do not attempt to build up vour busi- 
ness by ruining that of another, but build up with 
him, drive with him, educate the public, stir the 
desire to buy, tempt the appetite with him, not 
against him, 

To do this get acquainted. Go to see the other 
man, cultivate his friendship, show respect and 
consideration to him. Draw out his thoughts. 
They may help you and cause new thoughts to 
arise in your mind, 

In the conduct of our business we must show 
care and economy, energy and stability during 
these strenuous days. Brilliant ‘‘fly-by-night” ef- 
forts will not avail, any makeshift business method 
will lead to ruin. It would therefore be advis- 
able for all concerns, large and small, not only 
themselves to exercise more care and forethought, 
but to have their business gone over by a compe- 
tent man, an accountant, a scientific business 
builder, to check at regular intervals, to advise 
and correct, to help build up. We have tried it 
and it has proven very successful, others will 
without doubt be benefited similarly. 

Let us, my dear fellow jewelers, stand together, 
for in unity is strength. Let us work in our 
association for mutual benefit, without malice and 
envy. Let us be loyal members of the mother 
association, the national association, and we shall 
find that instead of loss it shall be an added bene- 
fit to us individually and generally. 


The first day called for the informal ad- 
dress of welcome on behalf of the Spokane 


jewelers to the visitors and the prepara- * 


tions made by the local jewelers insured a 
most enjoyable convention. Social features 
were a banquet and a sightseeing trip. 

George A. Brock, Los Angeles, first vice- 
president of the A. N. R. J. A., who was 
to be one of the most prominent speakers 
at the convention, found it impossible to 
attend. 








COMMITTEE APPOINTMENTS 


E. H. Hufnagel, President Empire State Re- 
tail Jewelers’ Association, Selects Com- 
mittees to Serve for the Ensuing Year 


Mount Vernon, N. Y., July 30.—During 
the past week, Edward H. Hufnagel, presi- 
dent of the New York State Retail Jewel- 
ers’ Association, announced the appointment 
of committees for the current year. 

The personnel of these committees are as 
follows: 

Legislation Committee: Emil W. Kohn, 
chairman, New York; Frank Ehrenfried, 
Buffalo; R. G. Marston, Albany; Wm. A. 
O’Donnell, Utica; C. E. Sunderlin, Roch- 
ester; Samuel Tappin, Troy. 

Membership Committee: H. C. McCor- 
mack, chairman, New York; Wm. Mc- 
Dougall, New York; R. E. Brigham, 
Oneonta; P. J. Donnelly, Amsterdam; H. 
Walter Hamilton, Elmira; Henry A. Smith, 
New York. 

Trade Interest Committee: Benjamin T. 
Ash, chairman, Binghamton; C. P. Ward, 
Yonkers ; Charles Bickelmann, Schenectady ; 
A. J. Swezy, Rochester; Otto Miller, Olean ; 
E. A. Koetsch, N. Tonawanda. 

Trade Marks and Qualities: S. D. Bur- 
ritt, chairman, Rochester; Harry N. Clark, 
Syracuse; Henry Healy, Brooklyn; Albert 
Kamp, Ossining; L. H. Barth, Geneva; 
C. C. Campbell, Lockport. 


Deceased Members Committee: F. E. 
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Hull, Saranac Lake; J. L. Marvin, Syra- 
cuse; A. D. Bliss, Albion; R. E. Crawford, 
Amsterdam; F. F. Stapf, Dunkirk; F. P. 
Carter, Binghamton. 








A Premium Payment Plan 


EWELERS, whether wholesale or retail, 
who are troubled by customers who are 
slow in meeting their obligations might fol- 
low with advantage to themselves the ef- 
forts made by a prominent manufacturing 
house of Providence in what they call their 
fight for a principle, that is, equal terms to 
all. This house has established a premium 
payment plan for customers which is ex- 
plained in a folder recently sent out to the 
trade, the text of which might be used in 
whole or in part by those who intend to 
follow their example. In part, this circu- 
lar says: 

“Our business is founded on the greatest 
of all business principles—service. Since 
1891 we have been helping large and small 
wholesale jewelers to get and build trade. 

“We have specialized in planning and 
producing striking, unique, original, effec- 
tive designs in jewelry. The quality and 
finish of our workmanship has always been 
maintained at a high standard, and has 
earned for us friends in the trade. 

“But more particularly have we made 
friends because of our policy of treating 
all customers alike. It has been a principle 
with us during the whole twenty-six years 
of our existence to be fair and equitable to 
all. We have fought for this principle at 
all times. 

“That is why we established the premium 
payment plan and will adhere strictly to it. 
No other plan of payment devised has ever 
been so fair to all, large and small, as this 
plan. 

“All bills purchased in the calendar 
month, to receive a premium of 3 per cent., 
must be paid on or before the 15th of next 
month; if you elect to take the 2 per 
cent., you have until the 15th of the second 
month, and the 1 per cent. gives you until 
the 15th of the third month. Four months’ 
and season accounts must be paid on or 
before the 15th of the month in which they 
fall due, otherwise interest of 5 per cent. 
per annum will be charged. We allow no 
deduction for catalogue cuts, do not fur- 
nish special cards, and charge for all re- 
pairs except for defective manufacture. 

“No customer has ever received, nor will 
at any time receive a single special conces- 
sion or extra discount. We have fought 
for this principle. We know we are right 
and we are going to keep on. 

“We appreciate the support you have 
given us, and believe that your interests 
and ours are best conserved by the stand 
we are taking.” 





The B. Spector Co., Worcester, Mass., 
has been incorporated under the laws of 
Massachusetts, with a capital stock of $20,- 
000 to do a pawnbroker’s business. It is 
authorized to issue 200 shares of stock of 
the par value of $100 each. The incorpora- 
tors, directors and officers of the corpora- 
tion are: President, Nathan Sharfman; 
treasurer, Benjamin Spector, New Haven; 
clerk, Norman Sharfman. The Sharfmans 
are in the jewelry business at 30 Front St. 
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To the Retail Jewelers of the United States 





It is with regret that we are now obliged to make the 
announcement that, owing to the chronometer re- 
quirements of the United States Navy, the Canadian 
Government and the British Admirality, we shall be 
unable to make any further deliveries of Box 
Chronometers to the trade during the balance of this 
year, with the possibility that this shortage may ex- 
tend to the end of the war. 


We trust you understand our desire always to serve 
the trade to the best of our ability, but we believe 
that your feeling of patriotism and your realization 
that in a crisis of this sort the Government wants 
should come first—in fact your sense of obligation 
to your country—will cause you to commend our ac- 
tion in unhesitatingly accepting these orders from 
our Government and our Allies. 


This explanation is, however, due you, and while we 
cannot help expressing our regret at our inability to 
supply you with this particular part of our product, 
we are sure you will join with us in our feeling of sat- 
isfactién at being able to be of service to the Govern- 


ment. 





WALTHAM WATCH COMPANY 
WALTHAM, MASS. 
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TRADE CONDITIONS. 
Within the past 10 days many local manufactur- 
ing jewelers have noted an improvement in trade, 
a larger volume of orders coming in than a couple 


of weeks ago. This is in part due to the fact that 
the salesmen of the various concerns are beginning 
to get out following the semi-annual shut-down of 
the factories for the overhauling of machinery, re- 
pairs, etc., and in part to a greater demand for 
goods on the part of the retailers. The increase 
in trade has not been large, but has been sufficient 
to give a new tone to reports from the various 
manufacturers. Considering the uncertain interna- 
tional situation and the disturbance of business in 
this country due to the entrance of the United 
States into the war, business is good for this time 
of the year. There seems to be a general feeling 
among the manufacturing jewelers here that when 
Fall comes and business men can more wisely dis- 
count the effect of war upon business here, trade 
will be very good. Many of them are planning 
for a big Fall business. Some of the silver houses 
report business very good, and as far as reports 
here show, silver houses on the average are doing 
somewhat better than those making gold goods. Re- 
tailers find an increased demand for wrist watches 
because of the demand for these on. the part of 
the soldiers. The war will take quite a number 
of the Newark jewelry workers, and manufacturers 
will find their places hard to fill. To that ex- 
tent the work of the manufacturers will be crippled 
at a time when, if business turns out as expected, 
they will need what help they can get. Sixty-eight 
jewelry workers of Newark have already volun- 
teered for service in the army, navy or marines. 
In addition there have been a number of enlist- 
ments from the office and administrative depart- 
ments. The draft will also make a big cut into 
the force of workers. 





William I. Allsopp and wife have been 
spending their vacation at the Delaware 
Water Gap. 

Walter S. Noon, of Clark & Noon, Inc., 
manufacturing jewelers at 27 Marshall St., 
is spending his vacation with his wife in 
Maine. 

A one-story frame retort building is to 
be built at Doremus Ave. and Avenue R 
by the Balbach Smelting and Refining Co. 
at a cost of $2,000. 

Philip Glorieux, son of Mayor William 
L. Glorieux, of Irvington, has returned 
from France, where he served six months 
in the ambulance corps. 

John A. Pryor is on a trip which in- 
cludes visits to the trade on the Pacific 
Coast in the interest of the B. M. Shan- 
ley, Jr., Co., 13 Governor St. 

Frank Ernstberger, middle western sales- 
man for Lebkuecher & Co., 28 Prospect 
St., has gone to Sea Girt with Battery A, 
Field Artillery, of East Orange, N. J. 

B. Jensen, now with L. Leber & Son, 
manufacturers of L. L. & S. alloys, 149 
New Jersey Railroad Ave., is spending 
the week in Providence and Attleboro. 

The Lumenite Mfg. Co., of Orange, is 
very busy at the present time making il- 
luminated wrist watch dials. The large 
demand by soldiers for wrist watches with 
illuminated dials is the cause of the extra 
work at the present time. 

Brod & Co., manufacturing jewelers, 
who moved to 418 Halsey St., at the time 
of the fire in their own building at 30 
Beecher St., a couple of years ago, have 
moved back to their old address. Their 
quarters have been remodelled and made 
up-to-date in every respect. 

Max Hirsch is covering the Pacific 
Coast States with a new jewelry line for 
C. Rech & Sons, 475 Washington St. This 
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firm has secured Leon Sickel to repre- 
sent it in the middle west. J. J. Rolleston 
has been secured to represent the firm in 
the eastern territory and is now on his 
first trip through the New England States 
for the concern. 

Mayor William L. Glorieux, of Irving- 
ton, who has been the chief executive of 
Irvington ever since it was incorporated 
in 1898 with the exception of 18 months, 
has handed in his resignation to take ef- 
fect at once. This action was taken fol- 
lowing the election by the Irvington Town 
Commission of an official whom Mayor 
Glorieux had opposed. 

Representatives of the leading retail 
stores of Newark have taken the first step 
toward applying more rigid economy rules 
to deliveries made in Newark and vicinity. 
This is in line with the nation-wide move 
urged by the Commercial Economy Board 
of the Council of National Defense. It 
was decided that beginning Aug. 1 the 
seven-day return goods rule will be put 
into effect. 


The International Jewelry Workers’ 
Union, Local No. 2, which is the Newark 
local, reports a membership at the present 
time of 2,148. The Labor Day parade has 
been called off because of the war, this 
decision having been reached by the vari- 
ous unions of the city. Last year the dis- 
play of the Newark Jewelry Workers’ 
Union was one of the features of the 
Labor Day parade. 


James R. Palmer, who formerly repre- 
sented the Allsopp-Reeves Co., has been 
secured to take the place of William J. 
Allsopp, a member of the Essex Troop, 
of the First Squadron, New Jersey Cav- 
alry, which was called out last week and 
is now in camp at Sea Girt. Mr. Allsopp 
has been representing his father’s manufac- 
turing jewelry concern in the south and 
middle west. Mr. Palmer will cover only 
the western territory. 

The salesmen for F. & F. Felger have 
just left for their respective territories. 
Fred H. Felger, of the firm, has gone to 
the middle west, and F. C. D. Bonner on 
a trip which includes visits to the trade 
in Pennsylvania and New York State. 
Fred Pfleuger is on a trip through the 
south and H. Van Ness is visiting the 
trade on the Pacific Coast. H. J. Connolly, 
the Chicago representative, is covering his 
territory for early Fall business. 


John Milligan, who was arrested on June 
23, 1917, on the charge of larceny of scrap 
silver from his employer, the William B. 
Kerr Co., has been convicted. Owing to 
a plea that was made in his behalf and 
the fact that he has a wife and two chil- 
dren to support, he was placed on probation 
for one year, and was ordered to pay a 
fine of 25 cents a week during that period. 
Milligan was in the employ of the Kerr 
company for about two weeks. His depre- 
dations were discovered a few days after 
he started to work by an agent of the Na- 
tional Detective Agency, with offices in the 
Union Building, which is working in coop- 
eration with many manufacturing jewelers 
of Newark and vicinity, and has been in- 
strumental in making a number of arrests 
in Newark shops within the past year or 
two, The same detective agency, of whom 
Bernard M. Goldowsky is the head, and 
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whose executive offices are at Providence, 
represents the Jewelers’ Protective Asso- 
ciation of Rhode Island and Massachusetts. 

With the calling out of Essex Troop, 
First Squadron, New Jersey Cavalry, last 
week, a number of Newark jewelers were 
called away. Among them are William J. 
Allsopp, son of William I. Allsopp, of 
the Allsopp-Reeves Co.; Philip Hedges, 
with A. J. Hedges & OCo.;. Hardy 
Bush, Jr., with Courtois, Bush & Garrigus 
and Henry G. Allsopp, who formerly trav- 
eled for Allsopp Bros. While Mr. Bush 
has been a member of Essex Troop for 
some time, he has just been transferred 
to a new troop made up of picked men 
who will do service as dispatch carriers 
and in other special ways. This new 
troop is called the Headquarters troop, of 
the Eighth Army division. Mr. Bush 
holds the position of second lieutenant in 
the troop. Cthers who have been called 
by the draft are Edward Allsopp, of the 
Allsopp-Bliss Co., and Albert E. Allsopp. 
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Thomas G. Sadler, Jr., of the firm of 
Sadler Bros., South Attleboro, spent last 
week at Oak Bluffs. 

William H. Saart, of the Saart Bros. Co., 
is one of the most pleased men in Attle- 
boro owing to the success of his ball team 
which has taken two games from the North 
Attleboro nine in the annual inter-town 
series. 

A petition has been filed by Louis E. 
Sadler asking that the F. H. Sadler Co. be 
dissolved without the appointment of a re- 
ceiver. The reason for the dissolution is 
that the owners desire to incorporate un- 
der the laws of Massachusetts instead of 
remaining a Rhode Island corporation. 

A. B. De LaFreuilliez, salesman for the 
Winthrop Mfg. Co. of this city, reported 
to the Buffalo police last Wednesday that 
two heavy leather sample cases containing 
$200 worth of samples had been stolen. 
The salesman left the cases at one of .the 
stores, and when he returned to the hotel 
he sent the porter after them, but he failed 
to return. The police are now looking for 
the porter. 


Sidney W. Rosenthal, representing the 
foreign trade branch of the department of 
commerce at Washington, went with a 
number of local jewelers last Monday af- 
ternoon to the Chamber of Commerce hall 
and held a conference regarding his trip to 
be made to South America in the interest 
of the jewelry manufacturers throughout 
the country. Mr. Rosenthal spent most of 
the week in the two Attleboros, during 
which time he~secured from the manufac- 
turers an idea of the information which 
they are desirous of having him find out 
while on his trip. The service which Mr. 
Rosenthal is to give the manufacturers is 
without cost to them and all expense is_ to 
be paid for by the government. 








Arnold R. Tracer has purchased the 
jewelry store formerly owned by F. L. 
Roseborough, Junction City, Ore., and has 
moved there. : 
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We Oren 
TRADE CONDITIONS. 


With the commencement of a new month the 
manufacturing jewelry industry and its allied and 
kindred branches, finds itself in a rather uncertain 
condition. Just what the immediate future has in 
store is difficult to conjecture as it is impossible 
to decide what the effect and influence of the war 
is going to be upon the industrial conditions of this 
country. There is, however, a very optimistic fecl- 
ing among the jewelers and early reports from the 
various sections of the country would seem to in- 
dicate that there is to be a good business period 
during the next few months through the regular 
Fall and holiday trade. The departure of nearly 
5,000 men from this city and vicinity for different 
scenes ‘of war’s activities is somewhat disturbing 
to local: industrial conditions and, as a large num- 
ber have gone from the jewelry shops, several 
weeks of readjustment and rearrangement must 
follow to fill the places of the absent ones, even 
temporarily. A large number of the manufactur- 
ing establishments have been closed down for the 
annual taking of stock, cleaning up and renova- 
tion, but are now ready for the expected Fall trade. 
The two incipient strikes that were threatening the 
industry the first of last month are now matters of 
trade history. One has béen settled and the other 
has been*smothered by being ignored by the firm 
affected, the-coricern continuing without reference 
to those of the enmiployes who left their benches, 
many of whom have, individually, applied for re- 
instatement. Most of the concerns have introduced 
new lines or added to patterns of prevailing lines 
and the members of their sales forces are now out 
among the trade from whom early reports are very 
encouraging and satisfactory. 





John Kelso, 76 Dorrance St., diamond 
jeweler, was in Boston the past week on 
business. 

Scullian Bros., manufacturing jewelers, 
have removed from 31 Mathewson St. to 
86 Page. St. 

Joseph W. Blaine has been drawn at 
Newport for petit jury duty in the Su- 
perior Court. 

The: factory. of the Irons & Russell Co. 
closed .last- Saturday. until Aug. 6 for the 
annual vacation period. 

L. Grossman. has been elected president 
of Providence: Lodge, No. 124, Independent 
Order of Brith Abraham. 

Charles .B. Duckworth, of this city, was 
registered at the. Atlantic House, Narra- 
gansett Pier, the past week. 

The E. A. Eddy Machinery Co., of this 
city, has purchased all the machinery of 
the Haymarket Jewelry Co., Boston. 

The E. A. Barton Co. has been making 
extensive alterations and improvements in 
its factory and offices at 59 Page St. 

Calvin Dean, accompanied by his daugh- 
ter, Miss Elizabeth Dean, is on a vacation 
trip by automobile through the White 
Mountains. 

Captain de Guiche, a member of the 
French scientific commission, came to this 
city a few days ago to visit the plant of the 
Brown & Sharpe Mfg. Co. 

John S. Holbrook, vice-president of the 
Gorham Mfg. Co., has been elected chair- 
man of Division No. 1 of the Rhode Island 
District Board of Draft Exemption. 

In the inventory of the estate of the late 
Albert Horton, Jr., filed the past week in 
the Municipal Court of this city, was listed 
20 shares of the Gorham Mig. Co. stock at 
$2,200. 

Rudolph J. Schwarz, foreman for the 
Jewelers’ Product Co., 92 Westfield St., 
reported to the police last Tuesday night 


that 62 watch chains, valued at $100, were 
stolen from the bookkeeper’s desk between 
5 and 5.30 o'clock in the afternoon. 

John C. L. Shabeck et ux, Charlotte M., 
have given a mortgage of $1,500 to the 
Citizens’ Savings Bank, on real estate on 
Hoppin St. 

Charles E. Hancock, president of the 
Charles E. Hancock Co., has returned from 
a stay at his Summer camp at Winnepe- 
saukee Lake, N. H. 

A. Tingley Wall, of A. T. Wall Co., ac- 
companied by his wife, are on a two 
months’ trip through the Canadian Rockies 
and out to the Pacific Coast. 

Mr. and Mrs. Asa Cushman the past 
week announced the engagement of their 
daughter, Miss Ethel J. Cushman, to C. 
Bassett Downs of East Providence. 

Clarence J. Roehr, treasurer of the Bas- 
sett Jewelry Co., who has been at the 
company’s factory, 101 Sabin St., this city, 
has returned to his home in Chicago. 

The factory of H. C. Lindol & Co., 7 
Beverly St., closed down last Saturday 
for 10 days, during which a complete reno- 
vation of shop and offices will be made. 

Everett L. Spencer, president of E. L. 
Spencer Co., is convalescing from a recent 
severe attack of whooping cough, which 
confined him to his house for several days. 

M. F. Williams & Co., manufacturing 
jewelers, 409 Pine St., have removed their 
office into the adjoining building, which 


has been refurnished and refitted in order. 


to care for their increasing business. 

Z. Berberian, enameller, 183 Eddy St., 
this city, has commenced the erection of a 
factory building on a 10,000 square feet 
tract of land in Oaklawn, R. I., to which 
it is intended to expand the business. 

L. H. Carpenter, the New York repre- 
sentative of Charles E. Hancock Co., and 
E. Daboll of the Chicago office, have been 
in the city the past week attending a busi- 
ness conference at the factory, 7 Beverly 
St. 

The Jules P. Goldstein Co., which was 
recently incorporated under the laws of 
Rhode Island with a capital stock of $15,- 
000, has organized with Jules P. Goldstein 
as treasurer and secretary and James C-. 
Garvin as president. 

A report has been published to the effect 
that “the Curtis Jewelry Co., 218 Thames 
St., Newport, is conducted by J. P. Shaw.” 
This is in error, writes C. McWilliams, 
proprietor of the concern, and attention is 
called to the correction. 

The Kemro Fastener Co., of New York, 
has entered a suit in the Superior Court 
for Providence County for $10,000 against 
Richard Pearce, and Thomas Shaw, doing 
business as the Simplex Tool Co. The 
action is one of alleged breach of contract. 

The case of George H. Potter & Co. 
against L. Krichbaum & Co. on book ac- 
count was heard before Judge Rueckert 
in the civil session of the Sixth District 
Court on Tuesday last. Decision was en- 
tered for the plaintiff for $107.99 and costs. 

Among those drawn in last week’s draft 
are: L. H. Hepworth, with Herbert S. 
Tanner; Charles H. Shipper, Jr., assistant 
electrician at Gorham Mfg. Co.; Wesley 
C. Martin, treasurer of Martin-Copeland 
Co., and C. Martin Eddy, of the Eddy 
Novelty Co. 
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M. Egan has been assigned by Low- 
Taussig-Karpeles Co., of this city, to cover 
the New England territory, succeeding 
Jacob Wolff, who has been in that position 
for several years and has recently been 
transferred to the west to take charge of 
the firm’s business there. 


Julius A. Saacke, son of Gustav Saacke, 
of Wildprett & Saacke, and Charles H. 
Eden, Jr., son of Charles H. Eden, of C. H., 
Eden Co., Attleboro, were among the appli- 
cants here for admittance to the Officers’ 
Training Camp at Plattsburg, N. Y., for 
three months beginning Aug. 27. 


The United Wire & Supply Co. has de- 
clared a quarterly dividend of 1% per 
cent. on its senior prefered stock, and a 
quarterly dividend of 134 per cent. on its 
preferred, both payable Aug. 1 to stock- 
holders of record of July 24. No action 
was taken on a common stock dividend. 


In a report made to the police, Patrick 
McIntyre, proprietor of the National 
Manufacturing and Electro-Plating Co., 
16 Calender St., stated that the shop was 
entered some time Tuesday afternoon and 
$8 in money and a watch, the latter the 
property of one of the employes, was 
stolen. 

Theodore W. Foster, president of Theo- 
dore W. Foster & Bro. Co. and wife, with 
their guests, Mr. and Mrs. Joseph E. Lim- 
bach, of Chicago, left the first of the week 
for a motor trip over the Mohawk Trail to 
the Berkshires and Lake Mohonk. Mr. 
Limbach: has charge of the firm’s Chicago 
office. 

The employes of A. T. Wall Co. en- 
joyed their annual outing at Duby’s Grove 
on the Pawtuxet river last Saturday as 
the guests of the members of the firm. 
The party embarked in special electric cars 
and upon arrival at the grounds luncheon 
was served. Following a series of sports 
and games the bake was opened and a 
good time generally was enjoyed. 

Mr. and Mrs. Arthur Henius, the past 
week, announced the engagement of their 
daughter, Miss Muriel Henius, to Alfred 
Buckley, Jr. Mr. Buckley and Cyril 
Henius, son of Mr. and Mrs. Henius, left 
last week for Newport to take up their 
duties, having enlisted as ambulance 
drivers with the Naval Base Hospital Unit. 

John J. Healey, publicity manager of the 
J. A. Foster Co., a member of the Provi- 
dence Chamber of Commerce, was pre- 
sented with a trunk and a purse of gold by 
his associates in that concern at the store 
a few days ago. He is leaving the employ 
of the company after 18 years’ service to 
become associated with the J. C. Dowd 
Co., of New York. The presentation was 
made by J. Edgar Morrally. 

Herbert A. Maynard, for more than a 
quarter of a century in the employ of the 
Capron Co., 70 Ship St., and for most of 
that time foreman of the shop, died last 
Monday afternoon at his home, 223 Foun- 
tain St. He had been in failing health for 
about a year, and for the past month had 
been unable to attend to his duties. He 
was born in Southbridge, Mass., 59 years 
ago. He was a member of the Elks and 
had been, in his younger days, a member 
of the State militia for several years. 

Among the jewelry buyers recently re- 
ported in this city were the following: 
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Morris Kadden, of Kadden Bros., Philadel- 
phia; Mr. Dupries, of Emery, Bird, Thayer 
Dry Goods Co., Kansas City, Mo.; Arthur 
Wilson, of Barnard Hirsch & Co., San 
Francisco; M. Arnstein, of M. Arnstein & 
Co., New York city; Mr. Levy, of Ben 
Felsenthal & Co., Inc., New York city; 
Mr. Karkell, of Weiner Bros., New York 
city; Mr. Trick, of the Central Comb Co., 
Indianapolis, Ind.; S. Schweizer, of 
Schweizer & Co., Philadelphia; Pedro 
Slim, of Mexico; Miss Kircher, of Crow- 
ley,; Milner & Co., Detroit, Mich.; Philip 
Barish, of New York city; Arthur Ben- 
heim, of A. H. Benheim & Co., New York 
city. 

Fred Kalman, 33 years of age, a retail 
jeweler at 85 Aborn St. pleaded not 
guilty in the Sixth District Court yester- 
day morning to a complaint alleging that 
he received a number of watches and ar- 
ticles of jewelry to the value of $88, know- 
ing the property to have been stolen. Kal- 
man was held by Judge Gorham in $2,000 
bail for hearing on Aug. 7. Milton Mo- 
sher, 25, of South Dartmouth, Mass., is 
held for the grand jury on a charge of 
stealing the articles. A white handker- 


chief on which appeared the laundry mark | 


“B-72,” led to the arrest of Mosher in 
New Bedford, Mass., on Thursday after- 
noon by Inspectors Haran and McGuire, 
who charge him with entering a dwelling 
house on Slater Ave., this city, last Tues- 
day. The fact that the house had been 
entered was discovered by members of 
the family upon their return after about 
four hours’ absence. Money and jewelry 
valued at about $400 was missing. On the 
stairway in the front hall was found the 
handkerchief bearing the laundry mark 
that eventually led to the arrest of Mosher. 
After being returned to this city his con- 
fession to the police was followed by the 
arrest of Kalman. 


Judge Arthur L. Brown in the United 
States Court for the District of Rhode 
Island this forenoon handed down an 
opinion in which he allows the N. Barstow 
Co., manufacturing jewelers of this city, 
defendants in an injunction suit brought by 
the F. Speidel Co., manufacturer of chains, 
162 Clifford St., this city, for infringement 
of a chain manufacturing machine, to file 
a draft decree suspending further legal 
action against them during the continuance 
of the present European war. In the origi- 
nal suit the Speidel Co. asserts that the 
Barstow Co. had been infringing on their 
patents rights in the manufacture of a cer- 
tain kind of machine made chains, and 
consequently the Speidel Co. brought a 
suit for an injunction against the Barstow 
Co. and asking for an accounting of profits 
on chains manufactured by the special ma- 
chinery. The Barstow Co. then maintained 
that as the members of the Speidel Co. 
were all Germans, two of them at present 
being residents in Germany, they, as alien 
enemies, could not come into court and 
bring suit, which would be tantamount to 
giving aid and comfort to the enemy, if 
the court should uphold that there was 
justification in granting an injunction 
against the defendants. It is on the point 
that the plaintiffs are enemy aliens and as 
such have no standing in court, that Judge 
Brown hands down his opinion, in the 
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course of which he says: “It is conceded 
by the plaintiff’s counsel that an alien 
enemy resident in his own country is un- 
der disability during the war to institute 
and mintain suit. That this disability ap- 
plies to Friedrich and Eugene Speidel 
seems well settled by authority. Accord- 
ing to good authority, however, this disa- 
bility does not attach to the alien enemy 
plaintiffs resident in this country.” 











A. Vauthier, 3710 Woodland Ave., is 
seriously ill at his home. 


William S. Yarnall expects to be in his 
new location at 128 S. 16th St. about Aug. 1. 


Henry Maybaum, formerly with M. 
Sickles & Sons, has entered the employ of 
H. O. Hurlburt & Sons. 


Sol. Sickles of M. Sickles & Sons will 


leave on an extensive southern trip this 
week. Walter S. Davis, city salesman for 
the same firm is on his vacation. 

Frank Hurlburt, with H. O. Hurlburt & 
Sons, will start this week on an automo- 
bile tour of Pennsylvania and New York. 
Fred. Hurlburt, with the same firm has 
returned from Pittsburgh and eastern Ohio. 

Joseph K. Davison’s Sons, Inc., 210 S. 
13th St., have applied for membership in 
the Walnut Street Business Association. 
The firm has made many of the medals 
which have been authorized by Congress. 

Joseph A. Reagan, president of the Na- 
tional Wholesale Jewelers’ Association, was 
in Philadelphia on last Friday and called 
upon Louis Sickles, former president of the 
association, to discuss matters of interest. 
Other jewelers were also visited. 

John W. Ford, 618 Girard Ave., at the 
convention of the Loyal Order of the Moose 
of the World in Pittsburgh last week was 
elected Supreme Dictator. Mr. Ford, who 
has been acting in the office for several 
months, received a royal welcome upon his 
return to the city last Saturday night. He 
was met by the entire membership of the 
order in this city at Broad Street Station 
and escorted to the Moose Headquarters 
on North Broad St. 

George W. Long, proprietor of a jewelry 
store at 1625 South St., and president of 
the West End Business Men’s Association, 
has been named a member of the Sixth 
Exemption District Board (7th and 8th 
Wards) Philadelphia. He and other mem- 
bers of the board will be called upon to 
pass upon young society men of Philadel- 
phia’s fashionable Walnut, Spruce and Pine 


St. section, as well as upon scores of young 


negroes and Greeks who live in the foreign 
“belt” to the east of that section. 

Gus Ruehling, 3357 N. Front St., is 
wonderfully fond of fishing and a week 
ago he induced three of his friends to ac- 
company him on a trip to the seashore. 
Engaging a small boat they went out be- 
yond the surf. Only a few moments after 
the men had cast their lines overboard the 
three friends became violently sick and it 
was up to Ruehling to do all the work of 
getting back to shore. Gus declares he’s 
not going fishing again unless he goes alone. 

The Simeon L. and George Rogers Co., 
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Hartford, Conn., which has been repre- 
sented in Philadelphia by F. H. Chapman 
for many years, is moving from 725 Sansom 
St. to 726 Chestnut St. The latter place is 
the store formerly occupied by M. Sickles & 
Sons. Workmen have been remodeling and 
redecorating the building inside and out 
for several weeks and when ready for occu- 
pancy within a few days, it is expected 
will be one of the finest wholesale silver- 
ware stores in the city. 
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Harry Fisher expects to leave next week 
on business for Swift & Fisher. 

The Webster Co. closed its factory this_ 
week to allow the employes to take their. 
vacations. . = 

Daniel Chisholm, New York representa-. 
tive of the Bugbee & Niles Co., is a vis-! 
itor at the factory.  g 

Fred Cook, New York representative of: 
Whiting & Davis Co., Plainville, was in’ 
town last week. His family accompanied 
him. 

Harry Peckham, of J. H. Peckham & 
Sons, is secretary of the committee in 
charge of the Elks’ carnival, to be held on 
Labor Day. 

A meeting of representatives from the 
jewelry workers’ unions in this section was 
held Sunday in North Attleboro and a dis- 
trict council formed. 

Three employes of the Mason Box Co. 
who left last week with Co. I, were pre- 
sented with purses of gold by the firm and 
their fellow employes. 

The Presto Cigarette Case Co, is the 
name of a new concern which has located 
in the Company building. The new firm 
will manufacture a patented cigarette case. 

Carl Hempel delivered a four-minute 
talk last Tuesday evening before the audi- 
ence at Starkey’s Theatre on “Why We 
Are at War.” The talks are being given 
under the direction of the Public Safety 
Committee. 

The demand for buttons and numerals for 
soldiers’ and sailors’ uniforms is so great 
that a number of the local jewelry firms 
have taken up the manufacture of them as 
a side line and big orders from the gov- 
ernment have been received. 

Several foremen in the local jewelry fac- 
tories were caught in the draft last week 
but it is expected that they will secure - 
exemptions on grounds of industrial rea- 
sons. Hollis Bell, of W. H. Bell & Co., 
was the only salesman up near the head 
of the list. 








When they could not explain satisfac- 
torily how they came into possession of 
three 20 jewel time ball special railroad 
watches, one of which they sold for $10, 
two colored men were held for hearing on 
July 22 before Alderman Moran at Erie, 
Pa. The authorities believe they are 
wanted in other places for robbery. The 
negroes were arrested after they had made 
several attempts to sell the watches. They 
aiso had pawn tickets: for several rings 
on which they had realized several dollars, 
according to the police. 
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THE JEWELERS’ CIRCULAR 


started along right lines nearly two gen- 
erations ago, has continually gone forward, 
never backward; has never vacillated in its 


policies; has always been successful; has 
shown steady progress because it has always 


had the retail jewelers of the country behind 
it; has enjoyed and merited the confidence 
and respect of the whole trade. By always 
considering the welfare and interest of its 
readers, by strict and unwavering loyalty to 
the trade, by giving full value received to its 


advertisers, [HE JEWELERS’ CIRCU- 
LAR has stood for years as 


THE ONE GREAT MEDIUM 


between the buyers and sellers in the jewelry 


and kindred trades. 





For many years THE JEWELERS’ CIRCULAR has pub- 
lished more advertising than the seven other jewelry journals 
combined. 
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On a trip through New Hampshire last 
week William J. Crowley reported business 
extremely satisfactory. 

F. J. Tukey is to open a new jewelry 


store at Winthrop Centre. He was buying 
fixtures and stock last week here. 

Joseph V. Harkins of Harkins, Kirby & 
Murphy, Jewelers’ building, is spending a 
fortnight at Hampton Beach, N. H. 

R. P. MacLean, of Marblehead, has 
moved to a new location, where he has fit- 
ted up a store that is a great improvement 
over his old one. 

Among the first young women elevator 
operators in Boston are those who have 
begun work in the Washington building, 
where many jewelry firms are located. 

Michael Birnbaum, diamond importer, 
formerly with J. William Tratt and later 
with A. Harrison, Washington building, 
has moved to larger quarters in room 81. 

The B. Spector Co., Worcester, has in- 
corporated with a capitalization of $20,000, 
with Nathan Sharfman, president; Benja- 
min Spector, of New Haven, treasurer; 
and Norman Scharfman, clerk. 

Frank Cuddy, of the material department 
of D. C. Percival & Co. was called last 
Wednesday to duty with the Second Am- 
bulance Company, and Bartlett Eldredge of 
the jewelry department was called into 
Federal service with the Winthrop ma- 
chine gun company. 

Among the buyers visiting the Boston 
trade last week were: H. A. Baxter, Hyde 
Park; W. A. Shipley, Hampton Beach; 
W. A. Allen, Marlboro; F. W. Woolway, 
Newton Centre; R. M. Bowers, Framing- 
ham; O. H. Sleeper, Exeter, N. H.; James 
R. Kay, Lawrence; J. P. Farrington, King- 
ston. 

S. W. Rosenthal, representative of the 
Bureau of Foreign and Domestic Commerce 
of the Department of Commerce, was in 
Boston, July 28 and 30, conferring at the 
Custom House with jewelers about South 
American markets. Before leaving for 
South America to investigate the trade con- 
ditions, he will meet dealers in other im- 
portant jewelry and silver manufacturing 
centres and consult with them about indi- 
vidual export problems. 

The Boston Jewelers’ Club will have its 
Fall outing Sept. 5th, at Pemberton Inn. 
Owing to war conditions, the directors are 
compelled to select an earlier date than 
usual, Hotels on the shore and the boat 
service will be suspended earlier than in 
other years. Out of town members are 
especially urged to note the change in date, 
which was decided upon at a meeting of the 


directors last week. A fine program is be- . 


ing arranged, to include a shore dinner, 
cabaret, etc. One of the features will be 
the steamboat trip. 

The E. Howard Clock Co. has just sup- 
plied four dial illuminated striking tower 
clocks for three courthouses—those at Mul- 
lins, Va.; Mocktown, N. C., and Grundy, Vt. 
Among other clocks of more than passing 
interest that it has just installed are: Dou- 
ble dial hanging clock, American Tube 
Works, Somerville; watchman clock sys- 
tem, private estate of Charles P. Bowditch, 
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Boston; watchman clock system, Prince 
George Hotel (extension), New York; 
marble dial clock, Cambridge (Mass.) Sav- 
ings Bank; eight-day weight and pendu- 
lum clock, Middlesex County Courthouse, 
Cambridge; special marble dial clock, Puri- 
tan Lunch, Haverhill; banjo pattern clock, 
Massachusetts Hospital School, Canton; 
three-dial quarter striking tower clock with 
illuminated dials, Yubucoa (Porto Rico) 
church; special interior clock, Masonic 
Temple, Worcester, Mass.; four dial strik- 
ing. tower clock, St. Paul’s Chapel, New 
York; four-dial time part tower clock, Lyon 
Storage Co., Oakland, Cal., ordered through 
W. N. Jenkins, jeweler; four-dial striking 
tower clock, silo on T. L. Chadbourne es- 
tate, Greenwich, Conn.; master and sec- 
ondary clock system, Howe High School, 
Billerica; special doube-dial interior clock, 
Wurster Construction Co., Tyrone, New 
Mexico; master and secondary clock sys- 
tems, Brown Bros., New York, and Dear- 
born (Mich.) State Bank; special interior 
clock for presentation to the president of 
Crompton & Knowles loom works, Worces- 
ter; special interior clock system, Florida 
National Bank, Jacksonville; special marble 
dial clock, Apollo Lunch, Portland, Me.; 
remodelled tower clock and four new dials, 
E. R. Wilmarth, Attleboro Falls; two 
special marble dial clocks, Sterling Bronze 
Co., New York; automatic silencing device 
for tower clock, St. Joseph’s Seminary, 
Yonkers, N. Y.; special marble dial clock, 
new pumping station, Brooklyn; special 
interior clock, North Conway (N. H.) Loan 
& Banking Co.; watchman clock system, 
Pocasset Worsted Co., Fall River; special 
marble dial clock, Quality Lunch, Brook- 
line; special marble dial clocks, St. Clair 
Candy Co., Boston, and Waldorf Lunch, 
Boston; time part tower clock, Franklin 
Field locker building, Boston; special mar- 
ble dial clock, Plakius Lunch, Boston; 
special interior clocks, Metropolitan Park 
Commission building, Nantasket Beach, and 
Diamond Show Case Co., Cleveland, O.; 
double-dial illuminated post clock, inscribed 
“Time to Accept Christ,” Tioga Presbyter- 
ian church, Philadelphia; watchman clock 
system, Marks & Knoring Co., Boston; 
striking tower clock, estate of E. M. Welds, 
Warrenton, Va.; three-dial striking tower 
clock, Methodist church, Canaan, N. H.; 
four-dial striking tower clock, Strong 
Brook Association, Stamford, Conn., or- 


dered through E. Vanderwerken, jeweler. © 








An ambitious young man recently went 
to Syracuse, rented a window and opened 
a sale of watches at $1.79 each. He was 
given warning to leave town immediately. 
The young man complained to the mayor 
and was referred to Commissioner Nichol- 
son. He claimed that he was running a 
legitimate business and had been doing the 
same thing in various cities of the State. 
The mayor and commissioner were skepti- 
cal and looked into the matter of city ordi- 
nances which govern the sale of merchan- 
dise in the business section by vendors. It 
was found that a traveling merchant must 
make affidavit that he is operating along 
legitimate lines and pay a license fee of $50 
per week. The traveler had done none of 
these things, and was, in consequence, 
forced to leave. 
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A. E. Ketterer, traveling representative 
of the optical and material departments 
of King & Eisele Co., has resigned his po- 


sition to go into another business. His 
successor has not been named. 
Several traveling salesmen for local 


jewelry firms attended the annual outing 
of the Buffalo Commercial Travelers, Inc., 
down Niagara River Saturday. A fine 
programme of sports was provided. 

The funeral of Bryant B. Glenny, whose 
father founded a china and cut glass busi- 
ness in Buffalo 75 years ago, was held 
here recently. The deceased man was a 
member of the firm for several years. 
After the store gave up business in 1898 
he spent considerable time in travel. 

The employes of William A. Rogers, 
Ltd., of Niagara Falls, held their annual 
outing at Crystal beach, last week. Presi- 
dent S. J. Moore of Toronto, head of the 
concern; W. A. Jameson, general super- 
intendent, and other officials, were present. 
There were several athletic events and a 
prize list. 

A. B. de la Feuilliez of the Winthrop 
Mig. Co., Attleboro, Mass., recently com- 
plained to the Buffalo police that his sam- 
ple cases of jewelry, valued at $200, had 
been stolen. He said he left the cases at 
a local store and later sent a porter for 
them. The porter failed to return and 
the police are seeking him. 

Edward A. Eisele is chairman of a com- 
mittee appointed by the Home Defense 
Committee operating in Erie County un- 
der the authority of Governor Whitman. 
The duty of Mr. Eisele and the men asso- 
ciated with him is to pass upon and rec- 
ommend persons and organizations solicit- 
ing for war relief purposes. Only such 
persons will be officially recognized as 
have been passed upon by his committee. 
The action is prompted by the fact that 
many organizations have launched efforts 
to raise funds for all sorts of war relief 
work. As a result, much duplication of 
effort and increased needless expense are 
resulting. Unscrupulous persons are also 
known to be collecting money for un- 
worthy purposes. Immediate steps there- 
fore had to be taken to prevent the spread 
of the evil in Buffalo. 

Judge Hazel, Buffalo, who has handled 
the cases of many bankrupt jewelry firms, 
has made an interesting ruling in the fed- 
eral district court here. He suggested 
contempt proceeding, carrying the possi- 
bility of a. substantial fine, as the correct 
procedure in the cases of trustees in bank- 
ruptcy who fail to obey the referee’s de- 
cisions. The reason for this suggestion is 
that James W. Persons, referee in bank- 
ruptcy, had asked the court to dismiss five 
trustees charged with failing to make the 
reports they had been directed to file. All 
are trustees in old cases, some dating back 
to 1910. Judge Hazel said the referee 
was entirely correct in his attitude and 
that it was his duty to see that bankruptcy 
cases were wound up and thus avoid criti- 
cism of himself. He gave the trustees an- 
other day to come into court and make 
their peace with the referee. 












J. F. Scholz, Erie, Pa., spent a few days 
here last week visiting friends. 

H. Herbert Schlaudecker of A. Uz. 
Schlaudecker & Sons, Erie, Pa., motored to 
Pittsburgh last week and spent a few days 
here among his friends. 

Three Steubenville, O., jewelers, George 
Spies, Jesse E. Cohen and Hyman Mirkin 
were among the men of that town drawn 
in the first draft of men that will be called 
into the army from that district, according 
to information received here. 

Out-of-town jewelers in Pittsburgh last 
week included the following: F. Tresise, 
‘Tarentum; L. V. Herps, Verona; J. V. 
Rosendahl, Irwin; L. Wieselman, Donora; 
Adam katzenmeyer, Burgettstown; J. M. 
Berryhill, Mt. Pleasant; A. B. Kurtz, Mon- 
aca; F. A, Heberline, Ambridge. 

About $30,000 worth of jewelry was 
stolen here last week from the residence of 
A. M. Moreland, 5067, Fifth Ave., this city, 
and it is expected that some of it will be 
found either in pawn shops or in jewelry 
stores where it will be offered for loans or 
for sale. The jewels stolen were principally 
diamonds set in platinum. The robbery, it 
appears, had been committed for nearly 
three weeks before it was discovered. A 
description of the gems stolen will be sent 
to the trade. 

Quite a number of Pittsburgh firms will 
lose some of their men to the army, pro- 
vided they can pass the physical examina- 
tion. Perhaps the hardest hit house is 
Heeren Bros. & Co., for five out of that 
establishment must answer the first call, 
and some of them are among the most val- 
uable men. Many houses will lose one and 
two men on the first call. Help is said to 
be scarce and the draft is going to make 
it doubly so. It is expected, however, that 
quite a few will be exempted, because some 
are married men with families and others 


may not be able to pass the physical exam- 


ination. A number of houses were not af- 
fected at all by the draft. 

Arrangements have been practically com- 
pleted for the annual outing of the Jewelers’ 
24-Karat Club, of this city, to be held in 
Highland Park, next Thursday afternoon, 
at which time all of the stores of members 
will be closed at 1 p. m. and remain closed 
for the day. President Sam F. Sipe has 
appointed the following committees to ar- 
range for the event: Entertainment, B. K. 
Elliott, chairman, G. Warren Wattles, vice 
chairman; music, Frank W. Acklin, chair- 
man, M. L. Cronin, vice chairman; sports, 
J. Loughrey Roberts, chairman, William E. 
Jones, vice chairman; prizes, Harry H. 
Heeren, chairman, P. C. Gillespie, vice 
chairman; finance, August Loch, chairman, 
John M. Roberts, vice chairman. President 
Sipe announces on the official program he 
has sent out that Mr. Loch and Mr. Roberts 
will make up any deficiency. These two 
men are not going to pass the hat, but they 
will call upon the members of the trade 
this week to obtain their subscription to the 
general fund to pay expenses. Nirella’s 
band has been engaged for the occasion 
and a caterer will serve the dinner. It has 
been decided to have a baseball game be- 
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tween the married and single men. The 
married men’s team will be captained by 
“Billy” Jones, and the single men’s by S. C. 
Stitt. There will be such races as egg race, 
tumble bug race, flag race, thread and 
needle race, etc. These events will be for 
young and old. Every child who attends 
the outing will be presented with a hand- 
some souvenir. The prizes ‘will be ac- 
cepted only from Pittsburgh houses. Presi- 
dent Sipe hopes that there will be a quick 
response to the invitations sent out, so that 
it may be known how many to prepare for. 
The committee must guarantee a certain 
number of plates and must pay for every- 
one ordered so that it is desired to know 
in advance just how many to prepare for. 
All members who wish to attend are re- 
quested to remit to Frank T. East, treas- 
urer of the club. All employes of mem- 
bers of the club will be privileged to be 
present. Everything points to the coming 
event being larger than last year. 








Lancaster, Pa. 





John B. Roth visited Philadelphia last 
week on business. 

B. B. Billmeyer, Marietta, Pa., visited 
Lancaster last week. 

Archie K. May, wife and son, of York, 
Pa., were among last week’s visitors. 

Jeweler William Pirosh and family are 
spending a three weeks’ holiday at Atlan- 
tic City. 

G. William Reisner, manufacturing 
jeweler, has associated with himself in his 
business, J. Francis Appel, Lancaster, un- 
der the firm name of Reisner & Appel. 
They have just purchased from Frank C-. 
Griel his umbrella handle business and 
will conduct it along with their other busi- 
ness. Mr. Appel was formerly with H. M. 
Musser, manufacturer of umbrella handles. 

Bernard J. Coyne, formerly jeweler for 
Louis Weber & Son, Lancaster, now with 
Walter J. Tenney, East Pittsburgh, is vis- 
iting his home here for two weeks. 

Justice W. R. Turner, Knoxville, Tenn., 
a member of the Supreme Court of Ten- 
nessee, was the recent guest of Kendig H. 
Bare, head instructor in the watchmaking 
department of the Ezra F. Bowman Tech- 
nical School. Some years ago they trav- 
eled together in Europe. Fred D. Ehr- 
hard, with H. H. Greiner and wife of 
Bethlehem, Pa., visited Lancaster lately 
Mr. Ehrhard being a former student of 
the school. James M. Fox, Rocky Point, 
N. C., manager of the George L. Parker 
Jewelry Co., who was recently elected 
vice president of the North Carolina Re- 
tail Jewelers’ Association, is a graduate 
of the Bowman Technical School. Three 
other employes of the same company are 
also graduates of the school. Edgar Fox, 
George Parker and Franklin Gehman, 
Raymond C. Edwards, Lancaster, also a 
former student, is now at Allentown, Pa., 
having enlisted in Ammunition Train 


No. 2. 








Albin Hankin, Seattle, Wash., reports 
that on Saturday night or Sunday morning, 
recently, burglars broke the glass in his 
front door and entered the store, stealing 
about $150 worth of agate and other cheap 
stones from the show case. 
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Rochester, N. Y. 





Klee & Groh, jewelers at Main St. E., 
have installed a new lighting system in 
their store. 


S. D. Burritt attended the annual re- 
union of the Burritt family at the old 
- eae in Hilton on Thursday, July 
6. 

S. D. Burritt, chairman of the Ladies’ 
Day Outing Committee of the Rochester 
Retail Jewelers’ Association, issued the 
following notice to members: “Jewelers’ 
and optometrists’ outing at Manitou 
Beach, Saturday, Aug. 4. Meet at James 
J. Ernisse’s jewelry store, Main St. W., 
at 1.30 o’clock. Especially request the 
ladies to be present, as they are to form 
an auxiliary for the coming New York 
State jewelers’ convention. Ball game 
between the two societies will be played 
in the afternoon. Committee, S. D. Bur- 
ritt, Charles H. Dygert and James J. 
Ernisse.” 

The L. Sunderlin Co.’s employes held 
their second annual outing Saturday, July 
21, at Nine Mile Point on Lake Ontario. 
Automobiles conveyed 24 people from 
the jewelry store on Main St. E. to the 
Point where the day was spent in out- 
door games and swimming contests. Miss 
Westgate won the spoon race and nail 
hitting contest. Miss Greene walked the 
line viewed through the reverse lens of 
an opera glass. H. L. Dublin won in the 
contest of rolling a marble and Ralph L. 
Dublin in a blind contest located a flower 
pot. He had the management of the out- 
ing. After the games the party enjoyed 
an old-fashioned sausage roast in the 
pavilion. Captain A. T. Smith of Com- 
pany “A” was among those who attended 
the outing. 

A man 35 years old, who claims Wash- 
ington, D. C., as his home, was arrested 
in a Front St. store while endeavoring 
to sell articles of jewelry. He was taken 
to police headquarters, where he admitted 
that he broke into D. Solomon’s jewelry 
and pawnshop, 15 Front St., Thursday 
night. That night the burglar alarm of 
the Rochester District Telegraph Co. in 
the office in the Ellwanger and Barry 
building gave notice of an attack on 
Solomon’s store at 11 o’clock. A mes- 
senger said that he went to the place, but 
could find nothing wrong. Another warn- 
ing was sounded late on Friday night. 
A policeman entered the basement, but 
could not get into the store. He found 
no one around there. The man took 
goods from Solomon’s store valued at 
$250. A charge of burglary in the third 
degree and grand larceny were made 
against the prisoner, and he was locked 
up. Some of the goods were found hid- 
den in an alley off Front St. Lieutenant 
William McDonald states that the bur- 
glary was not reported to police head- 
quarters. 








H. E. Green, who has been for the past 
three years employed as watchmaker for 
A. L. Schaefer, Pendleton, Ore., has bought 
an interest in the store. Mr. Green has 
been in the retail jewelry business for the 
past 18 years, going to Pendleton from a 
position as traveling salesman. 
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Lewis Wallach, son of Nathan Wallach, 
New York jeweler, was in the city for 
three days last week. 

Two new men were sent on the road for 
Joseph Mehmert last week. W. Wanstrath 
was dispatched to [Illinois territory, and 
Clemens Swibel into Michigan. 

John Gerwin has left for a southern trip 
for Cohn, Hahn & Newstedt. Mr. Gerwin 
has been associated with the house since 
its beginning, but has never traveled for 
them. 

Visitors at E. & J. Swigart’s during the 
week included Grand Luzader, Pennsboro, 
West Va.; L. A. Wise, Mt. Sterling, Ky.; 
A. B. Wilson, Bethel, O.; and J. E. Brad- 
ford, Georgetown, O. 

Ralph Tonnies, son of Ernst Tonnies, lo- 
cal jewelry manufacturer and wholesaler, 
enlisted in the medical division of the army 
last week and has been sent to the Great 
Lakes Training station above Chicago. 

Julius Hahn, who took an automobile 
trip to Cleveland last week, expecting to 
return within three days, found the trip 
and his three companions so enjoyable that 
the trip was extended several days. He ex- 
pected to get back to business the first of 
the week. 

Efforts are still being made to find a 
suitable successor for Professor T. H. 
Pond in teaching jewelry designing and 
manufacturing at the Ohio Mechanics In- 
stitute. President Arnold H. Dorst, of the 
Wholesale Jewelers’ and Manufacturers’ 
associations of the Chamber of Commerce, 
is leading the search. Prof. Pond will 
leave for the east this Fall. 

Local jewelers watched the draft with 
interest last week, expecting a heavy drain 
upon their young workmen. Only a few 
reported during the present week that any 
of their men had been called on the first 
summons. Ruben Schuler, employed by 
William Wagenlander Bros., was the only 
man called from that concern. The Chas. 
H. Schmitt Co. had two men summoned, 
Edward Grone and Anthony Ries being 
drawn on the first call. Several of the con- 
cerns did not have one of their young men 
called in the first allotment for Cincinnati. 

A pretty tribute paid to the Belgium 
Commission during its visit last Tuesday 
by a local jeweler missed attention from 
any of the local papers, but drew forth 
the admiration of the members of the com- 
mission according to local men who rode 
with them. Loring Andrews not only had 
the entire front of his store on 4th St. 
draped with hanging baskets, laurel 
wreaths and a riot of color in which the 
Stars and Stripes were coupled with the 
Tri-color of Belgium, but as the visitors 
approached in the machines, male and fe- 
male employes of the jeweler’s store ran 
back and forth across 4th St., laying a car- 
pet of laurel for the visitors to ride over. 
Charles D. Baker and the Frank Her- 
schede Co. were other jewelers along the 
line of march whose stores were bedecked 
in honor of the visitors. 

Introduction of the recent ordinance 
prepared for passage in Cincinnati to aid 
in eliminating the “fake” auction sales of 
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jewelry, was ordered held up last Tuesday 
following another meeting of the Cincin- 
nati Retail Jewelers’ Association. The 
question of substituting the ordinance now 
in effect in Buffalo, N. Y., was brought 
before the body and either the ordinance 
outlined in these columns two weeks ago 
or the Buffalo ordinance will be ultimately 
presented for passage by Council. Several 
of the members present at the meeting 
declared the Buffalo ordinance provided 
more safeguards than are at present in- 
cluded in the proposed Cincinnati ordi- 
nance and as a result the matter was left 
in abeyance until a copy of the Buffalo 
ordinance was obtained. Final action will 
be taken up at the next meeting which will 
be held August 14 at the Chamber of Com- 


.merce, 


The theft and ultimate recovery of one 
of the most valuable pieces of jewelry made 
in the city which occurred several months 
ago came to light last week when Col. 
Frank A. Dillingham, patent medicine man- 
ufacturer, turned over a shrine jewel to a 
local wholesale jewelry manufacturer, to 
have it remade for him as it had been 
broken up and destroyed by the thief. The 
recovery of the jewel which was valued at 
$10,000 and other jewelry totaling as much 
more in value, was made possible through 
a photograph of the Shrine jewel which 
was taken by the manufacturer, Pohlmeyer 
& Roth, at the time the jewelry was made. 
Col. Dillingham reported the jewelry was 
stolen from him while traveling by train 
through Virginia several months ago. It 
was insured by Lloyd’s, and through their 
efforts and aided by the pictures supplied 
by Pohlmeyer & Roth the jewelry was la- 
ter recovered in a pawn shop in New York 
city, where the entire lot had been disposed 
of for $300. Nearly all of it was recov- 
ered and the ultimate arrest of a car por- 
ter resulted in his being convicted and sen- 
tenced to two years for the theft. The 
large Shrine jewel containing the largest 
number of diamonds was broken up and 
the diamonds returned last week to Pohl- 
meyer & Roth to be remounted, this being 
the first indication of the robbery that had 
reached local authorities. In this jewel 
alone at least 12 of the diamonds, not 
counting the smaller stones, averaged 2 
carat or better. They were arranged in 
combination form, suitable for multiple use. 








Des Moines, Ia. 





Retail business here is reported quite good. The 
demand for all kinds of jewelry, especially dia- 
monds, is declared to be fully as strong as at any 
corresponding time within the last few years. Col- 
lections are about the same as usual. Crops are 
good all over the State. Late rains are helping 
the corn, and the outlook is excellent for business. 





Oscar Lau is speading a two weeks’ va- 
cation in Chicago. 

Ralph Plumb is recovering from the 
painful experience after being hit in the 
left eye by a golf ball at Hyperion club a 
few days ago. 

Local jewelry employes numbered in the 
draft lists are Earl R. George, Nathan W. 
Keith, James Siddons, Arthur Bissig and 
E. Z. Scothorn. 

George Hoy, M. W. Lumbard, -L. A. 
Lumbard and M. J. Lumbard will start this 
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week on their annual campaign for Fall 
business throughout Iowa, representing the 
M. A. Lumbard Co. 

Des Moines jewelers are having consid- 
erable difficulty in getting enough wrist 
watches to supply the demand of the col- 
ored officers’ training camp at Ft. Des 
Moines, and the officers of the various 
Iowa military units stationed here. 

The cups and medals given by the Des 
Moines City Golf Association in the recent 
city tourney were supplied by the Plumb 
Jewelry Store. S. C. Wilcox & Son donated 
gold and silver belt buckles to the winner 
and runner-up in the veterans’ contest. Mr. 
Wilcox is one of the oldest golfers in the 
city and a former custodian of the Wave- 
land Park links. 











Sikes, of Shelbyville, 
business visitors. 

M. T. Campbell, 
transacted business 
week. 

Julius Kirsch, foreman for Bardach & 
Gran, manufacturing jewelers in the Occi- 
dental building, has resigned. Mr. Kirsch 
has gone to Detroit, Mich, to accept a po- 
sition. x 

The following Indiana jewelers were in 
Indianapolis last week on business, H. G. 
Lester, Marion; J. C. Dale, Morgantown; 
F, L. McKee, Cloverdale; R. F. Schulze, 
Shelbyville. 

The last of the stock of C. L. Dodson 
& Co., Delphi, Ind., was sold at auction 
last week, and the store has been closed. 
The owners of the store have not an- 
nounced their plans for the future. 

The best information available at this 
time indicates that none of the young men 
of military age who are connected in any 
way with the local jewelry trade have come 
within the first call for troops for the 
national army. 

Joseph W. Culbertson, head of the watch 
department of the Capitol City Jewelry 
Store, has started to work on the semi- 
annual inspection of watches for the New 
York Central lines. The inspection will 
not be completed until early in August. 

Hoffman & Co., Inc., dealers in jewelers’ 
supplies on the ninth floor of the State 
Life building, reports a good business in 
supplies of all kinds. Jewelers from the 
smal towns of Indiana who call at that 
establishment say that their repair business 
is unusually heavy for this season of the 
year. 

Harry W. Bowser, a well-known jeweler 
of Goshen, Ind., has vacated a location his 
store has occupied for several years, and 
has moved his stock into a larger and 
more modern business room. The stock is 
to be enlarged and some new fixtures will 
be purchased. 


Ind., were recent 


of Roachdale, Ind., 
in Indianapolis last 








S. Baskin has established a jewelry shop 
in the McCoy block, Farmingdale, N. Y. 
He was in business just two days when 
someone broke in a rear window of the 
store and robbed him of about $170 worth 
of merchandise. 
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TRADE MARK 


QUO 


STERLING 


SILVERWARE 


of Service and Sentiment 



































The name Gorham is as substantial as that 
enduring metal in which Gorham silversmiths 
have wrought eighty-five years of leadership 


in silverware of service and sentiment. 





; The Gorham trade-mark on a piece of silver- : 
ware, be the cost large or small, establishes 
fidelity of design and integrity of workman- 
ship, and is recognized by the public as the 
standard for solid silver and for silverware 
value. 











Gorham Silverware is offered for sale through jewelers exclusively 


THE GORHAM COMPANY 


Silversmiths and Goldsmiths 


Fifth Avenue and 36th St., New York 


Branches: 


NEW YORK: 15, 17, 19 Maiden Lane 
SAN FRANCISCO: 140 Geary Street 
CHICAGO: 10 South Wabash Avenue 
LONDON: Ely Place 


Works: Providence New York 
Birmingham 
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“Daylight Saving” i is often said that 
by a Strange the scientists as a 
Method rule are not practical 
men, and some of 
the suggestions credited to eminent scien- 
tific men seem to bear out this statement. 
For instance, there is a story going around 
the papers of the country, in connection 
with the proposed “daylight saving” move- 
ment, to the effect that an eminent profes- 
sor has suggested to the American Acad- 
emy of Sciences, that the length of clock 
pendulums be changed instead of altering 
the standard time. According to this ac- 
count the plan would “consist of altering 
slightly the length of the pendulums of 
clocks at the Winter and Summer solstices, 
so that beginning with Dec. 21 they would 
gain 30 seconds a day, and beginning with 
June 21 would lose 30 seconds a day. 

“The effect of this,” says the report in 
a daily paper, “would be that by March 
21 they would be 45 minutes ahead and 
by June 21 they would be an hour and 
30 minutes ahead. After which the pendu- 
lums would be changed, and the clocks 
would lose at the same speed. 

“Under such an arrangement we should 
have to set our watches forward or back- 
ward half a minute every night.” 

No one more than the jeweler can ap- 
preciate the confusion that would arise 
from adopting this suggestion in the way 
the proposition is outlined, and particu- 
larly the last part, which would require 
people to set their watches forward or 
backward a half minute every night. 

The jcke of the matter lies in the way 
it has been treated by the newspapers, as a 
simple solution for accomplishing the “day- 
light savings” proposition. 





O document more 
important to the 
jewelry trade gener- 
ally has been issued 
by the Government for some time than the 
report on “Platinum and Allied Metals for 
1916,” which has just been compiled by 
James M. Hill, of the United States Geo- 
logical Survey. This report, which will 
eventually appear on the first 20 pages of 
Volume 1 of “Mineral Resources of the 
United States, 1916” (as soon as the same 
is published by the Government), is one 
of the largest and most elaborate on the 
subject that has been prepared by the Gov- 
ernment so far, and Mr. Hill’s unusually 
good work in this regard was undoubtedly 
due to the important position that the sub- 
ject platinum has assumed at the present 
time, not only in our industry, but before 
the country at large. The statistics which he 
has been able to compile and the informa- 
tion which he gives in this report will set 
at rest many unfounded rumors that have 
been circulated in regard to the scarcity of 
platinum and the need of getting it out 
of the jewelry trade for the sake of the 
chemical industries. What is more, the in- 
formation contained will give a basis for 
valid reasoning and proper estimates in 
regard to the consumption of platinum in 
the future in proportion to the supply. In 
fact, some of the figures which are here 
given are the first of an official character 
that have been laid before the people of 
the country in regard to platinum con- 
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sumption as well as platinum production. 

Mr. Hill estimates that the United States 
uses about 165,000 fine ounces of platinum 
a year in all industries and research work. 
According to the estimates made in. the 
jewelry trade our industry has been using 
nearly 50,000 ounces a year, or a little less 
than one-third the total consumption. Ac- 
cording to Mr. Hill, only about 5,000,000 
ounces of platinum have been produced in 
the world to date, and of this, probably 
500,000 ounces, or about 10 per cent., is in 
use as a catalyzing agent. He estimates the 
quantity of platinum manufactured in the 
form of chemical and physical equipment 
to be roughly 1,000,000 ounces. He says 
electrical devices may have required from 
250,000 to 500,000 ounces. His estimate of 
the total consumption of platinum in the 
jewelry trade today is about 1,000,000 
ounces and the same estimate is given for 
the dental industry. 


The report tells of how the United States 
Geological Survey, realizing the urgent 
necessity of increasing the domestic pro- 
duction of the metals of the platinum group, 
has enlarged its field of investigation of 
the domestic platiniferous deposits and 
how, at the request of the Secretary of 


‘Commerce, it is now taking a census of all 


unmanufactured and scrap platinum in the 
United States that can be considered as an 
immediately available supply. “It is confi- 
dently hoped,” says the report, “that this 
census will show that the United States has 
a sufficient reserve of platinum to meet all 
the immediate needs of industry. The use 
of platinum in heavy articles of jewelry will 
be curtailed, if the resolutions adopted by 
the Jewelers’ Vigilance Committee are ap- 
plied by the manufacturing jewelers as is 
to be expected in the present circum- 
stances.” 

The figures for the world’s production of 
platinum and allied metals for 1916 show 
a great decrease in the amount of platinum 
produced by Russia as is to be expected 
under the present war conditions, dropping 
to 63,900 troy ounces in 1916 from 124,000 
the year before, but there has been an in- 
crease in the production from Colombia to 
25,000 ounces from 18,000 ounces in 1915. 
A very slight increase in the production of 
the United States was noted, rising from 
742 ounces in 1915 to 750 in 1916, and a 
decrease to 222 from 303 ounces from New 
South Wales and Tasmania. Canada also 
decreased its output from 100 to 60 ounces. 

The imports of platinum and allied metals 
for consumption in 1916 into this country 
amounted to but 63,795 troy ounces. This 
is due in great part to the embargo placed 
on platinum by the belligerent countries of 
Europe. Of this, platinum, crude and un- 
manufactured products amounted to 53,522 
ounces; iridium, 3,346 ounces; osmiridium, 
414 ounces, and palladium, 6,513 ounces. 

Taking up the subject as to the platinum 
deposits in the United States and else- 
where, some detailed facts are given as to 
the production and possible production of 
Alaska, California, Nevada, Oregon, Utah, 
Washington and Wyoming, in the United 
States as well as in the following foreign 
countries: Borneo, Brazil, Canada, Colom- 
bia, New South Wales, Queensland, Russia, 
Spain and Tasmania. 

The report also tells of a few alloys 
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IGURES don’t lie. We are in the midst 
of national prosperity; your sales may 
not convince you that such is the case 

at the present moment, but we predict the larg- 
est Fall business the jewelry trade has enjoyed 


for some time. 


Factories the country over are working to ca- 
pacity, the Liberty Loan was fifty per cent 
oversubscribed and is now almost fully paid 
for. The Treasury Department states the per 
capita money circulation on July | is twenty 
per cent more than a year ago, and the greatest 
in our country’s history. Do you realize what 
a wonderful stimulus to business such condi- 
tions are bound to create. We have created 
a wonderful line of merchandise to keep up 
with the times. 
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which may replace platinum chemical ware 
which have been patented and several other 
palladium gold alloys for chemical ware 
which have been put on the market. The 
report ends with some valuable hints to 
prospectors for platinum and also a word 
on future sources of supply. 

Through the courtesy of the Geological 
Survey, THE JEWELERS’ CrrcuLar has been 
able to publish this report in advance of 
its appearance as a chapter of “Mineral 
Resources of the United States, 1916.” The 
first instalment appears on pages 45 and 
47, and it will be continued every week 
until finished. The report is also being 
issued in pamphlet form by the Govern- 
ment. 





Why Jewelry Sales- THE several rob- 
men Must Be beries that have 


Especially Careful occurred recently in 

which large quanti- 
ties of stock were taken from salesmen of 
manufacturing jewelry houses indicate the 
care and carefully laid plans which crooks 
will concoct in their attempts to steal from 
the jewelry trade and particularly from the 
jewelry salesman. In fact, the salesman of 
a jewelry house is so much of a “mark” for 
the clever crooks of the country that he has 
to be eternally and everlastingly on his 
guard and never can take ordinary chances 
or risks with his merchandise that is com- 
mon among salesmen in other lines. Some- 
times under circumstances where, appar- 
ently, ordinary care has been used, the 
jewelry salesman finds himself exposed to 
the tricks of the thieves in a way that 
makes escape from loss almost impossible; 
but a careful analysis of the conditions will 
generally show that had proper precautions 
been taken in time, the loss might have 
been prevented. 

In another column of this issue appears 
an account of the robbery of a salesman of 
a New York jewelry house in Detroit. The 
salesman had left his three sample cases 
with a responsible carrier while he went 
up into a building, but shortly afterward 
a man apparently a clerk, came to the car- 
rier and told him he was wanted upstairs 
with the jewelry. As the carrier could not 
carry the three cases alone, he accepted the 
offer of the stranger to help him with one, 
with the result that the latter walked off 
with stock valued at $25,000. A short time 
ago, a salesman, starting on his trip, 
checked his trunk from his firm’s office to 
the railroad station at his destination. He 
did this on a Saturday afternoon, but did 
not take the train himself until Sunday 
night, arriving 24 hours after his trunk had 
arrived. When he got there he found the 
trunk had been stolen from the baggage 
room at the railroad station and no trace 
of it was to be found. 

Apparently, the theft in each case was 
beyond the salesman’s control, but an 
analysis of the situation shows that had 
the first salesman instructed his carrier 
never to leave the cases until he personally 
appeared or never to take any instructions 
from anyone but himself, the thief could 
not have gotten in his fine work, and had 
the second salesman followed the instruc- 
tions of the Jewelers’ Protective Union 





(Continued on page 79.) 
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J. Segal, Detroit, Mich, and E. G. 
Adler, Chicago, both representing the Bon- 
ner Mfg. Co., 87 Maiden Lane, are at 
present in New York visiting the factory. 

Among the incorporations at Albany, 
N. Y., during the past week was that of the 
Bentlee Mfg. Co., Inc., New York. The 
incorporators are Ben. Felsenthal and Lee 
Cohen, 362 Fifth Ave., and Victor E. Wolf, 
12 W. 32nd St. 

N. Lanzet, member of the Heart Jewelry 
Co., 42 Maiden Lane, left Friday, July 27, 
to spend his vacation with his family in 
Ulster County, N. Y. Upon arrival from 
his vacation he will leave on a business trip 
in the interest of the concern. 

Max Hirsch, who represents C. Rech & 
Sons, Newark, N. J., Henry Wiedmann, 
Newark, N. J., Omega Watch Co., New 
York, Morris Kaysen Co., Philadelphia, 
Nassau Mfg. Co., New York, on the Pa- 
cific Coast, with offices in San Francisco, 
expects to be in New York in a short time. 
Mr. Hirsch is a business “booster” at the 
present time and is preaching the gospel of 
continuing business under normal condi- 
tions as a requisite for America’s victory in 
the present war. The manufacturers he 
represents are going about their business as 
if conditions were normal with good results 
to themselves and their customers. 

The Charles ‘T. Dougherty Co., Inc., held 
its first annual fishing outing Saturday, 
July 21, from Freeport, Long Island, on the 
sloop Susie B, manned by Captain Gilson 
Verity. Twenty-five of the concern par- 
ticipated, the catch being 175 fluke and 
flounders. After the trip everyone enjoyed 
a fine shore dinner at the Baldwin Harbor 
Inn. Early in the morning Mr. Coulier, 
superintendent of the factory, in going to 
the boat had a narrow escape. His automo- 
bile skidded and ran into a tree, making a 
total wreck of the car. He did not mind 
this but got to the dock in time by hiring a 
taxi. Thomas Tierney, city salesman, and 
John Tooker featured in the catch, being 
the champion fishermen aboard. The 
weather was fine and everyone enjoyed an 
outing which was a complete success. 

The second of a series of lectures ar- 
ranged by the Jewelers’ Division of the 
Home Defense League, which was held on 
Tuesday, July 24, at Police Headquarters, 
proved just as interesting as the first one. 
The subject was “Jiu Jitsu,” with excel- 
lent demonstrations by Acting-Sergeants 
Thomas Shaw and Isador Cantor, assisted 
by members of the Police Department 
Training School. The members of the 
Home Defense League listened attentively 
to the lecture and the lecturers illustrated 
just how a policeman can combat with dan- 
gerous adversaries. The third of the series 
of lectures will be held in the trial room 
of Police Headquarters on Tuesday, Aug. 
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14, at 5.30 p. m. The subject will be 
“Criminal Identification,” including finger 
prints, etc., and a talk on the Bertillon’ sys- 
tem by Inspector Joseph Faurot. 

Carter, Gough & Co. have filed suit in 
the Supreme Court against Thomas Pantin, 
a former salesman, and the Guarantee Com- 
pany of North America, which was surety 
on his bond, to recover $3,865. The com- 
plaint drawn by Putney, Twombley & Put- 
ney, states that on March 20, 1913, Carter, 
Howe & Co., predecessor of the plaintiff 
firm, made an agreement with George C. 
Hill wherein Hill agreed to send traveling 
agents to South and Central America, 
Mexico and the West. Indies to sell goods 
for Carter, Howe & Co., but the samples 
given him were to remain the property of 
the firm. The complaint stated that under 
the terms of this agreement Hill appointed 
Pantin one of the salesmen and he gave a 
bond executed by the defendant surety 
company for the value of the samples. The 
firm then entrusted to Pantin gold jewelry 
and watches worth $3,853, which he agreed 
to return on demand. The plaintiffs al- 
lege that on March 1, 1914, at Valparaiso, 
Chili, Hill made a demand on Pantin for 
the return of the samples, but instead of 
giving them up he departed from Valparaiso 
and they were not returned. The bonding 
company was paid. 

A suit for $25,000 damages for false im- 
prisonment brought against Frank O. Udall, 
president of Udall & Ballou, by Bernard 
Francis Seraph Gregory, known as “Count” 
Gregory, arising out of a misunderstanding 
over a diamond pin at Newport in Septem- 
ber, 1915, has been dismissed by Supreme 
Court Justice Weeks because the “Count” 
failed to prosecute the action after Mr. 
Udall had filed his answer. Gregory’s 
complaint, drawn by his attorney, Caldwell 
& Banister, alleged that on Sept. 9, 1915, 
at Newport, the defendant charged him 
with obtaining “by force of arms and false 
pretences” a diamond and emerald stickpin 
and caused a warrant for Gregory’s arrest 
to be sent to New York, where he was 
locked up. He waived extradition and 
after going to Newport voluntarily he was 
held in $500 bail for trial. After being 
imprisoned for several days he was released 
on $300 bail and on Feb. 11, 1916, was dis- 
charged. Mr. Udall, through his attorneys, 
said in his answer that he made the charge 
against Gregory in good faith and on the 
advice of the Chief of Police of Newport. 
He said that under the law of Rhode Island 
the defendant was not liable for malicious 
prosecution if he consulted an attorney be- 
fore pressing the charge and acted on his 
advice. Gregory filed his suit March 14, 
1916, but took no steps in the action after 
Mr. Udall’s answer was filed on June 8, 
1916. The arrest: of “Count” Gregory, well 
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known as an exhibitor of fine horses and 
winner of many blue ribbons for his horses, 
was a surprise. Gregory was indignant, de- 
claring that he had bought hundreds of 
dollars worth of jewelry from Udall & 
Ballou, and that the pin he was accused of 
stealing had merely been taken subject to 
approval, but he was arrested before he had 
an opportunity to return it. 

Differences between the three chief stock- 
holders of Bagg & Co., diamond merchants, 
in which Richard F. Armstrong was op- 
posed by William H. Murken and William 
H. Vogell, resulting in two suits filed in 
the Supreme Court by Mr. Armstrong 
against his two associates, and finally by the 
sale by Mr. Armstrong of all his stock, are 
revealed in papers just filed in the New 
York Supreme Court in connection with an 
order by Justice Greenbaum dismissing 
both suits. The actions were brought by 
Mr. Armstrong through his attorney, Rus- 
sell S. Wolfe, in behalf of himself and other 
stockholders of Bagg & Co. In one he 
asked an accounting by Mr. Murken on ac- 
count of certain alleged irregularities com- 
mitted as a director prior to Aug. 17, 1916, 
and, as a matter of technicality, in order 
named Mr. Vogell and the corporation as 
party defendants to have all interests rep- 
resented. The other suit named as another 
defendant, Lillian Heinrich, elected a di- 
rector on Aug. 17 last. The two cases came 
before Justice Greenbaum on an application 
by Frank H. Twyeffort, counsel for the de- 
fendants, to dismiss the actions for failure 
to prosecute them, on the ground that sum- 
monses in the suit were served on the de- 
fendants on Oct. 18 last but no complaint 
was ever filed although plaintiff got no ex- 
tension of time. The defendants asked full 
costs. Attorney Wolfe, opposing the appli- 
cation on the question of costs, said that 
before the time came to file the complaint 
his client notified him that he had an op- 
portunity to sell his holdings in Bagg & 
Co. to a person known to Murken and 
Vogell who had stated that it would be 
agreeable to have this person associate 
himself with them. He said he was given 
to understand by the defendant’s attorney 
that if the sale were made the defendants 
would agree to the discontinuance of the 
suits without costs. The sale of the stock 
was consummated last February, but At- 
torney Wolfe said that the counsel for the 
defendants has since demanded a general 
release of all claims as a condition of dis- 
continuing the action without costs. At- 
torney Wolfe said he was disinclined to give 
this because there was a small matter still 
in controversy between the parties, and al- 
though plaintiff was willing to let it subside 
the attorney didn’t want to deprive his 





(New York Notes comtinned on page 79.) 
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clients of any rights. Justice Greenbaum 
directed the plaintiff to pay costs of the 
action to date. 

The Schonfeld Mfg. Co. has opened 
larger quarters in Room 905, 71 Nassau St., 
and will manufacture gold and platinum 
novelties. 

The establishment of Beneville & Vin- 
cent, 106 Fulton St., dealers in precious 
stones, will be closed every Saturday dur- 
ing the month of August. 

Judge Martin T. Manton, in the United 
States District Court, has confirmed a com- 
position of the Friedlander Diamond 
Jewelry Co. Inc., with creditors at 20 
cents on the dollar cash. 

Byrne & Huber, engravers, 54 Maiden 
Lane, dissolved partnership on June 30, 
last. Mr. Byrne has continued the busi- 
ness since at the same address under the 
style of Charles Byrne & Co. 

Harry Freudenheim, of Freudenheim 
Bros. & Levy, accompanied by his sister, 
is on a tour in this country for six weeks, 
They will visit, among other places, Yel- 
lowstone Park, the Great Lakes and other 
interesting sites. Louis Catler, of the 
same firm, is at Loch Sheldrake, N. Y., for 
his vacation. 

Henry W. Sherrill, of the Chicago office 
of Sinnock & Sherrill, 301 Masonic Temple, 
has been east for a couple of weeks visiting 
the factory in Newark and the New York 
office in the Silversmith building, 15 Maiden 
Lane. He is now back in Chicago and will 
soon make a business trip through the 
southwest and northwest calling on the 
wholesale trade. 

Charles Strauss, a foreman in the employ 
of the Gorham Co., Fifth Ave. and 36th St., 
pleaded not guilty to a complaint, in the 
Court of Special Sessions last Friday, 
charging him with the larceny of a quan- 
tity of platinum. The specific charge is 
that on July 11, Strauss took a quantity of 
platinum valued at $27 from the Gorham 
Co., and sold it. He was arraigned two 
weeks ago before Judge Fuchs and held in 
$300 bail for pleading on July 27. Strauss 
will come up for trial in the Court of Spe- 
cial Sessions at the October term of that 
body. 

Sol. H. Veit, wholesale diamond dealer, 
at 68 Nassau St., made an assignment on 
Tuesday, July 24, to E. A. Karelson. Mr. 
Veit was originally employed by Lissauer 
& Co. He was in business for himself 
about five years as a member of the firm 
of Marx, Veit & Co. and Millard, Veit & 
Co. He retired from these concerns and 
entered the employ of Henry Froelich & 
Co. about 1898, remaining there as sales- 
man until Jan. 1, 1915, when he started in 
the wholesale diamond business at 68 Nas- 
sau St. When a representative of THE 
JEwELers’ Crrcutar called on Mr. Karelson 
it was found that no statement of assets 
or liabilities had been made by Mr. Veit 
as he was out of town. 

General orders were sent out last week 
by the officers of the Jewelers’ Division of 
the Home Defense League. Interesting 
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information is contained therein, including 
the announcement that target practice for 
members of the New York Police Depart- 
ment Revolver and Rifle Club and the 
Home Defense League will begin Monday, 
Aug. 6, at the Peekskill Rifle Range. 
Transportation to the range will be by the 
N. Y. Central Railroad on trains leaving 
Grand Central Station at 7:20 a. m., and 
returning on train leaving Roa Hook at 5 
Pp. M. Target practice will take about 15 
days. Members will be notified in advance 
of the dates and those notified will report 
to commanding officer, at the Grand Cen- 
tral Station, main floor, at 7 a. M., sharp, 
on that date. Lunches should be taken 
along as there are no restaurant facilities 
at the range. Uniforms shall be worn, also 
brassard. The police department will fur- 
nish arms and ammunition for all who make 
the trip. 

It became known the past week that 
“veggmen,” posing as workmen, entered a 
loft building at 109 Broadway, Brooklyn, 
N. Y., and, after blowing open two safes, 
escaped with loot consisting of jewelry and 
cash. Two men entered the building carry- 
ing a suitcase and wearing painters’ over- 
alls. They made their way to the top floor, 
which is an empty loft, and began to paint 
the walls. Occupants of the building saw 
the bogus painters, but paid no attention 
to them. After everyone had left the 
building, the “painters” descended to the 
second floor, occupied by Max Schub, a 
jeweler, and Max Rosen, a watchmaker, 
and, blowing two safes open, escaped with 
the loot. Other offices were visited, but 
nothing of value was taken. Detectives of 
the Seventh Branch Detective Bureau are 
working on the case. 

The arrest of four men, who describe 
themselves as diamond brokers, was made 
last Monday on the corner of John and 
Nassau Sts. The arrest of these men was 
the result of four years of petitioning by 
the storekeepers of this section. About 
two years ago the merchants in this dis- 
trict, headed by William H. Enhaus & 
Son, 31 John St.; H. K. Bourne, 71 Nassau 
St., and many other jewelry and other 
storekeepers, petitioned the police depart- 
ment for some action to rid this corner 
of these brokers, who, as well as obstruct 
traffic, it is claimed, hurt the retail store- 
keepers’ business on this corner. About 
two weeks’ ago real action was started 
and three men were arrested. They were 
arraigned in the First District Police 
Court, and were fined $1 each with a 
severe reprimand. The judge warned the 
men that if they were arrested again on 
the same charge, a severe penalty would 
be handed down. The four men who were 
arrested Monday were arraigned on Tues- 
day, after THE JEWELERS’ CIRCULAR had 
gone to press. Now that action has been 
started by the officials of the police de- 
partment, it is believed that relief is in 
store for the storekeepers. Jewelers in 
the Maiden Lane and John St. sections 
are following this case with interest. It 
is understood that representatives of Wm. 
H. Enhaus & Son, H. K. Bourne, as well 
as others, appeared as witnesses at the ex- 
amination on Tuesday, but the case had not 
been decided when the last news was re- 
ceived by the JEWELERS’ CIRCULAR. 
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with which he is registered, never leave 
stock tn ratlroad stations over night or over 
Sunday, the express robbers would have 
had no chance to operate. 

A letter sent out to the members of the 
Jewelers’ Protective Union in connection 
with the second robbery mentioned, is im- 
portant to salesmen throughout the trade 
whether their firms are members of this 
organization or not, as it emphasizes the 
fact that salesmen in the jewelry trade 
must be unusually careful and that the 
rules laid down for them to follow are not 
mere formality but a course of action which 
bitter experience in our industry has found 
to be absolutely necessary. In the opinion 
of the executive committee of the Protective 
Association, there is no excuse whatever 
for the salesman’s handling his trunk in 
the manner above stated. ‘He should have 
been at the destination to claim his trunk 
upon its arrival. In an attempt to justify 
himself the salesman states that it has been 
the custom of his firm to send stocks in this 
manner and that he did not know that it 
was in violation of the rules of the Union, 
and he further states that 90 per cent. of 
the traveling salesmen do the same as he 
has been doing. 

“The executive committee desires to state 
that it has been in the habit of suspending 
salesmen in cases where so flagrant viola- 
tion of the rules laid down by the Union 
for the protection of its members occurs. 
Of late it has appeared to your committee 
that some members were not giving to the 
Union the moral support the committee 
feels is necessary to the success of the 
Union. Too much sympathy is displayed 
by members for -their particular salesman 
and for his personal comfort. 

Another most important rule of the 
Union to which attention is taken, reads, 
“Look out for the locks on your trunks, 
telescopes and suit cases at all times.” A 
compliance with this rule, says the letter, 
will remove temptation from employes of 
hotels and customers, and will prevent the. 
occurrence of many of the shortages. 








Unusually good conditions in the jewelry 
trade are reported by Charles S. Smith, 
who has been representing the Arnstine 
Bros. Co., wholesale jewelers and publishers 
of jewelry catalogs, Cleveland, O., in the 
States west of Colorado. Despite the ad- 
verse circumstances arising from the war 
conditions, Mr. Smith has done an unpre- 
cedented business this year and reports that 
with the exception of the two weeks im- 
mediately following the declaration of war, . 
business has been better throughout the ter- 
ritory he covers than ever before. Prac- 
tically similar conditions are reported by 
H. W. Arnstein, who is now in Colorado 
and Utah for his house. While the glowing 
reports of these gentlemen may be due in 
part to the fact that the house has arranged 
new literature and selling plans for 1917 
far superior to anything they had previously 
offered the trade, a great deal of their suc- 
cess is also due to the fact that the retail 
jeweler is selling largely and prospects for 
continued business are excellent. 
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[llinois-Springfield 


The Watch of 
Quality 


“The recollection of quality remains long 
after price is forgotten.” 

True, isn’t itr 

While that is the motto of a leading hardware 
manufacturer it applies as strongly to your retail 
as it does to his wholesale business, because 
quality makes satished customers and satisfied 
customers are the life of trade. There is no sub- 
stitute for either. 


In the watch line successful jewelers find that 
quality makes the only kind of a reputation 
worth while and that this accounts for their 
steadily increasing sales of I[llinois-Springfield 
Watches in spite of the fact that they are prac- 
tically the only watches which have not been ex- 
tensively and expensively advertised to the 
consumers. 


It will pay you also to build your watch busi- 
ness on the watch of quality. 


Illinois Watch Company 
Springfield 
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Chicago Notes. 





C. L. Callaway, Potosi, Wis., was one of 
the buyers here this week. 

Sam Swartchild left Thursday night for 
a week at Ottawa Beach. 

The Sidney Wolfson Co. has started as a 
jobber of jewelry at 412 S. Fifth Ave. 

H. J. Lohmiller, Escanaba, Mich., was a 
visitor in this market during the week. 

Stanley Gray, of the Block, Kuhl Co., 
Peoria, Ill, was in the city during the 
week. 

Lorin C. Lossau of the Hart Jewelry Co., 
started on his trip to Iowa and Nebraska 
- last week. 

Joseph Schoofs, Pocahontas, Ia., spent 
several days here last week buying for the 
Fall business. 

F. S. Goldberger, manager of S. Buchs- 
baum & Co., is spending two weeks at 
Browns Lake, Wis. 

Will Lawrence, representing the Killian 
Co., Cedar Rapids, Ia., was among the vis- 
iting buyers last week. 

Frank Baker of the Jurgens & Andersen 
Co. left last week for his Fall trip after 
a month spent in Chicago. 

J. M. Scribner, Attica, Ind., has been buy- 
ing in Chicago the past week. He is ac- 
companied by Mrs. Scribner. 

Wm. R. La Rue, silver hollow-ware buyer 
for the C. D. Peacock Co., is away on a 
pleasure trip. It will be spent in Ohio. 

Walter Volkman, of H. E. Volkman & 
Sons, Kankakee, IIl., spent several days in 
Chicago last week buying goods. 

Ed. Winheim, manager of the Chicago 
office of Reed & Barton corporation, left 
this week for a trip on the lakes. 

F. M. Hickok, manager of the Chicago 
branch of the National Jewelers’ Board of 
Trade, has returned from his vacation. 

Charles Shoup, who buys jewelry for 
Regnier & Shoup Crockery Co., St. Joseph, 
Mo., was in the city during the week. 

J. F. Donnelly, manager of Goldsmiths 
& Silversmiths, Inc., of Detroit, was in 
Chicago two days last week visiting his 
many friends here. 

Mr. Lowe, manager of the silver depart- 
ment of the Plumb jewelry store at Des 
Moines, Ia., spent a few days in Chicago on 
his way north for a pleasure trip. 

H. Post of Herman Post & Co., Decatur, 
Ill., spent several days in Chicago last 
week. Mr. Post is one of the oldest jewel- 
ers in this State, and remains very active 
in the business. 

Edward R. Roehm, maker of fraternity 
badges, novelties and leather goods, 240 


WESTERN OFFICE: 
302 Heyworth Bldg., 29 E. Madison St., 
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Woodward Ave., Detroit, Mich., will be in 
Chicago from about Aug. 2 to 8 looking up 
commission specialties to handle in and 
around Detroit. 


Carpenters are at work this week making 
extensive changes in the arrangement of 
the office of C. H. Knights-Thearle Co., 
in the Columbus Memorial building. The 
changes improve the appearance as well as 
convenience of the office. 

Chauncey T. E. Smith, representative for 
Reed & Barton Corp., has returned from 
a vacation spent in Colorado. Mr. Smith 
was accompanied on the trip to Colorado 
by Mrs. Smith and Mr. and Mrs. W. F. 
Kirkpatrick of St. Joseph, Mo. 

Fred Blauer, of Fred Blauer & Co., re- 
cently entertained a number of his friends 
with a box party at the military and ath- 
letic carnival given by the 25th Ward Dem- 
ocratic Club at the National Ball Park for 
the benefit of the American Red Cross 
Fund. 

H. A. Ross, with his family, stopped off 
in Chicago for a few days last week on his 
return from California, where he has been 
touring the Pacific coast. Mr. Ross is gen- 
eral manager of the Pittsburgh Lamp, Brass 
& Glass Co., which makes candelabra and 
other articles for the jewelry trade. 

Mrs. August Johnson, wife of August 
Johnson, of August Johnson & Co., foun- 


tain pen manufacturers, had a relapse after © 


a long and slow recovery from her last 
serious sickness, and at this writing she is 
very low, but showing signs of improve- 
ment. She will have to go south again a 
soon as she can be safely moved. : 

Burton E. Chapman, who for a number 
of years represented the Elgin National 
Watch Co., now in business at Rockford, 
Ill., has been spending several days in Chi- 
cago. Mr. Chapman is very enthusiastic 
over the progress being made at Rockford 
and says the thousands of soldiers being 
trained there will make business even 
better. 

All details concerning the golf tourna- 
ment of the Chicago Jewelers’ Association 
have been decided except the links. It is 
probable that those of the Elgin Country 
Club will be used. C. P. Dungan, of the 
International Silver Co., who is in charge 
of arrangements, is waiting to hear from 
Elgin on this point. The date set is 
Aug. 14. 

An investigation by the Chicago branch 


‘of the National Jewelers’ Board of Trade 


into the affairs of Leon Bloom, retailer, 
shows liabilities of $2,500. Of this amount 
$1,000 is borrowed money. The assets are 





Telephone: 
CENTRAL 5125, 
Chicago 





between $100 and $200, as the stock was 


permitted to run very low. The fixtures 
are worth about $500, but they would not 
bring this amount, of course, at a forced 
sale. The creditors are debating what 
course to take. ) 


The Chicago Stationers’ Association, 
which includes in its membership a number 
of firms which have jewelry departments, 
held its annual picnic and field day on Sat- 
urday, July 21. The stationers were for- 
tunate in having a good day. A large crowd, 
including members, their employes, wives 
and children attended. There were ath- 
letic events, but the day was too warm 
for a great deal of exertion. Prizes were 
given in some of the contests. 

Local cut glass merchants are interested 
in an announcement from New Orleans 
that a process has been found to secure 
potash from molasses. The potash comes 
as a by-product of the distillation. Potash, 
as is generally known in the jewelry trade, 
is used as a flux in making glass, and is 
present in the best glass used for cutting 
purposes. Its scarcity in the market since 
the outbreak of the war has led to many. 
substitutes and much poor cut glass on the 
market. Jewelers have felt this condition 
more than any other class of trade, since 
it is essential for a jeweler to carry a very 
high quality of cut glass, 

Mrs. Henrietta Hess, mother of Sol H- 
Hess of Rettig, Hess & Madsen, died Sun- 
day morning, July 22, at the age of 7% 
years. She was born in Bavaria, Germany, 
and was one of the early pioneers of Chi- 
cago. She attended school at the corner 
of Dearborn and Madison Sts., now the 
second busiest corner in the city. The Hess 
home at 6218 Rhodes Ave. was banked with 
floral tokens from members of the trade. 
One of the most beautiful pieces was a 
blanket of roses, presented by a number of 
friends of Mr. Hess in the jewelry trade. 
The funeral was held from Furth Chapel, 
at 35th St. and Grand Boulevard, on Tues- 
day morning at 9.30 a. m. In addition to 
Sol H., Mrs. Hess left two other sons, 
S. G.and Roy Hess. 








M. J. Powers, manager of the Federal 
Loan Society, Detroit, Mich., paid a visit 
to Buffalo, N. Y., recently and called on his 
old associate, Charles Byrne, manager of 
the Prudential Society of that city. After a 
cruise on the.lakes and a visit to Niagara 
Falls, he left for Philadelphia to call on 
Edward Byrne, a pioneer of the loan busi- 
ness, who is now attached to the appraisal 
staff of the United States Society, that city. 
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St. Louis Greets the ] 


We extend to all an invitation to visit the Jewelers’ Convention 
Jewelers’ Association to be held in this city on August 27th to 
_we pledge our co-operation in making it your most pleasant and 
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Gold and Diamond Jewelry, Society Badges and Presenta- 
FINE tion Jewels Made to Order 


DIAMONDS 
WATCHES A JEWELRY 
MARTIN HACKER & CO. 


si Manufacturing Jewelers 
Bauman-Massa Jewelry Co. for the Trade 





Commercial Building 


6th and Olive Streets ST. LOUIS, MO. a 418 DOLPH BLDG., 7th and Locust 








JAMES J. BURKE 
President Gutfreund-Arnold Jewelry Mfg. Co. 


Brooks Jewelry and Optical Co. LS ———— 


Wholesalers of Watches, Jewelry, 
Diamonds and Optical Goods DIAMONDS 


Third Floor, Globe-Democrat Building — ' 
We Specialize on Third Floor 
SAINT LOUIS Fine Platinum W ork HOLLAND BLDG. 








The best place on earth to get 


your money's worth with good. Maschmeyer-Richards Silver Co. 


honest and fair treatment. 


MARITZ 
JEWELRY MANUFACTURERS Sheffield «na Silver-Plated 


Columbia Bldg. Locust at Eighth Ware —s Sterling Silver 
—Novelties—Glassware 


We carry a full line of 
Swiss Watch Bracelets. Special Order Work. 312-314 North 6th St. 


Write for Price List. Repairing, Engraving. 
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| Retail Jewelers of America 


City during the Convention of the American National Retail 
31st inclusive. The Jewelry Trade of St. Louis welcomes you and 
successful of all Conventions. 





KENNEDY & CO. 
WEIDLICH JEWELRY CO. pea ie 


Special Display of Factory Sample FINE PLATINUM WORK A SPECIALTY 


Lines 


At the Convention 








W. F. KEMPER CO. 


Distributors of the New Kienzle Phonograph. JOBBERS OF 

WATCH MATERIAL, JEWELERS FIND- 
INGS, TOOLS and OPTICAL GOODS 

685 LOCUST St. 307 Equitable Building 

















Our Record for 26 Years 


COURTEOUS PROMPT RELIABLE 


St. Louis Clock and Silverware Co. J. W. CARY & CO. 


410 No. 7th St. WATCH MATERIALS, TOOLS 
We have the & JEWELERS FINDINGS 
SERVICE FACILITIES QUALITY 


Exclusive Jewelers Supplies 


Everything needed in a first-class 


WHOLESALE JEWELRY HOUSE 
Your business solicited on this foundation 302 and 303 Globe-Democrat Building 


OUR 1918 CATALOGUE READY OCTOBER 1st 
114k ¥ 
10 k TRADE MARK REG 18 k 


TRADE MARK REG. 
NY 
Bl Dk MARK 
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Erber-Crompton Mfg “ Co. more t SS aed Chima 
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Manufacturers and Jobbers of Gold Jewelry. arcel of this organizationan 
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Paul De Guire, of Fredericktown, Mo., 
was in St. Louis during the week. 

L. E. Harlan and wife of Woodriver, 
[ll., were St. Louis visitors this week. 

The interior of the Weidlich Jewelry 
Co.’s establishment at 625 Locust St. is 
being redecorated. 

Clarence Henry of the J. Bolland 
Jewelry Co., is spending two weeks with 
his family at his bungalow at St. Claire, 
Mo. 

Fred Hyke, of the J. Bolland Jewelry 
Co., left Saturday for the East, accom- 
panied by his wife, to spend two weeks 
with relatives. 

H. T. Bante, of the Bauman-Massa 
Jewelry Co., has started on a trip through 
Missouri and Iowa. J. Auer has started 
through the south. 

Charles Weber, Lexington, Mo., spent 
the week in St. Louis, to be near his wife, 
who was operated on at St. John’s Hospi- 
tal for appendicitis. 

E. F. Coffin, formerly of Newark, N. J., 
has been appointed manager of the solid 
silver department of the Mermod, Jaccard 
& King Jewelry Co. 

William R. Tetley of the Tetley Jewelry 
Co., Flat River, Mo., is under treatment 
at St. John’s Hospital following an opera- 
tion for a minor affliction. 

Samuel Kober of the MHarris-Kober 
Diamond Importing Co., has gone east, ac- 
companied by Mrs. Kober, and they will 
spend a month in New York, Philadelphia 
and Atlantic City. 

J. F. Bolland, president of the J. Bol- 
land Jewelry Co., has returned from a 
month in the east, most of which was 
spent with his family at Spring Lake, 
N. J. He also spent some time in the 
New York market. 

A St. Louis branch of the International 
Jewelry Workers’ Union of America is 
being formed in St. Louis. An effort is 
being made to get the watchmakers to 
join the organization and it is expected 
that the optical workers will also be in- 
cluded. 

Julius C. Rosenthal, a jeweler at 2307 
’ N. 10th St. was one of the first St. 
Louisans drawn in the selective draft. He 
told a newspaper reporter that he would 
apply for exemption because of physical 
disabilities. He is 30 years old and un- 
married and without dependents. He is 
a native born St. Louisan of German de- 
scent. 

Goodman King, chairman of the Board 
of the Mermod, Jaccard & King Jewelry 
Co., has been appointed on the executive 
committee of the western division of the 
Amateur Athletic Union, under the direc- 
tion of which the National track and field 
championships will be held Aug. 30 and 
Sept. 1 and 2 at Francis Field. W. J. 
Hencke, advertising manager of the Jac- 
card firm, is secretary and treasurer of the 
western division and has the arrangements 
actively in hand. It is expected to be one 
of the biggest meets ever held in the 
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country. Business interests are co-operat- 


ing in the arrangements. 
Oscar Kay, of the J. Bolland Jewelry 


THE 





JEWELERS’ 


Co., left Saturday with a party of friends 
in automobiles for Chicago, from where 
they were to go to Wisconsin for two 
weeks’ fishing. Mr. Kay is recovering 
from the shock of the death of his pet 
parrot, 20 years old. Polly was a very 
talented bird and could sing duets. That 
is, with Mr. Kay’s help. She also had an 
extensive and impressive vocabulary. 
When she died there was gloom in the 
Kay home. Polly was buried in a ma- 
hogany casket with silver trimmings with 
the neighbors attending the obsequies, 
which took place on the lawn of the Kay 
home at 4129 Delmar boulevard. 

Preparations for the Fall term are now 
under way by the St. Louis Watchmaking 
School, 5815 Easton Ave., of which R. 
Jaegermann is the manager. The Fall 
term will not begin until Sept. 10, but ar- 
rangements are now being made to register 
scholars that are going to attend at that 
time. As the indications are that there 
will be a very large attendance, it is neces- 
sary that the management know at the 
earliest possible moment how many students 
to expect so that arrangements may be 
made to accommodate them. According to 
the circular sent out by Mr. Jaegermann, 
the cost of the course is small and practi- 
cally within the reach of everyone. Not 
only are the rates of tuition very reasona- 
ble but the terms of payment easy, and all 
expenses reduced t6 a minimum. 

Herman Mauch, chairman of the Joint 
Committee of Retailers and Jobbers in 
charge of the arrangements for the State 
and National conventions, has sent out a 
letter to the trade calling attention to the 
annual convention of the Missouri Society 
of Retail Jewelers, which will be held at the 
Planters Hotel, Aug. 27, and the annual 
convention of the American National Re- 
tail Jewelers’ Association, Aug. 28-29-30- 
31. The letter states that the second and 
third floors of the Planters Hotel have 
been engaged for displays of all descrip- 
tions belonging to the jewelry line. Meet- 
ings will be held in the north assembly 
room. With each letter is sent a self- 
addressed card with blanks on the reverse 
side for filling in the name and address 
of the firm and the names of employes. 











Mr. and Mrs. Edward Lehman spent 
last Saturday and Sunday at Greeley, Colo. 

E. R. Jenkins, Gibbons, Nebr., visited 
Denver jobbers-on a buying trip this week. 

Edward Johnson, Weldona, Colo., called 
on local jobbers and made purchases for 
Fall trade Monday. 

A. Pappe, Salt Lake City, Utah, and his 
family, who have been visiting in Denver 
for several weeks, expect to return to 
their home within a few days. 

H. L. Wise, who has conducted a jewelry 
business at Basin, Wyo., has formed a part- 
nership with his brother, H. E. Wise. The 
firm will be known as Wise Bros. 

Theodore E. Syman is enjoying his an- 
nual vacation of two weeks at Colorado 
Springs. He writes that he takes his 
breakfast at sunrise every morning at the 
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restaurant on the summit of Pike’s Peak, 
and spends most of his nights sleeping “in 
the clouds.” 

Rex A. Jeffords, of Bridgeport, Nebr., 
passed through here last week enroute 
home from a tour of Colorado by auto- 
mobile and an outing in Estes Park. 

The following jewelers from outside 
towns visited Denver jobbers last week, 
most of them placing liberal orders for the 
Fall and the holidays: L. E. Gardner, 
Longmont, Colo.; Henry Curtis, Littleton, 
Colo.; G. L. Muffley, Golden, Colo.; J. C. 
Nelson, Greeley, Colo., and Joseph Ada- 
mek, Holly, Colo. 

By the provisions of an ordinance passed 
by the Denver City Council Monday after- 
noon regulating the hours of business for 
local second-hand dealers, every pawn- 
broker in Denver is forbidden to open his 
place for business on Sunday. The ordi- 
nance also fixes the hours for business on 
weekdays between 6 A. M. and 7 P. M.,, and 
extends the closing time on Saturday nights 
to 10 o'clock p. mM. The object of the meas- 
use is to aid the police in inspection of 
second-hand places. At present many of 
them are open at all hours, and any one 
can, it is alleged, obtain entrance to the 
places at any hour of the day or night and 
on Sunday. The better class of pawnbrok- 
ers approve of the new ordinance. 








Canada Notes. 





Among jewelers from out of town who 
called on the Toronto trade last week were 
George T. Wehrley, Harriston, Ont., and 
E. F. Davis, Tillsonburg, Ont. 

Private S. H. Rosebrugh died at the 
Strathcona Military Hospital, Edmonton, 
Alta, on July 18. He was invalided home 
last Fall after being gassed at the front 
and never recovered from the effects. 
Previous to enlisting he conducted a 
jewelry business at Vermilion, Alta. He 
was 46 years of age and leaves a widow 
and two children. 

Word has been received that Lieut. Evan 
Ryrie, son of Harry Ryrie, of Ryrie Bros., 
Toronto, was instantly killed in an engage- 
ment in France on June 18. He was 
23 years of age and had been engaged in 
banking before his enlistment in 1915 in 
the 48th Highlanders from which he was 
subsequently transferred to the 15th Bat- 
talion. His body was interred with mili- 
tary honors. 

On the 23d inst. the second reading of 
the Daylight Saving bill was moved in the 
Canadian House of Commons at Ottawa, 
by Sir George Foster, Minister of Trade 
and Commerce, who explained its advan- 
tages at considerable length and said that 
the system had been found to work satis- 
factorily in England and France, It had 
been a great boon to the working people 
and caused a great saving in artificial light 
and fuel. He thought Canadian legisla- 
tion on the question should synchronize 
with that of the United States, so as to 
avoid confusion. In the course of the 
debate which followed the measure was 
strongly opposed by representatives of the 
rural districts where the principle is not 
popular. The bill was referred to com- 
mittee, but it is not likely to come up again 
during the present session of Parliament. 
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of F. H. Noble & Co., 





laen Kiehl, 
Chicago, was a trade caller in Milwaukee 


during the week. 
Jacob Wolf, representing the Low, Taus- 


sig, Karpeles Co., New York and Provi- 
dence, manufacturer of La Tausca pearls, 
made his periodical visit to Milwaukee last 
week 

Calling on the trade by motor is the latest 
idea of Arthur Kuesel, of Kuesel Bros. Co., 
and the Wisconsin Clock & Silverware Co., 
Milwaukee. Mr. Kuesel started out on his 
annual mid-Summer trip last Monday in 
his big touring car and hopes to be able to 
at least double the distance he usually 
makes by railroad during the next two 
weeks. 

The K. F. Keller & Sons Co., 814 College 
Ave., Appleton, Wis., expects to hold a 
grand re-opening of its remodeled jewelry 
and optical store on Aug. 1. The building 
has been rebuilt, a new copper store front 
installed, and the interior redecorated and 
rearranged, with new wall and show cases 
and tile floor. The indirect system of store 
lighting also has been installed. 

Wisconsin retailers who registered at 
Milwaukee manufacturing and wholesale 
houses last week included Robert Nicoll, 
of Gottdfredsen & Nicoll, Kenosha; J. B. 
Kimball, Waukesha; Harry Schneider, of 
Schneider Bros., Burlington; M. L. Crane, 
Adams, and E. L. Petersen, Hartford. All 
report that trade is of very satisfactory 
proportions for this season of the year. 

Gordon Warnke, until now associated 
with the E. H. Warnke & Co., manufac- 
turing jewelers, 509 Enterprise building, 
and son of the head of the Warnke house, 
is now in active military service as a mem- 
ber of Troop C, First Wisconsin Cavalry, 
in which he enlisted recently. The regiment 
left last Monday morning for Camp Doug- 
las, the State military reservation, for a 
short training period before being assigned 
to active duty. 

Hugo Keller, son of Gustave Keller, well 
known jeweler of Appleton, Wis., wrote 
the State bar examination at Madison, Wis., 
last week, following his graduation from 
the college of law, Marquette University, 
Milwaukee. Mr. Keller recently wrote the 
entrance examinations for the second ofh- 
cers’ training camp at Ft. Sheridan, [IIl., 
commencing Aug. 24, and came out with 
flying colors. He has not yet been ordered 
to report, however. 

A campaign to cut delivery costs has 
been undertaken by the Milwaukee Mer- 
chants and Manufacturers’ Association, 
through its retail merchants’ division, upon 
the request of the Council of National De- 
fense. Not only will deliveries be reduced, 
but a charge will be imposed on customers 
receiving goods by special delivery, which 
is the “super-service” that the council de- 
sires to eliminate. One of the new rules 
provides that articles must be returned 
within three days. The campaign will be 
widely advertised through the Milwaukee 
county council of defense. 

That the new Wisconsin anti-trading 
stamp law is to be attacked as to its validity 
before it goes into effect on Jan. 1, 1918, 
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is now believed certain, as intimations have 
been made by one or more of the big trad- 
ing stamp companies operating in Milwau- 
kee that they may seek injunctions to re- 
strain the State from putting the provisions 
of the act in force. The law does not ab- 
solutely prohibit trading stamps, but it 
requires that all such stamps issued must 
be redeemable in cash at full face value at 
the place of issue. It is said that similar 
laws passed in other States have been held 
unconstitutional. Jewelers and other retail 
merchants, who were responsible for the 
passage of the law, say they will fight any 
attempt to set its effect at naught with all 
the power at their command. 

Wisconsin jewelers who also are optom- 
etrists took a leading part in the delibera- 
tions of the seventeenth annual convention 
of the Wisconsin Association of Optom- 
etrists, which was held at the Hotel 
Randolph, Appleton, Wis., on July 23, 24 
and 25. George F. Imig, of A. Imig Sons, 
Sheyboygan, Wis., jewelers and optom- 
etrists, was elevated from the vice-presi- 
dency to president of the association. The 
new vice-president also is a jeweler-op- 
tometrist, being William Keller, of K. F. 
Keller & Sons, Appleton; Wis. Charles D. 
Waugh, Milwaukee, absolutely declined re- 
election as secretary and treasurer, as he is 
secretary of the State board of examiners 
in optometry, and Willard R. Denu, Madi- 
son, was chosen for this place. Mr. Waugh 
was elected official delegate to the next an- 
nual A. O. A. convention at St. Paul. 





on 


Omaha. 








James Clinton, son of Charles Clinton, 
North Platte, has enlisted in the Navy 
Hospital Corps. 

A. F. Smith and family returned last 
week from an enjoyable visit at Daven- 
port, Ia. 

While T. L. Combs was at Ansley, Nebr., 
last week he organized a class for the Scot- 
tish Rite Degree. 

Clarence Bergman, 
Bergman Jewelry Supply Co., 
in the first call to the colors. 

Henry Fiekins, Adair, Ia., was one of 
the young men selected by “Uncle Sam” 
last week to respond to the colors. 

W. E. Crabill, brother of John Crabill, 
Plattsmouth, has opened a new store at 
Messina, Ia. He was here last week and 
purchased his opening stock. 

E,. A. Wickham, vice-president of the 
Byrne Daff Jewelry Co., secured a $250,000 
contract from “Uncle Sam” last week for 
new buildings at Ft. Crook. 

Fred Brodegaard entertained Saxtorph 
Mikkelsen, the world’s Danish Lute player, 
last Sunday evening. Over 1,000 people at- 
tended the concert at his country home. 

Among the out-of-town jewelers in 
Omaha last week were: Charles Clinton, 
North Platte, Nebr.; S. W. Sawyer, Silver 
City, Ia.; George Halderman, Tabor, I[a.; 
Joe G. Weaver, Harvard, Nebr.; W. B. 
Graves, O’Neil, Nebr.; Grover Spangler, 
Fremont, Nebr.; John Christiansen, North 
Bond, Nebr.; Gus Linder Oakland, Ia.; 
Sam Jolliffe, Villisca. la. 


proprietor of the 
is included 








J. R. Cromer has moved to Maricopa, 
Cal., from Taft, Cal. 
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TRADE CONDITIONS, 


Jewelers of this city are unanimous in their 
opinions that there was no spirit of war economy 
shown by purchasers of gifts during the month 
of June. All assert the sales this year were far 
greater in volume and price than last year’s sales 
when this country was not at war. The J. J. 
Freeman Co. announce wrist watches as the 
heaviest sellers with diamond jewelry running a 
close second. Other concerns say military wrist 
watches are selling far ahead of any other article 
of jewelry in their shops, and the great difficulty 
seems to be keeping a stock of this item in the 
store, 





E. C. Yingling of the John Swigart Co., 
will leave early the coming week on his 
first Fall trip. 

Oscar Hasserdodt, Elyria, O., motored to 
Toledo last week in his new touring car 
which he recently purchased. 

J. W. Snyder, Ashville, O., is spending a 
two weeks’ vacation at Buckeye Lake, O. 
Mrs. Snyder is in charge of the store dur- 
ing Mr. Snyder’s absence. 

W. F. Broer, president of the Merrill & 
Broer Co., attended the Inter-Lake Yacht- 
ing Association regatta which was held at 
Put-in-Bay, O., last week. Mr. Broer was 
a guest of Joseph Grasser on the yacht 
Josephine. 

Ira S. Dresbach, Tiffin, O., is chairman 
of the Red Cross Society in that city. Mr. 
Dresbach with several prominent business 
men of that city are making an effort to 
collect twice the amount for this work than 
what they have been asked to secure, and 
from latest reports stand in a fair way of 
doing it. 

Dewitt Moore Hover, credit man for 
Basch & Co., 341 Summit St., jewelers, was 
married last week to Miss Juanita Crosson, 
daughter of Mr. and Mrs. John A. Crosson, 
of 233 15th St. After a short honeymoon 
the young couple will be at home at 2756 
Detroit Ave. 

Jack Williams, of the Merrill & Broer 
Co., is back from his first Fall trip through 
Ohio. He reports business conditions ex- 
cellent throughout the part of the State he 
travelled, with most jewelers feeling sure 
of a greater prosperity to come within the 
next few months. 

Edwin Broer, city salesman for the Mer- 
rill & Broer Co., who is now a member of 
the Officers’ Reserve Corps, in training at 
Fort Benjamin Harrison, was a visitor last 
week. Mr. Broer was one of the young 
men soldiers who were given the 32nd de- 
gree in the Masonic Order at the local 
temple. 

George Wertenburger, Arlington, O., 
C. W. Thomas, Findlay, O., Charles Weber, 
Metamora, O., and C. E. Hunter, Bowling 
Green, .O., were Toledo visitors last week. 
All report the jewelry business in their re- 
spective towns as active as can be expected 
at this time of the year, immediately after 
the rush of June wedding gifts. 

Harry Groves, of the W. S. McCaw Co., 
returned last week from a two weeks’ trip 
through Ontario, Canada, and the eastern 
States. Mr. Groves while in Chatham, 
Ont., called on several jewelers whom.he 
knew, and who expressed themselves well 
satisfied with business in Canada at this 
time. 
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IN KANSAS CITY 
The Heart of the U.S. A. 


The following houses will 
supply your wants 

























W. H. JOERS E. O. BAUMGARTEN 


Hoefer Jewelry Company 


WHOLESALE 
WATCHES, DIAMONDS, JEWELRY 
No. 1009-11 Walnut Street Merry Building KANSAS CITY 





There Are No Mummies Here 


You know what a mummy is. Dead Stuff. Unsalable Goods—the kind you couldn’t give away. 


We are dealers in live, up to snap, gingery jewelry, that sells. Selling “sellable” merchandise is 
our business. And with the goods we sell you comes a service that makes you feel that you are the 
chief consideration. 

“Some Satisfactory Service” 


C. B. NORTON JEWELRY CO. 1016-18 Walnut Street, — City, Mo. 





Edwards-Ludwig-Fuller Jewelry Co. 


(Formerly EDWARDS & SLOANE JEWELRY CO.) 
WHOLESALERS OF 


JEWELRY, WATCHES, DIAMONDS, CLOCKS, SILVERWARE, 
CUT GLASS, TOOLS, MATERIALS, Etc. Catalog on Request 


EXPECTATIONS 


When you send your old gold, silver, filled material and platinum away to be dis of, you are ti . 
get your full value for same. posed y expecting to 


Did you ever stop to figure why you get more from us than you would from the smelters and refiners. We will 
tell you why. The fact that we use this material in our own factory, whereas, the refiners have to dispose of 
theirs and of course you are the man who helps to pay their profit. 


We admit that it is economy for us to buy the old gold in preference to the fine gold, which costs us a little 
bit more. We are going to ask you to send us what you h ave on hand, at our expense, and if our price is not 
satisfactory. ask us to return it at our expense. 


MEYER JEWELRY COMPANY Boley Building Kansas City, Mo. 


MANUFACTURING JEWELERS, EXPERT REPAIRERS AND SKILLFUL ENGRAVERS. 


Send your work to a factory where the proprietors are experts. 


Mr. H. W. Porter, Engraver Mr. E. B. Wiser, Jeweler 


These men are well known for their efficiency in handling work mentioned above, 
each has had many years of experience and all work leaving the factory is 
30 YEARS. 


personally inspected by them. ESTABLISHED 30 


PORTER & & WISER: CO, 


MANUFACTURING JEWELERS 


(oY Usa" KANSAS CITY, MO: 
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TRADE CONDITIONS, 

There seems to be a slight slowing down of the 
jewelry trade in Kansas City, which may pos- 
sioly be attributed to the fact that people are 
paying off their Liberty Bonds and Red Cross 
pledges, and temporarily fee] a little poor. The 
outlook is better than last year and doubtless 
conditions will improve steadily. W. H. Joers, 
of the Hoefer Jewelry Co., states that the 
travelers are doing an unusually heavy busi- 
ness, though the house sales are running a little 
light. He predicts that conditions will soon 
come up to the mark at which they have stood 
all Summer. 





John Mattern has been added to the re- 
pair department of Oppenstein Bros. 

C. M. Kiger, of the C. A. Kiger Jewelry 
Co., has left on a business trip through 
Oklahoma. 

John Suggs, Harrison, Ark., is in Kan- 
sas City, attending the Needles Institute 
of Optometry. 

L. Hoffman, Leavenworth, Kans., is go- 
ing to Milwaukee, Wis., where he will visit 
his daughter for several weeks. 

John R. Delahunty has accepted a posi- 
tion in the material department of the Ed- 
wards-Ludwig-Fuller Jewelry Co. 

B. G. Cuthbert, of the Knaul-Cuthbert- 
Munn Jewelry Co., has been in at head- 
quarters refilling his sample trunks. 

M. S. Lanyon Jewelry Co., Pittsburg, 
Kans., is occupying new and attractive quar- 
ters next to the First National Bank. 

Howard Cantwell, formerly an optician 
at 107% E. 10th St., has taken charge of the 
optical department of the Oppenstein Bros. 

Simon Litch, formerly of Kansas City 
and later of Springfield, Mo., has opened a 
shop in the new mining town of Fisher, 
Okla. 

The Edwards-Ludwig-Fuller Jewelry Co. 
had five men drafted but as most of them 
are married they may be exempt from 
service. 

Joe Majors, city salesman for the Ed- 
wards-Ludwig-Fuller Jewelry Co.,_ will 
leave with Battery B, Aug. 5, for Fort 
Sill, Okla. 

A. J. Siegfried, of C. A. Kiger Co., has 
left on his trip through Missouri and re- 
ports that, thus far on the trip, business 
has been very good. 

Mr. and Mrs. C. B. Norton, their daugh- 
ter Edith, and grandson Norton Robinson 
are motoring to Park Rapids, Minn., where 
they will spend their vacation. 

T. M. Hutto, Kingman, Kans., has leased 
the building formerly occupied by the Eg- 
gleston drug store and will move his 
jewelry stock into the new quarters. 

A number of the jewelers of Kansas City 
were drafted. Among those who were 
called are Henry Aiken, of the Aiken 
Jewelry Co., and Louis Blond, of the Gray 
Jewelry Co. 

Roy Latham, with the Jaccard Jewelry 
Co., will leave with the Kansas National 
Guard ammunition train, Aug. 5. Mr. 
Latham enlisted a few weeks ago and was 
also one of the first drafted last week. 

Louis Oppenstein, president of Oppen- 
stein Bros., has been recently appointed a 
member of the Jackson county board of 
election commissioners by Governor Gard- 
ner. Mr. Oppenstein is president of the 
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board of public works in Kansas City and 
has previously been a member of the upper 
house of the city council. 

Fred Joers, of the Hoefer Jewelry Co., 
accompanied by his wife, is spending several 
weeks at Grand Lake, Colo., where they 
have a cottage. Mr. and Mrs. Joers will 
probably not return until the middle of 
August. 

The jewelers of Hutchinson, Kans., will 
close their stores at 5 o’clock every day 
except Saturday when they will remain 
open until 9, according to an agreement 


which has been made among all the 
jewelers of the city. 
W. W. Brown, Bolivar, Mo., has pur- 


chased the stocks of O. G. Teegarden and 
C. W. Liggett and intends to do a big 
business this Fall. Mr. Brown’s 20 years 
of experience in the jewelry trade should 
serve him successfully in this undertaking. 

Among the out-of-town jewelers who 
have recently paid their respects to the 
Kansas City jobbing houses are: J. O. 
Stott, Paola, Kans.; E. M. Mitchell, Bax- 
ter Springs, Mo.; R. H. Riley, Wellington, 


Kans.; E. A. Durflinger, Burrton, Kans.; 
C. J. Keil, Clinton, Mo.; E. E. Russell, 
Altus, Okla. : B. A. Strickler, Salina, Kans. ; 





and S. H. Avey, Auburn, Nebr. 





Grand Rapids, Mich. 





E. K. Thomas of the J. C. Herkner 
Jewelry Co., will make an auto trip to 
Traverse City, Mich., this week. 

Karl Hentchel, jeweler, Anton King, 
clock maker, and Garret Mings, salesman, 
of the J. C. Herkner Jewelry Co., have been 
drawn for the first call in the army draft. 

R. D. Carstens, whose jewelry store is 
one of the oldest in Grand Rapids, returned 
Sunday, July 29, from a vacation trip to 
New York, Atlantic City, Philadelphia, 
Washington and Cleveland. Mr. Carstens 
had not been in New York in 40 years. 
Mrs. Carstens formerly lived on Staten 
Island, and it was to visit her old home 
that Mr. and Mrs. Carstens chose New 
York as one of their stopping places. 

A new watch department has been in- 
stalled in the J. C. Herkner Jewelry Co.’s 
store. Roll top benches are provided, the 
watch rack has room for about 400 watches 
and a handy chute carries the watches from 
the first floor to the repair department, sav- 
ing a lot of time. All the furniture in the 
department is new and the place has a neat 
and business-like aspect. Ralph Wana- 
maker is in charge of the department. 

It’s a long jump from watch making to 
hay making, but Forrest L. Burgess, son of 
George L. Burgess, jeweler, has turned the 
trick, thereby proving that he is not only 
patriotic but sensible. Young Burgess is 
learning the watchmaking trade from his 
father. He intended to camp for 10 days 
along Grand River, but when a farmer of- 
fered him a job in the hayfield it looked 
good to him and he accepted. On his re- 
turn he declared that farm work was great 
sport and his coat of tan indicated that it 
was healthy. 








A blaze was discovered in the alley in 
the rear of Simon Zausmer’s jewelry 
store, on Broad St. Waverly, N. Y., one 
night recently. The damage was slight. 
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Evansville, Ind. 





TRADE CONDITIONS. 


July has proved a very brisk month for the 
retail jewelry merchants of Evansville, and it is 
expected that August, too, will prove as good 
if not a better month than the corresponding 
month of last year. The general trade conditions 
in this city and surrounding country have been 
excellent all Summer, in spite of the European 
war. The floating of the Liberty war loans is 
believed by merchants to have helped the general 
business of the country. It is predicted that taken 
as a whole that this year will show as large 
volume of trade for the jewelry merchants here 
as last year. Collections remain good and crop 
conditions are more promising than they were 
a few weeks ago. 





C. H. Artes, first cousin of Charles F. 
Artes and William Artes of the Charles F. 
Artes, Inc., at 321 Main St., was one of 
the first men drawn in the draft for the 
national army. 

Wallace C. Dyer, optician here, has been 
advised that he has been appointed first 
lieutenant in the United States medical 
corps. He is expected to report for train- 
ing in a short time. 

On display at Ridgeway’s optical store, 
520 Main St., are 200 “housewives,” made 
by the Diligent Daughters of the Grace 
Memorial Presbyterian Church for Evans- 
ville’s quota of soldiers. The members 
meet once a week at the home of Mrs. 
Lillian Ridgeway, who is chairman of the 
charity department. 

William C. Teamer, administrator of the 
estate of James M. Teamer, a clock and 
toy maker, filed a petition in the probate 
court here a few days ago, asking permis- 
sion to sell a certain patent. The patent is 
a part of the clock maker’s estate. At the 
time of his death Teamer had a large clock 
at his home that almost reached to the 
ceiling, on which he had worked for many 
years. 

One of the old time wooden wheel clocks 
was exhibited in Hopkinsville, Ky., a few 
days ago by C. A. Boyd, living near that 
city. The timepiece has been in the Boyd 
family for nearly 100 years. The clock has 
long since passed its period of usefulness 
and is now a mere relic without face or 
hands, and its wheels have lost many of 
their teeth. But it still shows how many 
pieces were made before the era of metal 
and machinery and indicates the advance 
in clockmaking. 

The pearl button factories at Rockport, 
Ind., have been operated steadily all Sum- 
mer and have been turning out a great 
many buttons that have been shipped to 
the eastern market. The factory owners 
report that this has been their busiest sea- 
son on record. Shells are bringing a good 
price and there is a good demand for pearl 
buttons. Some of the owners of these pearl 
button factories desire a high tariff placed 
on theif product, pointing to the fact that 
for years the government of Austria has 
protected its pearl button manufacturers 
with the result the industry in that coun- 
try has been highly developed. 








Thorpe & Co., Sioux City, Ia., have do- 
nated a silver loving cup, which will be- 
come the property of the woman player 
winning it three times in a tennis tourna- 
ment, conducted by the Sioux City Lawn 
Tennis Association. 
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Minneapolis and St. Paul. 





Oscar Larson, with A. H. Arosin, jeweler, 
414 Robert St., St. Paul, is at Forest Lake, 
Minn. 

Andrew Lee, Carrington, N. Dak., accom- 
panied by Mrs. Lee, is visiting Chicago this 
week. 

E. A. Peterson is a new salesman for T. 
B. Wilson & Co., wholesale jewelers, Min- 
neapolis. 

C. W. Fisher, Sheyenne, N. Dak., ac- 
companied by his wife, was in Minneapolis 
last week. 

A. L. Jensen, Bird Island, Minn., is in 
Minneapolis, buying stock and attending 
to other business. 

Chris Oestreich, with Nels Nelsen, Hutch- 
inson, Minn., has been drafted for service 
in the United States army. 

C. J. Anderson of C. J. & H. W. Ander- 
son, Merriam Park, Minn., is away on a 
pleasure trip in the country this week. 

Leo Fritt, watchmaker, Oakes, N. Dak., 
stopped off a short time and is enjoying a 
three weeks’ rest at Martintown, Ia. 

J. E.-Davis, watchmaker for the Gittle- 
son’s Jewelry Co., Minneapolis, was called 
to Marshfield, Wis., by the death of a sis- 
ter. 

M. L. Madsen of Glen Ellyn, N. Dak., 
who was in Minneapolis last week, reports 
big damage to the wheat crop in his lo- 
cality. 

Joseph Evander of the Evander Phar- 
macy, Underwood, N. Dak., was in Minne- 
apolis last week making purchases for his 
store. 

E. E. Hults, former senior member of 
Hults & Schloser, has returned from Cali- 
fornia. He will reenter the firm as partner 
at once. 

E. H. Gross, Kenmare, N. Dak., was 
again a Twin City visitor this week on his 
return from the Edison dealer’s meeting 
in New York. 

Lundman Bros., jewelers, South St. Paul, 
have removed to a new location a few doors 
away, removing from 153 Concord St. to 
149 same street. 

A. Skoag, watchmaker for A. E. Paegel, 
Minneapolis, passed away last week at his 
home in Excelsior, Minn. He had been ill 
for several months. 

Harold Sinclair, Buffalo, S. Dak., was 
a Minneapolis visitor last week, having at- 
tended the A. O. A. convention, and making 
the trip by boat from Buffalo to Chicago. 

The wife of L. S. Hildreth, jeweler, of 
Lakefield, Minn., died last week, after an 
illness of several months. Her body was 
taken to Lake Mills, her former home, for 
burial. 

J. W. Duff, manager jewelry department 
Sischo & Beard, St. Paul, has returned 
from a three weeks’ auto trip which in- 
cluded Yellowstone National Park. J. W. 
Duff has been drafted for service. 

The following jewelers were among 
others noticed in the twin cities last week: 
Art Leppard, watchmaker, Glencoe, Minn. ; 
E. A. Rehder, Red Wing, Minn.; E. J. 
Lonsdale, Minn., and C. W. Fisher, Shey- 
enne, N. Dak. 

Clare Ruby, with the W. M. Weed Co., 
Lake Mills, Ia., was in Minneapolis after 
spending his vacation fishing in the lakes 
in northern Minnesota. F. G. Taylor, an- 
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other Iowa jeweler, located at Goldfield, 
has been on a fishing trip in Northern Min- 
nesota. 

C. F. Sischo, president of Sischo & 
Beard, wholesale jewelers, St. Paul, who 
during the past year has been residing in 
California, is a St. Paul visitor with Mrs. 
Sischo, coming to attend the wedding of his 
son, Kenneth Sischo, who was married 
July 31 to Miss Lillian Womack of St. 
Paul. Mr. and Mrs. Sischo will remain in 
St. Paul for a month or so before returning 
to California, where they will reside the 
remainder of the season. 

Max E. Bruhn, manufacturing jeweler, 
located for a number of years in the Lin- 
coln building, 300 Nicollet Ave., Minneap- 
olis, has completed removal to his new lo- 
cation in the Jewelers’ Exchange, 7th St. 
and First Ave. Mr. Bruhn has double the 
space at the new location, located on the 
third floor, occupying a large suite of rooms 
which are light and well ventilated. Mr. 
Bruhn is well known in Minneapolis, hav- 
ing learned his trade here and spent most 
of his life in the city. 

It is reported that quite a few jobbers 
and wholesale merchants in various lines 
have been unable to collect for payment 
of goods delivered to a man residing in 
Minneapolis, who gives the name “Rich- 
man Brothers” in ordering goods by mail 
or telephone. The similarity of the name 
to that of Richman Bros. Co., Cleveland, 
who operate a chain clothing store in Min- 
neapolis, has led to a confusion, as the 
Cleveland concern carries a high rating. 
There are indications that the man has 
been buying many kinds of merchandise 
from many different locations, but a list of 
creditors is hard to get. The purchases 
cover jewelry, electrical appliances, foun- 
tain pens, household specialties and nu- 
merous other kinds of merchandise. 








Items from Here and There. 





Louis Sundlun has purchased the jewelry 
business of A. A. Lupien, 24 Broad St., 
Pawtucket, R. I. 

The F. W. Stein jewelry store, corner of 
Main and 7th Sts., Miles City, Mont., has 
been purchased by George Foster, of the 
Foster Drug Co., and Hi Stokes, late of the 
Royal M. Sawtelle jewelry store of Pendle- 
ton, Ore., and possession has been given. 
The business is to be enlarged, and there 
will be a very complete manufacturing de- 
partment, specializing in mounting and set- 
ting precious stones. The new business will 
retain Rex Winship, who has been identi- 
fied so long with the old firm. Dr. Metz, 
who was at the head of the old business, 
will remove to Wyoming, it is understood. 

A new firm has made its entrance into 
the business circles of Winchester, Ind., 
R. J. Litschert & Son, Mr. Litschert, senior, 
having taken as his partner in the jewelry 
business his son Cecil. Mr. Litschert is one 
of Winchester’s oldest and most successful 
business men. He began the jewelry and 
repair business in a small way in a frame 
building that occupied the site on which the 
K. of P. block now stands 37 years ago and 
has continued in business there except dur- 
ing the razing of the old building and the 
construction of the present building of 
which he is one-fourth owner. 
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The jobbers state that 


Business is picking up. 
business right in San Francisco is quiet, but the 
out of town orders for the holiday stock have be- 


gun to come in. The reports from the travelers, 
especially in the southern territory, is that busi- 
ness is good all through the south. All over the 
Coast the outlook for Fall business is very good, 
and dealers announce themselves as very well 
pleased with the condition the past week. 


George Cureton of the Newall Mfg. Co. 
is a San Francisco visitor this week. 


G. H. Otto, with H. C. Van Ness & Co., 
is in Los Angeles in the interest of his 
firm. | 


Robert Kehl of F. H. Noble & Co. of 
Chicago is in the city calling on the trade. 

H. Stelpflug, the well known diamond 
setter, wil! soon open a store in the Mis- 
sion district. 

J. Attel, formerly of 122 3rd St., is now 
comfortably settled in his new quarters in 
the Hearst building. 

Henry Isaacs, located on the Embarca- 
dera, was burned out in a recent conflagra- 
tion in that neighborhood. 

Mr. and Mrs. Denn of the Hubbard- 
Denn Co., Salt Lake City, Utah, are tour- 
ing the Coast in their automobile. 

Harry Langfeld, manager of the Wm. A. 
Rogers, Limited, will spend the month of 
August at Lake Tallac with his family. 

C. McCoy, formerly with George W. 
Ryder & Son, San Jose, has accepted a po- 
sition with the Edson Adams Co, in this 
city. 

C. J. Auger of 140 Kearny St. has leased 
a new store at the corner of Geary and 
Stockton Sts., and will move into the new 
location at once. 

Harry J. Levy, secretary-of M. Schuss- 
ler & Co., has announced his engagement 
to Miss Lucille Haber of this city. The 
wedding will be a very quiet affair and will 
take place Aug. 5. 

J. F. Miller and Clyde Schoenfeld, with 
J. H. Spiro, have returned from very 
successful business trips. Mr. Miller was 
in the southern part of the State, while 
Mr. Schoenfeld was in the central part of 
California. 

A. Hoffmann, who moved across the 
street from his former place of business in 
the Mission district, had an opening day on 
July 14. That Mr. Hoffmann has the best 
wishes of his many friends was shown by 
the great number of floral pieces which 
adorned his store on that day. 

Among the buyers from different parts 
of the State who were in the city the 
past week were: Arthur G. Prouty, Napa; 
E. L. Tiffany, Taft; George Daunt, Peta- 
luma; S. F. Hollander, Eureka; Harry 
Slauter, Baker City; H. W. Stackpole, San 
Jose, and B. S. Whitman of Colfax. 

A golden ball was presented by Shreve 
& Co. to the managers of the ball game 
played last week at the Presidio, between 
the “Seals” and the “Oaks.” At the open- 
ing of the game the gilded ball was thrown 
high in the air and a free for all scramble 
took place. All the enlisted men in uni- 
form were allowed to grab for the souvenir 
and the boys in khaki put up a stubborn 
fight for the shining oval. 
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L. T. Hoblit, Holtville, is here with his 
wife for a short visit. 

Clem Glass of Brock & Co. has gone 
to New York, taking his family with him. 
He expects to be gone until Sept. 1. 

The G. D. Davidson Co., watch inspec- 
tor for several railways, has six watch- 
makers at work and is unable to keep up 
with the business. 

E. L. Hine, manager of the E. W. Rey- 
nolds Co., is taking a vacation, and has 
gone on an automobile trip over the “Rim 
of the World” route. 

C. C. Abel, of the Adams & Albel Co., has 
gone on a business trip north, going by the 
way of the San Joaquin Valley, intending 
to return by the Coast. 

M. H. Brown of the clock department 
and Mark Bassett of the optical shop of 
the E. W. Reynolds Co. were among those 
in the first call of the draft. 

Mr. and Mrs. Wesley of White & Wes- 
ley, Phoenix, Ariz., came here recently by 
automobile, and expect to spend about two 
months in southern California. 

Webb C. Ball, Cleveland, general time 
inspector, and W. F. Hayes, assistant time 
inspector, Chicago, are here visiting G. D. 
Davison and other local time inspectors. 

A. J. Dutton, San Luis Obispo, who has 
been here recently, purchased a large stock 
of graphophones to put in as a sort of side 
line.. He also purchased a number of new 
fixtures for his store while here. 

Eugene Deacon, formerly in the Bumiller 
building but more recently in the automo- 
bile business at Santa Ana, has returned to 
Los Angeles and opened a jewelry busi- 
ness in the Bumiller building again. 

George J. Germain, of the E. Bastheim 
Co., after spending a week at Big Bear 
Valley, returned and is now spending a 
week at Catalina Island. H. S. Brandt, of 
the same company, is also at the island. 

H. M. Seaman, of the H. F. Wallace Co., 
is spending a week at Hermosa Beach. 
Alton Johnson, of the same company, will 
start in a few days for an automobile trip 
to San Francisco. He expects to be gone 
about two weeks. 

J. M. Hart, son of Frank C. Hart, 
prominent jeweler of Tacoma, Wash., is 
now with A. Hamburger & Sons. Mr. Bal- 
zer, manager, has placed him in charge of 
the jewelry section. Mr. Balzer intends 
going east about the middle of August. 

Out of town jewelers who have been 
here recently include: Harry Oberlin of 
Oberlin Bros. Co., Fresno; A.. A. Good- 
year, Santa Paula; Mrs. Hege of Hege & 
Co., Phoenix; Alonzo Jessop, San Diego; 
R. C. Anderson, Long Beach; W. E. 
Heald, Tropico. 

Charles H. Clark, diamond merchant in 
the Lankershim hotel building, made a 
strenuous trip by automobile last week to 
visit a ranch in the interior of San Diego 
county, going from Escondido by way of 
Valley Center to Pala. This road is rarely 
traveled by an automobile. 

Karl Offer, who is in custody here on 
suspicion of being a German spy, and will 
probably be sent east to be interned until 
the war ends, conducted the German 
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jewelry exhibit at the San Diego exposition 
in 1916 and before that had an exhibit at 
the San Francisco exposition. 


Charles B. McNiff, gold jewelry depart- 
ment manager for Brock & Co., has started 
for the east to be gone several weeks. 
While in New York, Mr. McNiff will not 
only make purchases for his firm, but will 
have numerous fine pieces of jewelry made 
from designs originated by this firm. 


The attention of the trade is called to 
the fact that through an oversight, the 
plate which has been used in the adver- 
tisement of the Barber Jewelry Co., 36 
Gold St., New York, was imperfect and 
did not do justice to the articles illustrated. 
A new plate appears in connection with the 
advertising of the concern this week. 

Almon G. Stone, 706a W. 3rd St., a 
painter of no mean ability, having studied 
art in Paris, finds recreation in this way. 
He has just finished a handsome oil paint- 
ing of a section of the ruined old San 
Fernando mission building about 25 miles 
from Los Angeles, and is exhibiting it in 
his window, where it is much admired. 

E. Turner of the E. W. Reynolds Co. 
is back after an extended tour through 
Utah, Colorado, Arizona, New Mexico and 
Northern California. He had been absent 
since March 30. This was the longest 
trip in point of time that he has taken since 
he has been connected with this company, 
and he reports his sales 50 per cent. larger 
than ever before made on a similar trip. 
He will now take a vacation for a month, 
spending a large part of his time motor- 
ing with friends through southern Cali- 
fornia. 

Several of the jewelry concerns of Los 
Angeles are likely to suffer considerable 
losses in their forces through the draft. 
Among those who have been drawn for 
the first call and whose names have been 
published are the following: From Mont- 
gomery Bros., George Purdue, salesman in 
the silver department; Mesick Eghian, 
platinum worker; Balzer Eghian, his 
brother, a diamond-setter. From Brock & 
Co., Fred Krogh, A. H. Dibbern, and Gus 
Hofer, manufacturing jewelers, and C. D. 
Klamm and E. Vuillemort, engravers. 
From S. Nordlinger & Sons, Richard S. 
Carpenter, head of the office force; Garr 
G. Smith, jeweler; Franklin M. Jones, 
jeweler; Raymond P. Spratt, watchmaker. 
From Feagans & Co., Otis Hansen, sta- 
tionery department; K. O. Bolte, watch- 
maker: Hubert A. Wood, silver novelties. 

A large number of Los Angeles jewelers 
were in the Big Bear Valley on Saturday 
and returned home on Sunday. A num- 
ber of others are staying indefinitely in 
the valley. Among those who took the 
trip on Saturday and Sunday were O. S. 
Balzer, head of the jewelry department of 
A. Hamburger & Sons, and Wesley Clark, 
salesman for Charles H. Clark; Melville 
Nordlinger of P. Nordlinger & Sons, S. 
Simmons, W. 5th St. diamond merchant, 
and A. E. Morro, have been making a 
longer stay in Big Bear Valley, and J. P. 
Tait, 329 W. 7th St., and Fred Brown, 
optician in the same store, and others were 
fishing in Mountain Home Canyon, mak- 
ing their headquarters at Clark’s ranch. 
Most of those who came home on Sunday 
were caught in a severe rain storm and 
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had a difficult and dangerous time getting 
down over the steep and narrow moun- 
tain roads. In some instances several men 
had to walk beside a car and steady it to 
keep it from sliding over the bank. But 
although three cars had been wrecked on 
the road the day before, none of those 
coming down on Sunday was injured. 








Pacific Ceast Notes. 





Benton Bros. have succeeded P. A. Ben- 
ton, a jeweler of Seattle, Wash. 


R. L. Wells, a Seattle jeweler, was a 


recent visitor in Marshfield, Ore. 


Harry Bullard has succeeded to the busi- 
ness of C. L. Jefery, East Oakland. 

W. B. Sweet, a jeweler of Deer Park, 
Cal., has sold out his business in that 
place. 

A. W. H. Helberg, Gardnerville, Nev., is 
closing out his stock of jewelry and clocks 
in that city. 

J. Scott Turney of North Bend, Ore., has 
moved to Sumner, Wash., where he will 
locate permanently. 

The jewelry store of N. Pelosi, Lancas- 
ter, Cal., was recently destroyed by fire, but 
the contents were saved. 

A. E. Hall has opened a jewelry store 
at Anderson, Cal. Mr. Hall formerly had 
a repair shop in that place. 

F. H. Coolidge, who moved to a new 
location in the River State Bank building 
in Hood River, Wash., recently held an 
opening. 

R. A. Beland, Orland, Cal., was in 
Madera a few days ago, renewing old 
acquaintances. Mr. Beland was formerly 
located in Madera. 

The Reminder Clock Co., Oakland, Cal., 
has been granted a permit for the section 
of a one-story building on the south-west 
corner of E. 12th St. and Derby Ave. 

The American Jewelry Co., owned by 
M. Schneider, has sold one of its stores lo- 
cated at 813 Broadway, Oakland, Cal., to A. 
Goldwater, who will continue at the same 
address. 

The store of John Ebner, Mount Angel, 
Wash., was robbed recently of $100 worth 
of jewelry. This is not the first robbery 
that has been perpetrated in that vicinity 
lately, as several others have occured and 
apparently by the same person. 

Arthur Clarke, Camas, Wash., was a 
recent visitor in Portland, Ore. Mr. 
Clarke, who has been ill for some time, 
made the trip to Portland for an X-ray ex- 
amination for symptoms for appendicitis, 
but the examination showed his fears to 
be groundless. 

James D. Martin, Arcata, Cal., has en- 
listed in the United States Army as a Lieu- 
tenant in the Reserve Force. Mr. Martin 
has seen active service as an English sol- 
dier in the Boer war and also in South 
America. He is selling out his stock in 
Arcata, preparatory to departing from that 
city. 








Guy Neff has opened a jewelry store at . 


11 N. Liberty St., Cumberland, Md. Mr. 
Neff has been engaged in the jewelry busi- 
ness for many years and has been connected 
with the leading jewelry houses of Cumber- 
land. 
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Rings Clear as a Silver Bell 


Pairpoint 
Genuine 
Hand-Cut 
Glass 


is made from 
strictly Hand 
Blown Blanks (no 
factory is more ex- 
acting in the selec- 
tion of perfect ma- 
terials) by the 
most costly process 
known and is 


True 
to 
Name 


It should be the 
highest priced, but 
to the contrary, is 
always moderate 
in price, whether 
the design be sim- 
ple or elaborate, 
for it is cut where 
the glass is blown, 
making a remark- 
able saving in ex- 
pense. Every 
piece is guaran- 
teed in the broad- 
est sense. 


Branches: NEW YORK, 43-47 West 23d St. 














Factories: New Bedford, Mass. 


MONTREAL, Coristine Bldg., St. Nicholas St. 
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The Pairpoint Corporation 





SAN FRANCISCO, 140 Geary St. 
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Cut Glass and the Fall Trade 





By Emma G. Wallace 








ig is high time that we begin to have a 
clear-cut idea of the sales methods we 
will employ in relation to our cut glass this 
Fall. Conditions are somewhat unusual, 
but not at all discouraging. There is 
plenty of money in the country—more 
than ever before, every one is busy, and 
wages are good. Big business in some 
lines is holding off temporarily until the 
Government shapes some of its policies 
more definitely in regard to taxation and 
the management of public and war utilities. 

However, there is no reason to fear that 
American business will not move along 
briskly, and that prosperity will not at- 
tend our business efforts in the exact ratio 
of our own investment of capital, fore- 
sight and intelligent persistence. 

We may just as well look matters 
squarely in the face and realize right now 
that if we are to have an ample and well- 
assorted stock on hand for the Fall, 
Thanksgiving and Christmas trade, we 
should see to it that our orders for the 
same are not delayed. There is a reason 
for this. 

When the Government begins to move 
the vast body of its troops, together with 
food, clothing and munition supplies, and 
when the nation’s crops are harvested, and 
it is necessary to send abroad a large per- 
centage of these and of fuel as well, there 
is bound to be a heavy pressure upon 
transportation facilities. Stop a moment 
and think the situation out for yourself, 
and you will see that there is no other way 
to look at it. All this means that merchan- 
dise, and especially that which is not perish- 
able, will not be handled as speedily as in 
normal times. 

Now it is exceedingly aggravating to 
have people with the money in their pockets 
and ready and eager to spend it, and yet 
to fail to have the goods to please them. 
Many a business man who is a pre-eminent 
success today has reached his enviable po- 
sition just because he was able to look 
ahead and to make his plans not to be 
caught napping. In fact they anticipated 
the unusual circumstances which would 
press others, and when the trying time 
came they were ready for it. 

Let us not deceive ourselves at the pres- 
ent time into thinking that we can drift 
along in a happy-go-lucky way, and yet 
come out all right at the end of the season. 


Remember, too, that other keen business 
men are going to see this situation and 
buy early. Undoubtedly Fall and holiday 
stock will be purchased earlier this year 
than usual, and so the late buyer will not 
have the advantage of complete lines from 
which to select. 


Put Your Line Forward 

There is no great object in making a 
careful selection of choice cut, thin and 
decorated glassware if it is simply shoved 
upon the shelves and allowed to stand 
there, nor is it wise to put the whole as- 
sortment forward at once, especially if 
you have bought with the idea of supplying 
the trade later in the season as well as 
now. It is much better business to make 
a nice selection of stock purchased, to put 
it upon counters and shelves, and to use 
carefully-thought-out selling plans to at- 
tract public attention to these goods. Then, 
from time to time as the assortment is 
somewhat depleted it can be reinforced 
from the reserve supply on hand. 

In case a discriminating customer is not 
able to make a selection to please her, it 
will be possible to explain that you have 
some extra fine goods which have just come 
in for the Christmas trade and will give 
her the advantage of purchasing such an 
article as she desires now. There is a 
psychological appeal in the thought that 
you are getting an unusual advantage, and 
in such a manner a wavering customer who 
cannot be sold from the regular stock can 
nearly always be pleased by this plan. 


Logical Reasons 

Just to say to the public, “Come and buy 
because I would like to sell to you,” will 
not win trade. You must put forth some 
logical reasons why it is advantageous for 
the customer to make purchases now. 
Exactly the same reasons which have in- 
duced you to buy early, should persuade 
the customer to do likewise. 

Point out that there is great likelihood 
of a scarcity of these goods, or at least of 
a complete selection later in the season, 
owing to disturbed or diverted transporta- 
tion facilities. Stress the fact that you 
have foreseen the emergency and made 
early buying possible at right prices for 
your customers. Emphasize the thought 
that it will probably be a long time before 
labor conditions will have resumed their 
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normal status, and consequently we cannot 
hope to have cut glass at present prices 
very long. 

Enumerate your timely offerings, making 
special mention of any new and beautiful 
pieces, and suggest that the home service 
be added to now or gifts which will be 
in order within a few months be purchased 
outright or reserved by a 10 per cent. de- 
posit upon the price. 

Newspaper advertising, window, counter 
and shelf displays, and individual letter ap- 
peal should all be used where their need 
is indicated. Remember a doctor does not 
prescribe the same medicine for every one, 
and his success as a physician depends 
upon correct diagnosis and close prescrib- 
ing. What does your field need to stimu- 
late trade? Analyze the situation and then 
administer the right tonic! 


A War-Time Display 


Window displays at this time may well 
have a point of contact with the public 
interest in every one’s mind. Arrange 
a war window by draping the background 
in red, white and blue. Let this be as 
artistic and rich as you can manage. Silk 
flags or wool bunting will drape nicely. 

It will depend upon the light and the 
location of the window itself what is best 
to use to cover the window base. If the 
daytime lighting is strong and clear owing 
to the way the store faces, the wideness 
of the street, and other governing condi- 
tions, use crimson or even blue for the 
base. If, on the other hand, the window 
has an indifferent light, use a window base 
of white. Whatever you choose, border 
the edges next the glass, back and sides 
with the other two national colors. For 
instance, if the base is white, border with 
loose, soft bands of red and blue; if the 
window base is red, border with white and 
blue; if it is blue, border with white and 
red. 

You have now a striking setting, and 
you must be careful that the frame of the 
picture does not detract from the picture 
itself. To put the glass directly upon the 
window base would be to make a common- 
place showing. In place of this, borrow 
or rent a few choice articles of mahogany, 
rosewood, or other rich, dark wood. What 
these articles are will depend somewhat 
upon your space. If the window is large, 
a sideboard, a buffet, or little serving table, 
a tea wagon, a china cabinet and a small 
table may be arranged, each with a few 
choice cut glass pieces upon it. 

If the window is not large, a toilet table 
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(Continued on page 101.) 
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oY INTRODUCING AN OLD FRIEND 


Simo erma, 


Older merchants who sold China and Quality Glassware do not 
require an introduction for this product was one of their old favorite 
lines, because of its universal popularity to the buying public. 











Amberina made its first appearance twenty-eight years ago and at 
once met with a genuine success because of its simplicity and artistic merit 


ata price that was considered popular. 


The same points are now a factor, and, as many merchants have re=- 
quested a reintroduction of this beautiful tricolor glass~ a, 
ware, we are happy to offer Amberina in all the new 


present-day designs. 












“Write for our new Amberina electro 


advertisin g service booklet.”’ 


‘Che IBBEY WGIASS® 
COMBPAN Y 


TOLEDO! 
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The Art Glass Trade’s Oracle. 





His Suggestions, Criticisms and Opinions. 








(Continued from issue of June 20.) 


N this column it has been repeatedly 
hammered home to the jeweler and it 
is particularly true at this time that if 
one is to have a good and representative 
line of goods to offer during the holiday 
season orders should be placed earlier 
than usual and no time is too early now 
to place orders for Fall trade. Workmen 
are going to be scarce. Every factory in 
every line where goods are manufactured 
that are used for equipment for our sol- 
diers, from hats to shoes, and every fac- 
tory making ammunition, from the larg- 
est shell to the smallest cartridge, and 
every shipbuilding yard whether it makes 
steel or wooden vessels, will be scour- 
ing the market for help. This nat- 
urally will appeal to some of the men 
who have been cutting glass. Wages 
perhaps will be a little higher and the 
temptation to a workman to make some 
money these days is very great consider- 
ing the increased cost of everything he has 
to use in his household. 

The cut glass manufacturers will feel 
the drain on the men and as their Fall 
business increases their deliveries must 
naturally be a little slower. It is there- 
fore necessary for jewelers to get in their 
orders earHer than their “friends” the 
department stores who usually are very 
forehanded. 

Don’t let these fellows get ahead of 
you. To be forewarned is to be fore- 
armed. Place your orders now while 
you have reasonable assurance of getting 
the goods on time. A cut glass manu- 
facturer has to be prepared by placing 
his orders for blanks with the blank man- 
ufacturer, and unless he is assured of a 
fairly large amount of business he may 
not order as many blanks. This again 
will place the man whose orders come in 
last at a greater disadvantage, so I re- 
peat again and again place your orders 
now. 

” . “ 

At the recent convention of the cut 
glass manufacturers held at Point Cha- 
tauqua, N. Y., blank manufacturers posi- 
tively assured the cut glass manufacturers 
that the blanks to be delivered from now 
on will be as pure and as white a crystal 
as has ever been made in the history of 
the business. It was stated that the 
research made by their chemists and the 
constant experiments made by themselves 
have put them in a position to make good 
blanks and they also assured the mem- 
bers that every pound of glass would 
contain potash. All this is reassuring and 
should encourage the jeweler to be pro- 
gressive in his cut glass department. 

* a * 


Everything is being done in the cut 
glass business to make it even more pop- 
ular to the general public than it has 
ever been. Many of the Sunday papers 
throughout the United States are pub- 
lishing articles about crystal ware and 


the elegance of design and shape. There 
were never more attractive pieces made 
and sold than today. True the vogue is 
more toward the light glass, some rock 
crystal decorations, either polished or 
gray, other light stone wheel engraving, 
and again some of the beautiful colored 
glass in turquoise, amethyst, topaz and 
rich purple colors. All this latter class 
of ware is made in shapes reproducing 
old Venetian and even Egyptian designs. 
The amount of artistic energy that has 
been expended in placing before the 
jewelers an attractive variety of shapes 
and designs is truly marvelous, and the 
least the jeweler can do is to show his 
appreciation for these efforts and order 
stocks of these while he can get them. 
SiR ORACLE, 








Cut Glass and the Fall Trade 


(Continued from page 99.) 


i 











and a fully-equipped dresser will not take 
too much space. If the toilet table has a 
bench before it, a bright crimson or blue 
embroidered silk kimono thrown over it 
will add a touch of richness, or an attrac- 
tive wax figure may be seated at the table. 

If this is too pretentious and the window 
is quite small, search until you find one of 
the old-time mahogany candle stands with 
one or two drawers in the middle and with 
wings on either side for holding cut glass 
candlesticks. The top of the table will 
hold a bowl of fresh flowers. Don’t over- 
crowd, yet it should be possible to place 
a tabaret at one side with a few other 
choice articles upon it. Let the window 
breathe dignity and elegance. 

Still another thought is to arrange the 
window all in white, displaying a couple 
of rather small-sized flags as a wall at- 
traction. Have a small white bed, a white 
enameled stand, and serving tray. There 
are a number of very worthy ones upon 
the market, both plain and decorated, in 
white enamel, with folding legs and a ledge 
to keep the dishes from slipping. Set the 


tray and the stand with the daintiest of. 


your glass, and have a Red Cross nurse 
standing near. The point of contact is evi- 
dent—give your sick people the best you 
have. 
A Neglected Opportunity 

Very few retail jewelers have ever made 
a definite effort to encourage historic col- 
lections in their communities, yet it would 
doubtless surprise most of them could they 
but know the treasures of glass, mirrors, 
silver, pewter, lustre-ware, rare china and 
jewelry stowed away in the most unex- 
pected corners. An appreciation of the 
value of such heirlooms and a desire to 
add to worthy collections can be stimu- 
lated by arranging displays of these lines. 

In one city a certain wide-awake, pro- 
gressive banking institution saw this very 
opportunity and developed it in a manner 
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likely to be of benefit to themselves. Week 
by week they had exhibitions at the bank 
of choice goods manufactured in the lo- 
cality, historic collections, and other dis- 
plays of special interest. These were ad- 
vertised throughout the week and people 
urged to come and see them at their pleas- 
ure. 

The officials of the bank made it their 
business to be very courteous to all sight- 
seers, and while no mention was made of 
their establishment as a good one with 
which to do business, they benefited in many 
ways. First, they gained steadily in de- 
positors, and next a public spiritedness was 
encouraged which benefited all alike, and 
the people interested in the displays became 
friends of the institution which had 
evinced such appreciation of their pos- 
sessions. 

The retail jeweler could easily arrange 
displays of separate lines, attracting atten- 
tion to his windows and stimulating the 
people to put whatever they might possess 
of this nature in good repair and perhaps 
to supplement their possessions by occa- 
sional purchases. 

In one city of small size but possessed of 
considerable wealth, a young woman who 
operates an art exchange, receiving hand- 
made goods to sell on commission, was ap- 
proached timidly by a needy gentlewoman 
as to the possibility of selling for her a 
collection of old cameo jewelry. The young 
woman was doubtful, but undertook the 
commission, and to her surprise made 
speedy and excellent sales. This started 
the ball rolling and within a year she had 
worked up a profitable and interesting busi- 
ness in this line. Her equipment was noth- 
ing more than a single counter-table, but 
thereon she displayed bits of antique silver, 
china, pewter and jewelry. 

Within a stone’s throw of her were sev- 
eral jewelers who had never glimpsed their 
opportunity. Perhaps they thought, if they 
thought about it at all, that the purchase of 
such things would take from the purchase of 
regular stock, but such would not be the 
case, as collectors of antiques are sure to 
be people of wealth, and they do not go 
without modern adornment and choice pos- 
sessions for the mere sake of indulging a 
hobby of this kind. On the other hand, if 
they beat a path to the door, they are sure 
to come again and again. 

What are you going to do or plan to do 
to promote interest in and a profitable busi- 
ness on your cut glass special lines this 
Fall? It will take a little thought and 
initiative to work out the right thing, but 
that is what we are all in business for. 

A retail grocer in a small city is feeling 
good over having cleared by something like 
$18,000 on his Spring sale of potatoes 
alone, but he did not do this by any hand- 
to-mouth management. He looked ahead, 
anticipated his need, and was ready when 
the time came. 








Following the example of the three 
leading department stores, four of the 
leading jewelers of Kankakee, IIl., have 
decided to close their establishments at 5 
Pp. M. during the months of July and 
August. These jewelers are Speicher 
Bros.; H. E. Volkman & Sons, Boyd & 
Proegler and C, J. Linden. 
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GENUINE OLD-TIME BLANKS 


Brilliantly Finished, Well Executed in 
a Large Variety of Shapes and Designs 





ALSO 


GOLD ENCRUSTED 


AND 


FANCY GLASSWARE 


Write for Sample Assortment 


Geo. Borgfeldt & Co. 


NEW YORK CHICAGO SAN FRANCISCO BOSTON MONTREAL TORONTO 
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Products for the Jeweler in the Glass and China Markets. 





A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and China 
and Metal Wares Now Offered by the Leading Manufacturers and Importers. 














(Continued from issue of July 18.) 
yy is always the object of this department 
to show the latest and most popular 
goods so as to enable the reader to present 
to his customers the articles that are in 
Light cutting on glass and light 


vogue. 




















glass perfect, thus being able to satisfy 
their customers. 

Both concerns manufacturing the two 
numbers illustrated make complete lines of 
cut glass that satisfy the people they sup- 
ply. It is this quality of goods that ena- 
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No. 52—EXCELLENT EXAMPLES OF HIGH GRADE STEMWARE, 


decorations of all kinds have found much 
favor in the past two years with the pub- 


lic, not that the heavy cutting has been | 


neglected, but conditions have been more 
favorable for the manufacturer to produce 
the light ware in better qualities. This is 
mainly attributed to the lack of the es- 
sential component parts for making glass 
of the purity of color that was possible 
prior to the war. Since the war started 
the supply of potash from Germany has 
been shut off. This shortage has, to an 
extent, been made up by the ingenuity of 
the chemists in this country, who have 
been able to get potash from various 
other sources and other materials. 

Illustration No. 52 shows an _ entirely 
new line of stemware made of the highest 
possible grade of crystal glass by artisans 
of more than ordinary ability. The firm 
responsible for these makes only what is 
accepted in the trade as the best quality 
of cut and decorated glass. Some of these 
patterns have not yet been shown on the 
road, while other have perhaps been shown 
once or twice. In any event they are the 
latest thing in this class of ware. 

An example of stone wheel engraving 
in combination with good mitre work 1s 
shown in illustration No. 53. Here again 
is an example of the work of a factory 
that will not descend to anything but the 
best, and their craftsmen are highly 
trained. Each piece of work is inspected 
before it leaves the factory, with the re- 
sult that jewelers purchasing such a line 
as this can be assured of absolute perfec- 
tion as near as it is possible to have cut 


bles a jeweler to establish a reputation for 
selling only the best, thereby establishing 
a confidence among his customers and put- 
ting him in a position so that he need not 
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PLATE SHOWING STONE WHEEL ENGRAVING IN 
COMBINATION WITH MITRE WORK. 


fear the price cutting sales of department 
stores, 

Cut glass is more or less a luxury, and 
one of the last things that should be of- 
fered as bargain sales. Although it 1s 
legitimate at times in order to clear off 
old stock to offer a discount from the 
regular price, it should be uniform all 
through. The department store idea of 
advertising for $1.98 a piece, worth form- 
erly $5, is more or less of a swindle and 
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an imposition on the public. The best of 
stores in all lines occasionally have a clear- 
ing out sale, but it is mainly on the basis, 
as explained above, of an even discount on 
all goods offered in the sale. 








Royal Copenhagen Porcelain 





ALTHOUGH Copenhagen porcelain is 

a modern product of recent origin, 
the history of the factory goes back to the 
18th century. The Royal Copenhagen 
Porcelain Works were established in the 
year 1779. The trade mark, three blue 
wave lines, symbolizing the three Danish 
waters—the Little Belt, the Great Belt and 
the Sound, was adopted by the suggestion 
of Queen Juliane Marie. 

Through the efforts of Frantz Heinrich 
Mueller, the first director, a chemist of 
high standing and a man with an ardent 
love for his work, the Royal Copenhagen 
ware became renowned before the end of 
the 18th century. Among the first pat- 
terns made, the blue fluted porcelain, often 
called “Danish pattern,” immediately took 
the public fancy, and still remains popular. 

This blue fluted porcelain, which is 
hand painted and painted underglaze, now 
forms one of the richest, if not the rich- 
est, set in variety in the world, being 
made in more than 15 hundred different 
forms or shapes. After the death of 
Frantz Heinrich Mueller no improvements 
of importance were made until Philip 
Schou, Councilor of State, was appointed 
managing director. The development 
which has taken place during the past 25 
years is due largely to his efforts and to 
those of Arnold Krog, as artist director. 

The model workrooms now face the 
beautiful Palace Gardens at Fredericks- 
berg, and in these ideal and inspiring sur- 
roundings the artists are occupied in mod- 
eling and decorating, every piece of por- 
celain being decorated exclusively by hand, 
and all motifs taken directly from life or 
nature. 

In order to give the ware and the deco- 
ration the most individual character possi- 
ble, the artists are permitted to select their 
own motifs, and to work in their own 
way. 

The specialty of the works is painting 
underglaze on the “bisque.” The painted 
porcelain is fired at a very high tempera- 
ture, which limits the number of colors, 
this, however, being considered rather an 
advantage as to the artistic value of the 
ware. Many pieces are “uniques,” only 
one piece being made and signed by the 
artist, and such decorations are never 
duplicated. 

Further may be mentioned the “Grand 
Feu” colored glazes. The crystal glaze, 
the serpent skin, tiger eye, and crackled, 
as well as many other varieties, show ef- 
fects which hitherto had been unknown in 
porcelain, and which have the greatest ad- 
miration of connoisseurs. 








The 45th meeting of the American Asso- 
ciation of Flint and Lime Glass Manufac- 
turers was held at Atlantic City, N. J., 
July 23. A good attendance was on hand 
to listen to many interesting reports. 
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GOLD 





Show your customers 
useful pieces of en- 
graved glassware. 
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But show them en- 
graved glassware of 
real quality. 














The Comport illustrated has many uses and is highly ornamental. Its 
quality is unquestioned. It is such work upon the purest crystal that en- 
abled us to gain the highest award at the Panama-Pacific Exposition. Write 


for particulars. 


Cutbill Cut Glass Company, Middletown, N. Y. 























Parma 
Design 


Rich 
and out 


of the 


ordinary 














585 Nappy Parma 





T. B. Clark & Co., Inc. 


Rich Cut Glass 
Honesdale, Pa. 





New York Salesroom—COX & LAFFERTY, 1140-1146 Broadway 











Hall Clocks 


We offer for early delivery an 
unusually large assortment 
oO 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 





in Period design cases in both 
Bungalow and full size 
CATALOG UPON REQUEST 


a Awarded Grand Prize at Pan-Pac. 
Ne. 204 Int. Exposition 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U.S. A. 


Pacific Coast Rep., A. I, Hall & Son, 150 Post St., San Francisco, Cal. 
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French 
Pear! Necklaces 
Pear! Earrings 


of all grades. 


Feather Fans 
Gauze Fans 
Lace Fans 


Send for selection, mentioning price. 


LEWY & COHEN 


Importers and Manufacturers 
321 Fifth Avenue, New York 


Near 32nd Street 
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Don’t Buy Jewelry Boxes 
Before you see our catalogue illustrating a large variety of 
Jewelry boxes of all kinds, including watches, clocks, jewelry, 
silverware, cut glass, cutlery, traveling sets, pyralin and 
French Ivory, Leather Novelties, tools and material, etc. 
Now ready for mailing. Note our prices on Ring Boxes. 


Purple Plush Lift Off a epee Per Doz. $.85 
Purple Plush Hinge Cover........ a 1.25 
Leatherette Spring iain Cover . = 1.45 
Velour Covered Lift Off Cover..... oe a5 
Velour Hinge Cover............. aa 1.05 
: Paper Lift Off Cover........... er Gross 1.95 


P 
Order Now while our stock is complete. 





| JOSEPH HAGN & CO. 300-306 W. Madison St., Dept. J.C., Chicago, III. 








Trade-Marks of the Jewelry 
and Kindred Trades 


The Jewelers’ Circular Publishing Co., 11 John Street, New York 
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manship, hand painted by competent artists on the glass from 
the best U. S. makers, in rich gold and exquisite colorings. 
The IDEA is absolutely controlled and is very different and 
original. 
A sample order will convince you at once. 


Be the first in your city to get this line 


| No finer line of decorated glass has ever been offered at 
| JOHN J. HINES 


such reasonable prices. All decorations are of studio work- | 


139 Fifth Ave. NEW YORK 








HYDRAULIC PRESS WORK 


STEEL DIES, HUBS & STAMPS 


For Badges, Medals, Buttons, Jewelry, Silverware, 
Metal Novelties 


Our Steel Knurls, Stamping, Expert Hardening. 


oo Schoder & Lombard Stamp & Die Co., Inc. 
Press 251-253 Canal Street, New York 














FINE GLASSWARE OF OUR OWN MANUFACTURE ONLY 





36 MURRAY STREET “3° ote ote “ie 


A VISIT TO OUR ESTABLISHMENT. IS EDUCATIONAL. 


We make a thousand articles in Crystal Tableware: Plain, Engraved, Etched, 


and Cut. 
Reproductions of Old English Cut, and Venetian Colored Glass, and « a repre- 
sentation of Gold Decorations of the Honesdale Decorating Co. 


Inspection invited. 


C. DORFLINGER & SONS 


NEW YORK 























































THE JEWELERS’ CIRCULAR-WEEKLY August 1, 1917, 





Our Latest Creation 


Watch for Uncle Sam’s Boys 
| Army — Aviation — Navy 
WRIST WATCHES 


Round, Square and Octagon Cases with Heavy Durable Straps 
0—3/0 and 6/0 Sizes 

































* = To Fit 
ain ( a itr " 
Ay ERA WALTHAM 
Ne ELGIN 
e\ | RP cal and 
B) | es: SPRINGFIELD 
) oe. MOVEMENTS 


~~ 


Ask Your Jobber 











These Gentlemen’s Wrist Watches Are Especially Adapted for 


COMPLETE ARMY, NAVY AND AVIATION CONVENIENCE “TINE OF 
MEN’S WATCH 25 Year Gold Filled, 20 Year Gold Filled and Sterling Silver + 
CASES OF 


“eo? | ILLINOIS: WATCH CASE CO. | #0" 


AN 
DESCRIPTION DESCRIPTION 
Factory at ELGIN, ILLINOIS 
15 Maiden Lane, New York, N. Y. 704 Market St., San Francisco, Cal. 904 Heyworth Bldg., Chicago, Ill. 






































ixtures for Sale 


AT A SACRIFICE 


On account of going into 
new and larger quarters, for 
which all new fixtures are 
being made, we offer our en- 
tire present fixtures for sale 
at bargain prices. 


First Class 


Counter cases are on tables 
and are of Rosewood, the 
wall cases are mostly of 
Mahogany. 


We offer all kinds and sizes 
of cases; will sell in whole or 
in part. 


For particulars write to 


Bunde & Upmeyer Co. 
Milwaukee, Wis. 


Also have several safes and a regulator 
for sale 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tug 


JEWELERS’ 


CrrcuLar regarding any advantageous 


device or plan which they are utilizing in con- 
nection with their business. 














Charting the Expenses 





Written expressly for The Jewelers’ Circular 

















(Continued from issue of July 25.) 
PART III.—FIXING THE PRICE. 


THE jeweler who is a busy man and has 
to do the greater part of his book- 
keeping himself, as well as the other 
hundred and one things a merchant finds 
necessary, will almost invariably refuse to 
install a new system of bookkeeping 
merely to get a more minute analytical 
record of his business. He believes it 
will take up too much of his time, and 
he has not the time to learn a new sys- 
tem. If all he could get out of it was 
a clearer statement of his expenses it 
would be worth his while, but there is 
something else he fails to see he will get. 

If a jeweler knows what it costs him 
to manage his business, what it costs to 
buy and sell, what his losses are, he need 
not fear failure if he will merely mark 
his goods accordingly. 

Take the case of the merchant whose 
figures we have analyzed. His costs total 
27 per cent. of his sales for 1917. He 
paid 27 cents out of every dollar he took 
in over the counter for expenses. Now 
the question arises, how much can he 
afford to pay for his goods out of the 
remaining 73 cents? If he is satisfied 
with five per cent. net profit, then he 
could pay for each dollar of goods sold 
just 68 cents. If he desired 10 per cent. 
profit, he could not pay any more than 
63 cents for each dollar’s worth at retail. 

Some years ago the trade papers were 
full of a certain catch question which 
purported to give the merchant a line on 
figuring cost and selling price. The ques- 
tion was an unfair one because it was 
based upon a percentage and the base 
or principle from which it was to be 
figured was not given. 

The authors of the question brought 
out a great deal of discussion and the 
discussion brought out a great deal of 
good to the merchant. It forcefully 
brought out the fact that it is wise to 
figure retail percentages from the selling 
price instead of from the cost price. All 
the figures given in this series of articles 
were based on the selling price. 

Assuming then that it costs the jeweler 


27 per cent. to manage, and to buy and 
sell, and he wishes to make a net profit 
of 10 per cent. on his sales, he can then 
afford to pay 63 per cent. of his selling 
price for his merchandise. 

For the purpose of giving the jeweler 
a working idea of how to use these fig- 
ures let us presume a case, because the 
cost price of an article is usually known 
and not the selling price. Let us assume 
that the cost price is $2.50. What should 
the selling price be to secure the 10 per 
cent. profit over the 27 per cent. cost. 

The selling price equals 100. That is 
the basis from which we figure. The cost 
is 27, the profit is 10. Add these and we 
have 37. Take 37 from 100 and we have 
left 63. 

63 equals $2.50, the cost price. What 
does 100, the selling price, equal? 





63 — 250 
1 = 250/63 
250 x 100 
100 = 
63 


Worked out, this is 250 multiplied by 
100, which is 25,000. This amount is then 
divided by 63. The result is 396 and a 
fraction. Make this the even figure $4 
and we have a selling price that will give 
us the desired result. 

All costs can be worked out in this 
way and infallible results obtained. 

There is another factor to be consid- 
ered, however in making the selling 
price. It is absolutely necessary for the 
jeweler to know his costs to be sure he 
is not selling his goods for too low a 
figure. He cannot afford to ignore his 
costs even if he is brave enough to add 
a good stiff mark-up upon his cost. He 
may be marking his wares too high to 
get the best results. The other factor 
to be considered is the factor of loss by 
shrinkage, by breakage, by deterioration, 
by theft, etc. 

If the merchant knew that he could 
sell everything he purchased at the fig- 
ures he places on them, he would be able 


to scientifically figure his selling price so 
as to net himself a profit of any given 
percentage. 

The merchant’s mistakes in buying 
must be considered in selling. They must 
be considered in making the selling price. 
The customer must pay for everything 
or the merchant pays—and fails, losing 
all his capital or a part of it, as the case 
might be. 

If the merchant wishes he can tell the 
amount of his mistakes in buying, in 
dollars and cents and in percentages. 
This is known in some stores. The fig- 
ures are obtained by keeping track of the 
cost and selling prices and the amount of 
the mark-up. If there is a mark-down 
this is deducted from the mark-up. Hence 
we have the figures to tell the mark- 
down, or amount of the mistake a mer- 
chant has made in buying, for a nec- 
essary mark-down of the original selling 
price usually indicates that the merchant 
made a buying mistake, or a mistake in 
judgment of the selling value of the ar- 
ticle purchased. 

The value of these figures will be im- 
paired if the merchant marks up the bulk 
of his goods expecting to sell them at 
less than the marked price, as some do. 
If the goods are honestly priced at what 
the jeweler figures is a fair selling price 
to himself, to his customers and to his 
creditors, figures representing the mark- 
up and the mark-down will be invaluable 
in analyzing his purchases, as well as his 
judgment. 

It is obviously impossible for the mer- 
chant to make a net profit of 10 per cent. 
on each dollar sold if his expenses for 
doing business are 27 per cent. and he 
pays 63 per cent. for the goods, unless he 
sells everything. But he cannot sell every- 
thing, hence he must mark some of his 
goods at a greater selling price than his 
figures for cost and profit seem to war- 
rant. It is obvious also that any goods 
marked for less than the figures repre- 
sented by cost of goods, cost of expenses 
and profit will not make him the profit 
desired. 

There are some lines he must sell at a 
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John Philip Sousa, who 
may be leading his stir- 
ring marches overseas 
this fall, chose a Sim- 
mons Chain before offer- 
ing his services to his 
country. 
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Mex: will follow the “March King’s” 
patriotic example. Still more will sub- 

scribe to his choice in watch chains. 
Make two customers grow where one grew 


before this fall with the Simmons Celebrity 
Plan. Ask your jobber. He knows. 
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R. F. Simmons Co., {27s Attleboro, Mass. 


| New York, 9 Maiden Lane 
Sales Offices: Chicago, 10S. Wabash Ave. 
Toronto, 95 King Street, E. 


Our factory will be closed for the usual vacation 
period from July 28th to August 6th. 


CAAINS 
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Dial View 


This is not only the cheapest 12 size American made movement 
on the market in price, but we also guarantee its time-keeping 
qualities. This is made for us by one of the best known American 
movement manufacturers and every movement bears not only 
ours but the factory guarantee, has two steel exposed windin 
Back View wheels, = ore, bridge a pane escapement, Y 
. genuine jewels, white enamel numerical la 
DESCRIPTION The above cut shows both dial and back views. 

16 Size Abbott Hunting, 17 jewel adjusted three-quarter plate, two steel We want you to order a sample of these movements and if you 
exposed winding wheels, double steel roller, whip-lash regulator, double sunk }j don’t find them the biggest value at our price in the way of a 
glass enamel dial, ruby jewels in gold cups. This movement must be seen watch movement you are at liberty to return same at our 


to be appreciated. The regular price of this movement is $15.85 expense. 
re re ee ee Te .ceencesceneeucesessesegecececoessese $6.50 ee I oo 0 kn cu een ceeeenewaseeewons $3.65 


P. S.—Write for our new Illustrated Catalogue today; mailed on application only. 


IAG — 2 — 165 Madison Street 


v Between Fifth Ave. and La Salle St. 
C (THE HOUSE YOU CAN’T FORGET) 


















Second Floor 


Chicago, Illinois 








Over Child’s New Restaurant 
Successors to Holsman & Alter 




















GREATER BUSINESS PROFITS 


The avenue to greater business profits lies before the progressive jeweler in the 
wealth of new business to be obtained through the 


conversion of the regular stock watch and the old 


style bracelet watch to the new and much desired 
convertible form. By huge purchases of materials and the 
co-operation of an efficient corps of experienced workmen, 
we are enabled to perform this work for our customers at 


REMARKABLY LOW PRICES 


If you will lend a little effort to pushing this branch of 
the business, you will marvel at the wonderful results 
obtained, and the consequent removal of dead stock from 
your shelves. The attachments used by us are made of solid gold and can .~ readily attached 
to Swiss and pendant set watches, thus transforming into live material what apparently to 
you has seemed to be dead stock. GET BUSY. Push This SURE THING and SURER 
PROFITS. We will mail you prices and circulars on request. Let us hear from you at 
ONCE——TODAY. MAIL YOUR ORDER NOW! 

BECKER-HECKMAN COMPANY 23,23: Madison street, Chicago 
POUAUEELULUGEOUGUEEUUOEEEUAOEREOOGEEOOOEREEADSOPEAEAEOEEELUOUEGLOGUGLAOOEEOOOELOGOOGEEOGERUOOGEEOOOEEEUGOOGEEULEGAYUOOGESELOTEOEROOUDUOOUGOUOONRURSORRRDOOODEOOUEDRDEAOOGDUOORRDOODAUDOOUEEUOOOGEDOOOEOEOOOOEDLOORDOOOOODOOOOOAAIROS 

















Save your Silverware from Tarnishing by INSISTING 
on getting 


2 a a 


OLD RELIABLE 


— 
|ANTI TARNISH FLANNEL, 


For Rolis and Bags 


611-21 BROADWAY : D E NZE R & Ne ATHAN NEW YORK CITY 
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fixed price. Sometimes these fixed prices 
will not give him the desired profit. If 
he knows absolutely the figures of his 
costs he can tell whether it pays him to 
handle these lines. 

It does not always follow, however, 
that the jeweler loses money on an article 
that does not bring him the price indi- 
cated by his cost and profit figures. An 
article brings the merchant more than 
money. Besides the price he gets from 
the sale he either gets a good or a bad 
reputation from the customer’s need and 
use of the article. He either adds to his 
prestige or loses some of it. 

If the merchant sells .a well-known 
brand of goods at a very close margin 
because it has a fixed price he may still 
make some profit on it, unless the selling 
price falls below the cost of the goods 
and the cost of the expense. If it falls 
below these figures, it will be very plain 
that he cannot make anything, but must 
lose; the more he sells the greater his 
loss will be. If, however, it gives him 
just a small net profit and sells readily 
and in volume, he may make more dollars 
from the sale of this article than from the 
sale of something that sells less readily 
and in smaller quantities, but at a larger 
per cent. of gross profit. 

Quick sales at small profits if followed 
out to the letter would put the jeweler 
out of business. He cannot afford to sell 
many lines at less than a fair profit on 
each sale to himself. The nature of his 
business demands that he carry many 
lines of goods that are not readily salable, 
the turnover of which is decidedly slow. 
This necessitates that a larger gross profit 
must be added so that in the end the 
net profit will be normal. 

In department stores many lines are 
sold at a very close margin of profit or 
even at a slight loss, for the purpose of 
advertising the store and to bring cus- 
tomers into the store. This plan is fol- 
lowed regularly. To make up for the 
losses other lines are offered at a much 
higher rate of profit than is necessary to 
net the ordinary profit the store would 
be willing to accept, for the purpose of 
making good the losses on the other line. 

The jeweler cannot follow these plans 
very closely; yet if he would have this 
aim in view when he sells close profit 
wares and try and create multiple sales, 
selling a better profit line to as many 
customers as he does the close profit line, 
he will make good his losses of profit. 

When one considers the number of 
lines that must be sold at a very close 
margin he must recognize the necessity 
of having other lines that will net him a 
larger profit. This proves the necessity 
of marking up some lines above the aver- 
age percentage of gross profit desired, 
to make good the losses and wastes of 
the business. 

[THE END.] 








The vacation period at the American 
Watch Tool Co.’s shop, Waltham, Mass., 
has been extended and the day of re- 
opening has not been announced. 
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A Jeweler’s Recollections of the Traveling 
Man’s Visits to His Store 








Written expressly for The Jewelers’ Circular 

















QNE of the strongest recollections of the 

early days of my connection with the 
jewelry business is the tremendous admira- 
tion which I had for the traveling men who 
used to call on my employer. 

To me it seemed that they possessed 
every desirable and fascinating attribute. 

To begin with, they came to our town 
from the great cities, where life was so 
much more romantic and attractive than 
in small places like ours. They wore 
tailor-made clothes and patent leather 
shoes, and always ate in big hotels where 
I had heard that a single meal would 
sometimes cost as much as a dollar—just 
think of it, the same price that we got for 
cleaning a watch! 

Then they always knew the latest city 
slang, could tell all about shows they had 
seen at theatres, and knew the names of 
streets in big cities just as well as I knew 
those in the home town. 

Usually the drummers did not pay much 
attention to me, for I admired them si- 
lently as I sat at the clock bench, strug- 
gling with the escapements of alarm clocks 
or putting in plated pinstems; but how 
grateful I was when one of them would 
occasionally talk with me, asking if I had 
got far enough along with the trade to be 
able to put a mainspring in a watch, or 
tell me about some boy over in Spring- 
field who had been away to a horological 
school, and on his return could do all the 
store engraving. 

As I have grown older, the knowledge 
has come to me that drummers are not 
really superior beings, and that the draw- 
backs in their profession are perhaps as 
great as in any other. 

I have an idea that the proprietors of 
manufacturing plants or jobbing houses— 
the men who pay the drummers’ bills— 
think their travelers have a pretty easy 
thing of it. 

The proprietor knows how good his line 
is, being firmly convinced that it is the best 
on the road; and he is sure that the 
jewelers all along the territory will be 
simply waiting to see his merchandise, 
probably with a list of the articles needed, 
all written out, just waiting for the trav- 
eler to come along. 

Possibly in some line the dealers do 
wait for the traveling man with orders all 
written up, but such a state of affairs does 
not exist in the jewelry business. 

There are too many good lines in our 
business for any one house to have a mo- 
nopoly, and the merchandise must be sold 
by hard, active work, coupled with tact 
and salesmanship. 

Jewelry travelers as a class must be 
rather superior to men who travel for 
other lines of merchandise. From the 
very nature of the business it is almost 
necessary that the jewelry traveler be edu- 
cated, tactful, well dressed and of pleas- 
ing appearance. 


It so frequently happens that the trav- 
eler is called upon to show articles from 
his trunks to customers of the jewelers, 
that he also has to qualify as a retail sales- 
man. 

In some of the smaller towns particu- 
larly, where the jeweler does not carry a 
large stock, he will have several of his 
customers waiting for a certain traveling 
man, to make purchases out of his trunks. 

I have known of two very large sales 
made during the past year, one a sapphire 
for $4,000.00, and a ruby for $7,500.00, 
which were made solely through the efforts 
of a traveling man. These stones were 
sold in small towns where the jeweler car- 
ried only moderate stock, but had advised 
the customers of the approaching visit of 
this traveler. 

Naturally the traveling man did not have 
such gems as these in his trunk, but the 
fact that he lived in New York and repre- 
sented a big wholesale house, was impres- 
sive; and later when the gem had been 
found and shipped to the retailer with a 
letter describing its merits and rarity, it 
carried in each case enough weight to 
make the sale, where the jeweler unaided 
could not have done it. 

I stated that the jewelry traveler must 
be neat and well dressed, but there are 
exceptions. The following is not a very 
nice story but it is a true one. 


Some time ago I was in the store of a 
friend who was engaged with a traveling 
man in looking over some papers of loose 
diamonds. Among the papers considered 
was one containing melee, averaging about 
1/32 of a carat. When it came to weigh- 
ing up the contents of this particular paper, 
it was found to be short weight. 

Thinking that one of the stones might 
have dropped out, the jeweler searched 
around the top of the showcase and swept 
the floor, but with no result. About the 
time the search had been given up, the 
traveler himself discovered the missing 
32nd. 

It had found a lodging place in the dirt 
under one of his finger nails:! 

If this traveler could sell goods under 
such conditions, think what a wonder he 
would be if dressed up in a neat -tailor- 
made suit with a clean collar, and nails 
nicely manicured. i 

Traveling men do not always get the 
best of co-operation from their home 
offices. It may seem presumptuous fora 
mere individual to criticize the ‘methods: of 
large and successful. houses, but it . does 
seem to me that it would be a good thing 
if the office force, and even the executives; 
of some of the large wholesale concerns, 
could at some time be taken along with 
the traveler to gain some idea of how the 
retail jewelry business is conducted. 

One anecdote will explain. ._ In . Decem- 
ber one of the retailers in a. western city 
nearly 2,000 miles from New York had 
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a call for a fine gold mesh bag. The 
jeweler had seen such a bag in the stock 
of a traveling man who had been in town 
a short time previously, and with whose 
house the jeweler did considerable busi- 
ness. It was the 20th of the month, and 
he figured that there was still time to tele- 
graph the house and get the bag before 
Christmas. 

The customer promised that he would 
surely take the bag if it could be had by 
the 24th, and thereupon the jeweler sent in 
a night letter describing the bag, and re- 
questing that same be sent at once. 

The 24th arrived, but the bag did not. 
There were the usual apologies and at- 
tempts to sell the customer something else 
for his gift, but nothing could be done, 
and a department store got the man’s 
money for a set of furs. 

A couple of days after Christmas a very 
courteous letter arrived from the mesh bag 
manufacturer, stating that they were very 
sorry, but they were out of the style of 
bag ordered. They had an idea that such 
an article might be had from another 
manufacturer whose address they gave, 
and trusted this information might be of 
service. 

The letter was a model of courtesy, but 
who shall explain the mental processes of 
the person who wrote it? 

Certainly the writer did not know much 
about the ways of customers in retail 
stores. When a telegraphic order is re- 
ceived three days before Christmas, it 
would seem natural that the matter might 
be pressing enough to call for a telegraphic 
reply. 

In this case it cost the retailer a loss of 
$100 in profit, and a dissatisfied customer. 

While in the line of criticizing, there is 
another matter which has always puzzled 
me, and while it is not so serious as the 
incident just mentioned, yet it shows a 
surprising laxness in a quarter where one 
would not expect it. 

I refer to the mailing lists used by many 
of the jobbers and manufacturers. It may 
seem incredible, but some of the large con- 
cerns are using mailing lists actually more 
than 12 years old. 

I know this to be so, from the fact that 
in my own city there are two retail stores 
whose firm names changed about a dozen 
years ago, yet certain wholesale houses 
are still regularly sending them advertis- 
ing matter addressed in the old names. 

Of course, no harm is done, but it cer- 
tainly does not convey a snappy impres- 
sion, that a wholesaler should not have re- 
vised a mailing list in twelve years. 

Life on the road is not all roses. There 
are train connections to be made at three 
o’clock in the morning, there are poor ho- 
tels, and there are grouchy retail jewelers. 

A traveling man friend told me recently 
how he got even with one of the latter. 

This traveler, who is a well-known sil- 
ver salesman, was making some territory 
where he was not acquainted, and arriving 
in a strange town one afternoon, he went 
with his sample case to the store which 
stood first on his rating sheet. It was a 


long, narrow store on the main street, and 
as the traveler entered, the only person in 
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sight was a whiskered individual at the 
extreme rear, who was comfortably seated 
and reading a paper. 

He merely glanced up as the traveling 
man entered, and then went back to his 
reading. 

The salesman set his sample case on the 
floor and stood looking patiently at the 
trays of watches in the front show case. 

The jeweler sat impassively reading in 
his paper that the Germans were launching 
prodigious attacks against the French posi- 
tions at Verdun, and that the United 
States Government was preparing another 
note on the Lusitania case. About the 
time he reached the local news, and 
learned that the Y. M. C. A. would soon 
inaugurate a membership campaign, and 
that the committee getting the most mem- 
bers would be entertained at an oyster 
supper, the traveling man rapped sharply 
with a coin on the showcase. 

“Anybody here who can wait on a cus- 
tomer?” he asked. 

The jeweler arose and went forward. 
“Why, I thought you was a drummer,” he 
said. 

“T am a drummer,” replied testily, “for 
the Standard Oil Co. of New York, and 
I came in to see about getting a gold watch 
and chain for one of our employes who 
has just completed 20 years’ service with 
the company.” 

The jeweler was all attention. “Let me 
show you some of our watches,” he said. 

“You can’t show me anything” said the 
traveler. “I like to trade in stores where 
they do not discriminate between human 
beings and drummers,” and with that part- 
ing shot he marched out of the door, leav- 
ing a worried, and, it is to be hoped, a 
wiser jeweler. 

There is, particularly among the jewelry 
travelers who make the southern States, a 
fine sense of comradeship which goes far 
to lighten the burdens of traveling, as well 
as to help the selling end. 

I have many a time seen two Gr three 
silver men make the whole territory to- 
gether, stopping at the same hotels, and, 
if possible, occupying adjoining rooms. 
When one of them gets a buyer into his 
sample room he always speaks a good 
word for the others, and, if possible, ar- 
ranges for an inspection of their lines. 

The Southern Jewelry Travelers’ Asso- 
ciation is a direct outgrowth of this sort 
of spirit. I do not know that this organi- 
zation has ever made the fortune of any 
of its members, but it has at least added 
considerably to their enjoyment of life. 

There is a banquet in January and a 
picnic in July. At the banquet they make 
speeches, and at the picnic they play ball. 

The effects of the banquet and the picnic 
are quite similar, only in different places. 

After the banquet the ache is in the 
head, and after the picnic it is in the legs. 








A fistic combat occurred Thursday in the 
Loftis Bros. & Co. jewelry store, 505 Main 
St., Houston, Tex., between A. F. Dick- 
son, the store’s credit man, and a would- 
be-customer. A woman had sought credit 
at the store to purchase a diamond. Dick- 
son, after an investigation, refused her 
credit. Her husband went to the store and 
“jumped” the credit man and they clashed. 
There was no arrest. 
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Says Consumers Often Know More 
About Diamonds Than Jewelers 
Themselves 





EADERS will remember the article 
published sometime ago in the JeweL- 
ERS’ CrircULAR, under the title “How or 
How Not to Advertise Diamonds.” Nu- 
merous letters giving different views on a 
diamond booklet, which was distributed, ac- 
companied the article. The following let- 
ter from a well known retail jeweler will 
also be read with interest: 


As to instructing the consumer through 
pamphlets, books, etc., my optnion is as 
follows: 

I do not believe in instructing the con- 
sumer more than he is. The consumer in 
many respects is better informed than the 
jeweler or seller himself. By sending out 
booklets, etc., the consumer often gets mis- 
led and loses confidence in the jewelers. 
He thinks that he pays too much or that he 
does not get the article as represented. 

Oftimes a person buys a diamond from 
one dealer and has it appraised by an- 
other. The one knocks the sale, finds fault 
with the stone and claims he can do better. 
These facts happen daily. 

I am sorry to say, that very often the 
jeweler does not know as much about his 
merchandise as the consumer. The jeweler 
does not take time to educate himself so 
as to be able to talk intelligently to a cus- 
tomer. 

The European jeweler is far more ad- 
vanced in knowledge than the American, 
and the reason is that many of the former 
take special courses in gemology. 

If he gives a personal talk on gems in 
general, on mining, cutting, etc., to his cus- 
tomer he gets him interested, 

The old time jewelers were far better 
educated theoretically than those of today 
and for these reasons and many others, es- 
pecully the lack of confidence, I say, do 
not try to educate the consumer through 
booklets, but do good advertising and talk 
to him intelligently in the store. Thus 
you'll win confidence. 





Dealer Uses Circus Parade in Adver- 
tising 


AY W. LEWIS, Manchester, Ia., struck 
upon the idea of using a camel in the 
circus parade to advertise his stock of 
fountain pens. He called the special “filler” 
the “hump,” and the sign he attached to 
each side of the camel read something 
like this— 








“Press the Hump to Fill My Self-Filling 
Fountain Pens.—J. W. LEWIS.” 





The sign was unique and attracted con- 
siderable attention. 

Mr. Lewis also prepared some newspaper 
ads to take advantage of the circus: talk 
around town. In this advertising he called 
attention to the endurance of the pen ad- 
vertised as compared with the endurance 
of the camel. His advertisement said that 
the pen will take a “drink” that will last 
for days. Other similar phrases were also 
used, 
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A Customer on Credit Business 
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: io merchant’s side of the credit basis 
is pretty well understood. We have 
heard his story, his complaints, even his 
curses, until we realize that he regards the 
credit proposition as one of the big handi- 
caps of trade. 

Well, it is not for me to say the mer- 
chant is wrong. I am not a merchant; I 
am a customer. And as a customer, it 
sometimes seems to me that the merchant 
has only himself to blame tor a large pro- 
portion of his credit troubles. 

For example, I was standing the other 
day in a store I patronize a good deal, the 
owner of which is more than ordinarily 
peevish about the credit feature of retail 
selling. A man and his wife came in, 
people known throughout town as rather 
hard up, honest enough, but chronically 
short of money. They wanted to look at 
certain moderately priced merchandise. The 
merchant himself waited on them. He got 
out the grade of goods they came to buy, 
but he was obviously anxious to sell some- 
thing better. He pushed the cheaper goods 
one side and brought out the best. The 
difference in quality was obvious. The two 
customers soon lost interest in the first 
goods and had eyes only for the more ex- 
pensive. 

Now, in theory, this was good salesman- 
ship on the part of the merchant, and I 
have no doubt salesmanship advice has 
installed in him the principle of selling 
the best goods possible every time. The 
only trouble in this case was that the cus- 
tomer could not afford the better goods. 
The cheaper would answer his purpose and 
came within his financial reach. 

The customers took the best goods, and 
as they had only money enough to pay 
for the cheaper, they had the whole 
charged. I know enough about the circum- 
stances to know that the merchant will 
have to wait many a long month for his 
money, and he will worry and fret about 
the account, and it will add to his irrita- 
bility about credit business. But what puz- 
zles me is why it never occurs to him that 
he himself is in part to blame for such 
conditions. 

Then I have seen this same man, and 
many others, too, when a customer starts 
to pay for a purchase, say, “Oh, never 
mind about paying for it now. [I'll put it 
right on your bill.” Or the customer may 
make some simple remark about wondering 
whether he has enough money with him, 
as he starts to get out his pocketbook, and 
the merchant will at once say, “Oh, don’t 
bother about paying for it now. You 
have an account here,” or “You can just 
as well have this put on your account.” 

As long as a merchant is encouraging 
people to get trusted when they have the 
money right in their pockets and are 
willing to pay cash, how can he expect to 
develop on the part of the public a ten- 
dency to pay cash oftener? 


It is well known that the credit cus- 
tomers in the big stores receive better at- 
tention than the cash customers. This is 
perhaps due more to the salesperson’s re- 
spect for any one sufficiently well-to-do to 
have unlimited credit in the place than to 
the feelings of the proprietor, but it cer- 
tainly does not act as an encouragement to 
any one to become a cash buyer. 

When my wife goes out shopping with 
her pocketbook full of money, ready to buy 
freely and pay for what she gets when she 
gets it, she seems to think that her trade 
ought to be worth as courteous attention 
as that of a customer who is not going 
to pay for anything then and whose bill 
will be collected only with more or less 
labor and expense and perhaps difficulty. 
I agree with her. I have always heard it 
said that “Money talks.” Apparently, how- 
ever, it does not talk as loud in a store as 
a request for credit, or even a bluff at 
having money in the bank. 

I do not want to be understood as being 
at odds with the merchants. On the con- 
trary, I am on their side, and I want to 
see them make money and get ahead. [| 
want to see them successful. It is that that 
makes me feel they are in many cases their 
own worst enemies. And it makes me just 
a little inclined to smile sarcastically when 
I hear all these old, chronic complaints 
about the evils of the credit system. 

The stores that sell on the installment 
plan have no such troubles about credit 
as do the stores that sell to one person 
for cash and to another for credit. The 
installment stores extend credit, and they 
get paid for doing it, but they do not 
extend credit to people who do not de- 
serve it. It is left to the merchant who 
does business two ways to trust people 
whether they are worthy of it or not. 

Everybody who ever patronizes a store 
knows well enough that time after time 
people who are not good pay are even 
urged to buy when the salesman would be 
doing the store a service to discourage pur- 
chasing. 

Not only do cash buyers receive no ad- 
vantage over credit buyers, but they have 
to help pay for the shortcomings of their 
credit friends. The merchant has to charge 
a price for his goods that covers possible 
loss from poor accounts. This is of itself 
a discouraging thought to the customer 
who feels that his ready money ought to 
entitle him to some consideration. It seems 
to be a fact that ready money does not get 
us consumers anything except in the com- 
paratively few stores which feature selling 
for spot cash alone—and these stores are 
regarded with an unfriendly eye by the 
merchants who do not take cash when it is 
offered to them. 

I know that it costs money just to keep 
books, to say nothing of the possible losses 
from poor accounts. If I want to buy 
where I will not have to help pay for 
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bookkeeping and for credit losses, I ought 
to have that privilege, and as a matter of 
fact, I am not really efficient if I fail to 
do so. 

There is another phase of the credit 
matter that bothers me. It is the fact that, 
strange as it may seem, it is hard work 
in some stores to get your bill when you 
want to pay it. 

There are plenty of otherwise modern 
stores where a man cannot walk in and 
settle his account without having to wait 
a quarter or half an hour for it to be 
figured up, or perhaps he will be told out 
and out to come in again, that they are too 
busy then to make out his bill. 

There have been times when I have been 
almost aggravated enough to tell a mer- 
chant to whistle for his money, I have been 
so delayed in getting a bill I wanted to 
settle. I have had to let an account run 
because the store could not change my 
bill, just as I have had to get trusted when 
I wanted to pay cash, simply for lack of 
change in the store to take care of a “five.” 

And then there are stores where I can- 
not get a bill sent in on the first of the 
month without asking for it every time. I 
want all my bills sent in once a month. I 
may not pay them then if I am short of 
money, but I want the bill so I will know 
where I stand. Can I get it? Sometimes 
I can and sometimes I cannot. There are 
merchants who promise to send me my 
bills regularly and then forget it. There 
are some who will not even promise. As 
far as I can determine, these merchants 
have no hesitancy about condemning the 
credit basis and complaining that they have 
all their profits tied up in book accounts. 

If every merchant would make it the 
business of himself and his selling force to 
get the money whenever possible at the 
time of making the sale, I believe it would 
reduce the amount of credit business in the 
retail stores of the country twenty-five per 
cent within a year. It would stop all un- 
necessary charges. It would make the cash 
buyer feel the importance of his money. 
It would eliminate a lot of purchases that 
would never be paid for otherwise because 
they ought never to have been made at all. 
It would encourage the cash buying habit. 

That is where the merchants fall down 
on this credit proposition. They not only 
do not encourage cash buying; they really 
discourage it. 

More effort to get the money and get it 
quickly would soon reduce the amount of 
it necessary to be gone after. 

I believe it would be a good plan for 
every chamber of commerce, for every 
commercial club or board of trade to take 
up this phase of the situation and discuss 
it until the members get into the position 
of realizing that not less than twenty-five 
per cent of their credit business is due to 
their own attitude—and not the most easily 
collected twenty-five per cent either. 





A little figuring at the right time has saved 
many a merchant from failure. Read the 
leading article in the Storekeeping Depart- 
ment, and send your inquiries to the Store- 
keeping Editor, who will answer them 
promptly. 
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A Master Horologist and His Remarkable Clocks 


Original Photos made by the author, James Arthur, expressly for The Jewelers’ Circular. 




















(Continued from issue of July 4.) 

IG. 23. This is an 8-day time having 12 
inch dial of aluminum, the hour numer- 

als being cut through. These numerals are 
radial as shown by the inner ends being 
narrower than the outer, are less in height 
than one quarter the dial radius and mem- 
bers have semicircular ends. This design 














Fic. 24. Fic. 25. Fic. 26. 
makes them clean cut and distinct, leaving 
more clear space on the dial. These heavy 
gothic numerals (“chapters’) with the 
spade hour hand and the plain minute 
pointer make a dial which can be read at 
a great distance and is my favorite design. 
Compare this with the usual method of 
making the numerals one-third radius of 
dial and the hour hand long enough to en- 
tangle them. 

Movement has 3% inch great wheels and 
scape 2% inches with 30 teeth. The dead 


beat pallets, jeweled with agate, grasp 10 
teeth and are adjustable, so that they may 
be set to depth, or even with a little re- 
coil. Seconds pendulum with wood rod 
and 10 lb. brass bob. Above the center 
the pivots are capped and under the caps 
the pivot holes are countersunk, thus form- 
ing oil reservoirs. This is especially favor- 
able to the scape wheel staff, as it can be 
made with small pivots and no shoulders. 

The oil in these reservoirs I find fluid 
after years, as there is some quantity of it. 
Contrast this with the usual shouldered 
scape staff which I find leads to more stop- 
pages, by the drying of the oil, than any 
other cause. The scape wheel is engraved 
on the rim and shows seconds by passing 
any fixed point you may select. As the 
scape has six arms they are engraved 10, 
20, etc., to 60, and as each tooth repre- 
sents two seconds this makes the arrange- 
ment quite harmonious. In designing this 
case I depended entirely on form without 
ornamentation. Solid mahogany, head 16 
inches diameter, base 25 inches wide. It 
stands 81 inches high. 

Fig. 24.—This clock has an English one- 
day striking movement with Huyghens end- 
less chain. It has the regular rack and 
snail and is as well made as the average 
English hall clock, so it must be among 
the latest of its kind. Mahogany case by 
me may be said to have no mouldings, their 
place being taken by members having 
straight line sections made by the plane. 
The 16 corner pieces are bronze one-eighth 
inch thick and of four original patterns. 
Stands 79 inches high. 

Fig. 25.—This movement is fitted in a bell 
of elaborate design which looks like 
“Repousse” work, but is solid casting quite 
as heavy as a regular bell of the same size. 
The rich ornamentation is totally finished 
by hand. Has three bands engraved with 
abbreviated Latin representing the “pater- 
noster’—but I must be cautious here and 
not go beyond my depth in church prac- 
tice! It rings chimes on three gongs every 
12 hours for a period of one minute, sound- 
ing very like cathedral bells at a distance. 





The bell is said to be copied from one of 
the Moscow bells and is of the French, or 
Continental, proportions, that is height and 
diameter equal, in this case both being 11 
inches; the “canon” or crown shaped sus- 
pension loops being four inches above this. 

The mahogany case is hexagonal, the en- 
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tablature and dome supported by six col- 
umns of white maple with bases and capi- 
tals of red lignumvitae. The small lanterns 
above the columns and the main lantern 
above the dome have brass pinnacles; the 
whole being my attempt to design a bell- 
tower case as the most appropriate for this 
clock. Base 28 inches diameter. Stands 90 
inches high, with pinnacle 96 inches. 

Fig. 26 is an eight-day striker. Has a 
movement in a lantern frame with movable 
vertical bars, so going and striking trains 
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AGAIN AT KEW 


The Supremacy of 


Vacheron & Constantin 
GENEVA WATCHES 


has been amply demonstrated. At the 1917 
Timing Contests at Kew (England) observa- 
tory, Vacheron & Constantin Geneva Watches 
obtained the 


FIRST, THIRD, and FOURTH 


places— Three of the four watches receiving 
the highest ratings were Vacheron & Con- 
stantin. 





THE WATCH 


WITHOUT | > € EQUAL 
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NsTaNn* 
OF QUALITY 


EDMOND E. ROBERT 


AGENT 
3 Maiden Lane, New York 
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may be taken out separately. It has the 
jong-armed recoil anchor with entering pal- 
let nearly dead beat, which I consider a 
French design, and have found better than 
the usual short anchor having both pallets 
recoil. Dial ring and hands by me. 

The design around the dial looks to be 
repousse, and shows an agricultural scene, 
but although it is very good it may be 
stamped brass touched up in detail by ham- 
mer and punch. In designing this mahog- 
any case I tried what effect I could get 
from a straight parallel body with a broad 
base. Base 24 inches wide. Height 88 
inches, with bronze 100 inches. 

Fig. 27, representing “The Sir Walter 
Scott Clock,” has a skeleton brass frame 
which is a miniature in the main outlines, 
of the Sir Walter Scott gothic monument 

















in Edinburgh, Scotland. Sir Walter sits at 
the base with his dog at his feet. It is an 
eight-day chain and fusee movement of high 
class workmanship. The _half-second pen- 
dulum has wood rod and zine cylindrical 
bob evidently intended for compensation, 
and the escapement is recoil. 


This clock is reported to be by the cele- 
brated Robert Bryson, Edinburgh, and 
made to order as a present to a Scotchman 
coming to the United States. It is prob- 
ably unique in this country. Such clocks 
were nearly always of personal workman- 
ship and are rare, since “the clockmaker” 
has been wiped out by the factory. Skele- 
ton is 17 inches high above the marble base. 
Total height with glass shade in position 21 
inches. 

Fig. 28.—Here we have an amazing ex- 
ample of laborious hand work. It is totally 
of brass excepting the base and feet, which 
are wood, gilded. About as plainly as an 
inanimate object can speak it proclaims the 
pathetic personal note of poverty and 
patience, the legend being that it was made 
by a poor Swiss who exhibited it at fairs 


and fetes. Two movements are in this 
clock, one for time and the other for bell 
ringing. As I did not put it in order | 
cannot give details, but it is evident that the 
maker attempted to produce some remark- 
able effects in striking and chiming. The 
base is 13 inches square, total height 30 
inches. 

Fig. 29 is an eight-day alabaster time 
with conical pendulum suspended by a 
thread from the swan neck held by the 
figure. Its going barrel has a long spring 
which requires more turns in winding than 
is usual. The body mounted in ormolu is 
seven inches high, with figure 13 inches, 
total with base and glass shade 17 inches. 

Fig. 30 shows a fine alabaster clock with 
ormolu mounting highly finished. The 
heavy lines on the body are also ormolu. 
Pendulum is 18 inches from suspension (by 
a wire) to center of bob and is of the con- 
ical type. It is steel and brass of some- 
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what complicated construction. A vertical 
staff projects upwards from the movement 
and carries a slotted crank which operates 
on a needle at the lower end of the pen- 
dulum. 

As the clock is driven by a going barrel 
there is more force when wound up and 
the pendulum describes a cone with a larger 
base, or radius; hence the necessity for the 
slotted crank. Strikes the hour and one 
blow at the half hour. Body of case is 12 
inches high, 18 inches wide and with bronze 
figure the total is 34 inches. 

Conical pendulums, as shown in Figs. 29 
and 30, are worthy of a few words. They 
get their name from the fact that the rod 
sweeps a cone in the air, the path of the 
bob being a circle forming the base of the 
cone, and the point of suspension the apex. 
It is generally stated that it would make a 
complete circle in the same time that it 
would make a complete oscillation—back 
and forth—if swung in a plane. This is 
not strictly correct, but is nearly so when 
the circle is small as compared with the 
length of the rod, but it is always a little 
faster than two single swings of an oscillat- 
ing pendulum of its own length. As it is 
driven around by a crank—and never free— 
it will go faster and faster as the driving 
force increases and the base circle increases. 





It is, therefore, very sensitive to variations 
of force and is not a good timekeeper, 
especially when driven by a going barrel, 
but does fairly well with a weight drive. 

The simplest method of suspension is by 
a fine wire, and, strange as it appears to 
the eye, it does not tend to twist the wire. 
Another method is by a helical (cork 
screw) spring, which may be seen at the 
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Weather Bureau in Washington, where it 
is used to regulate self-recording instru- 
ments. At the Naval Observatory a double 
conical pendulum, like an engine governor, 
is used on the great equatorial telescope to 
regulate its motion opposite to the earth’s 
rotation and thus keep the celestial object 
in the “field” of the telescope. 

Its use for these two purposes is founded 
on the fact that it gives a uniform motion 
where the little jerks of a ticking clock 
would be inadmissible. This uniformity 
compels the astronomers to use it. 
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Good Quality, Good Service, Good Treatment 


combined with fair prices are the reasons why you always consider the placing of your orders for Tools, Materials, 
Jewelers’ Supplies and Optical Goods with The E. & J. Swigart Co. 











American Army and Navy Emblem Fobs 


EXTRAORDINARY OFFER 





Sterling Silver Back 
Gold Filled Collar Buttons 





No. 1 No. 2 No. 3 No. 4 
Medium Long Long Lever Med. Lever 
Shank Shank Shank Shank 





A high grade Filled Collar Button with Silver Back. 
No. 1760. Leather Fobs. Per doz., $1.50 Excellent Value. 
Gilt and Oxidized Army and Navy Charms. 50 cts. per doz. $5.50 per gro. 


Glock Materials for American and French Glocks 
We Have an Immense Assortment, Send Us Your Orders 






































Shino Polishing Cloth 
No. 100 - 














Watchmaker's Unequalied 
l qe M } for use 
aine motor ns 
Operated on either Gold, Silver 
direct or alternating 
current. Nickel 
A light, compact mo- or 
tor, size 5 x 44% x 4 
inches. Brass 
Designed to stand up 
under hard service : 
and fully guaranteed Will not 
by the manufacturers. Seratch 
Complete with Foot- Se oo or 
Con t rol ‘ Se 
$10.00 Removes tarnish, restores lustre, produces quick and 
effective results. 
20 cts. each $2.00 per dozen 





When you need materials for a hurry-up job you can have them from us by return mail. Our Optical Grinding 


Department returns prescription work the same day. | 


THE E. & J. SWIGART CO., “"Sicc""* Cincinnati, Ohio 
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This Man Has Made a Balance Spring of 
Hardened Copper 











is an unusual sight to see a balance 
spring made of copper, but such a 
spring has been made by Samuel R. Daw- 
son, of New York. Mr. Dawson has car- 
ried for several weeks a watch in which 
has been placed a hardened copper balance 
spring and the timepiece has so far per- 
formed with remarkable accuracy. 

The process of hardening copper, as 1s 
well known, was invented in the early ages 








SAMUEL R. DAWSON, WHO CLAIMS TO HAVE 
RE-DISCOVERED THE LOST ART OF 
HARDENING COPPER. 


and Mr. Dawson claims to have discovered 
this process. He has made castings which 
are highly valuable owing to their resisting 
power. For use on frictional parts of ma- 
chinery the new discovery is claimed to be 
superior to steel in wearing qualities. The 
inventor, who is over 70 years of age, and 
possessed of unusual mental and physical 
vitality for his years, has recently applied 
his discovery to phonographic needles which, 
it is claimed, are turned out at small ex- 
pense and moreover the inventor says they 
will last longer than those of steel. By 
means of the new discovery it is claimed 
the clearness of the human voice is more 
satisfactorily reproduced. 

Mr. Dawson was born in Green County, 
Tenn., June 26, 1847. His people came from 
South Carolina, the Palmetto State and, as 
he expresses it, “Luther Burbank and his 
followers would probably call me a Palmetto 
bud on a hickory stem.” Mr. Dawson’s 
mother was a direct descendant of Ralph 
Hogge who, in 1543, cast the first iron can- 
non made in England. Two of the original 
pieces are still preserved in the tower of 
London. | 

Speaking of hardened copper, Mr. Daw- 
son said: “Hardened copper is not pure 
copper tempered, as it is impossible to tem- 


per copper as one tempers steel. Prehis- 
toric men did not do it nor is it possible to 
effect it by any modern process. Just the 
Same my copper alloy which is physically 
identical with the best of ancient brass will 
take a keen edge and will hold it under 
some conditions, where steel cannot do so. 
While composed of copper and tin, still it 
has in it other elements which it has been 
so far impossible for the assayist to dis- 
cover. 

“None of the expert methods of analyti- 
cal chemistry will disclose the nature of the 
constitutents that give my hardened copper 
its peculiar properties. 

“What is probably just as strange, the al- 
loy can be remelted any number of times 
without parting with any of its distinctive 
characteristics. In other words, once hard- 
ened copper it is always such. This ex- 
plains why the ancients were said to make 
over the metal again and again and still 
have either the implements of industry or 
the sharp edged weapons that they re- 
quired.” 

Many concerns are already using Mr. 
Dawson’s alloy. 





Small Hand Drill Made from a 
Cheap Watch 





| doing some very fine repair work it 

was necessary to use a smaller drill 
than could be used in a breast drill without 
breaking. To accomplish the drilling of 
very small holes I made a drill driver of 
an old dollar watch and some parts taken 





























SMALL HAND DRILL MADE FROM A CHEAP 
WATCH. 


from a discarded alarm clock. All the 
wheels, ring and winding stem of the 
watch were removed, keeping the frame 
intact, as shown at A. The drill chuck 
and drive shaft B were made from the 
ring bolt taken from the alarm clock. The 
nut C was cut on the dotted line and the 
knurled part used for tightening the slotted 
end of the bolt on the drill shank. Of 
course it is necessary to drill a hole and 
saw a slot across it in the threaded end of 
the bolt for the chuck jaws. 

Two suitable gears were taken from the 


119 
clock movement and arranged as shown 
in the watch frame. The bolt is filed or 
turned down to the dotted lines D to fit 
into the hole in the watch stem. A crank 
is attached to the driving shaft as at E. 
The handle for the crank is made from 
one of the feet on the alarm clock, the 
arm being cut from a piece of sheet metal. 
—Popular Science Monthly. 





Repairing Worn Cylinder Lips 





GREAT many instances of inconsistent 

time-keeping can be traced to worn 
cylinder lips. The cylinder being a fric- 
tional rest escapement the balance is never 
free from the force exerted through the 
train. It has, therefore, many depending 
properties and only under certain condi- 
tions can anything like reasonable time- 
keeping be expected from it. The futility 
of researches for the cause of indifferent 








POLISHING WORN CYLINDER LIPS. 


time-keeping might often be avoided if the 
operator commenced examination with the 
more important acting surfaces depending 
on the principle of the escapement. A 
cylinder of correct dimensions to the 
escape wheel will often run a great many 
years without showing signs of wear,. 
while others tear into ruts in a very short 
time. The majority of cylinder escape- 
ments in use today fall off considerably 
in their rate of time-keeping after running 
about a year. They are far from perfect im 
construction, and quite unsuitable in their 
rough state for the purpose in which they 
were intended. The simplest remedy is to 
clean the escapement and apply fresh oil. 

There are many causes of the cylinder 
cutting. Cylinder too large, or small for 
the escape wheel causing unequal drops. 
The points of the teeth or cylinder lips left 
rough, escapement running without oil. 
Escapement running with thick oil gather- 
ing dirt and causing a miniature mill with 
the teeth against the cylinder. Unsuitable 
steel and incorrect degree of hardness. 
These are the chief causes and all indicate 
unnecessary friction. 

A little experience is required in dealing 
with the escapement to determine how 
much wear would cause the watch to stop, 
and when it is too deep to polish out. Any 
slight wear would probably cause a varia- 
tion in time-keeping. When the ruts are 
deep on the lips and extend to the circum- 
ference: of the shell, it is generally advisable 
to shift either the wheel or cylinder to 
get the teeth to run on a new part, or fit 
a new cylinder. Slightly worn cylinder lips. 





(Continued on page 123.) 
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S — 7 An elaborate arrangement in use in one jewelry 
—— ) “7Tx\ | ;, | . 
= | ; NY! factory. Any number of blowpipes—one, two, or 
= HM I fifty—as needed. No blower. We LEND these 
outfits to jewelers all over the country who buy oxygen from us. The little Hoke-Phoenix Solderer is five times as fast as 
the fastest of the old-fashioned methods. 
If your shop is small you may not want an elaborate outfit like this, but just borrow one or two blowpipes from 
us and see what a saving you can make! No initial expense for outfit; only a continuous saving. Ask for Circular 717. 





—— 


If you have a large establishment, put in a Hoke-Phoenix Solderer at every bench. You will save at least a half hour 
a day for every man that solders, and turn out BETTER jewelry. No initial expense for outfit. It costs less to run 


than a blower doing the same work. Ask for Circular 717. 


Now is your quiet season; now is your chance—today—to investigate these claims 
and find out what is in it for YOU. 





Tiniest repair shop or larg- 


est factory—jeweler or re- Find out about your refining (by the way, how far did your metal account come 
finer—if you work the pre- f eatin tuat Mi ateed ont about 1; niles: saheal 

cious metals you want Circu- rom balancing last month: nd out about melting, alloying, plating, etc. 

lar 717. Some of the jewel- Find out about buying 12c. worth of oxygen a day from us and having the use 
ers who spend 15 minutes of the Hoke-Phoenix outfit free. 


today on this ‘circular will 


still be profiting because of | ‘ . 
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THE WASHBURN 


JOHN AUSTIN & SON |, secon: MAGIC NOT 


Automatic Holder for ear studs, scarf-pins, 
Gold, Silver and Platinum for all sizes of scarf- 
Assayers, Refiners and Smelters ne ne 


74 and 76 Clifford St., PROVIDENCE, R. |. a 
We Do Our Own Smelting BH 












































EAR WIRES 


for unpierced ears. 


bad And Owners of Former Model SAFETY CATCH 
, ¢ 
en 10n, id we ars Can be applied to any 
oward Watches Sper 
are cog) 


For cleaning and repairing of all kinds and the furnishing of genuine material . 
for such watches, please telephone to, call at, or send to our nearest office. Open. Closed. “a Closed. 


E. HOWARD CLOCK COMPANY ccicics To te Pearl Drilling and Adjusting a Specialty 
ne Cur Giamend Annivereary 0. IRVING WASHBURN, 108 Potton Street, N.Y. 
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Kew Trials falling-off is mainly due to war conditions, sidiary A trial is caused by the practical 
and has not yet been arrested. cessation of sports throughout the country. 
ATCHES and Marine Chronometers. The number of watches sent for each The large number of 35 watches ob- 
—During the year 340 watches and class of test, and the results of the trials, tained 90 marks and upwards, as compared 
118 marine chronometers have been en- are given in the table on page 123. with 14 last year, and 19 in 1914-15. This 
tered for trial, as compared with 379 and For the purpose of comparison, the cor- is the second highest number recorded, 
84 entries, respectively in 1915-16. responding entries for 1915-16 are also being exceeded only by 37 in 1913-14, but 
Attention has been drawn in preceding given. the number of Class A watches sent in that 
reports to the diminution in the number of The reduction in the entries of chrono- year was 257, as compared with 97 during 
English watches sent for Class A test; this graph watches sent for the annual sub- the past year. 
. : os .  Mean.daily, rate. S27 Ss Te M ao. 
: | 6 |#3|\———“s 
aa ala? |e EEE. [easd sag 
Number ‘ = | ¥ , 45/3 Fi 8 Br $3 ; x § Es Total 
Name. ) of Escapement, Balance, etc. S * J 5 aS is BQ. g =) 8% ree eee Marks. 
— gz|'9) 2) $| 3 bas |**y| eg) $8222 Gade Eee 
C5 | s: a = = S>k | am i eS . 
as) ¢| 2 | 3s! 3 | $5 | $2s|8es}e3e 
| bee] a [2 | Sf LAS [RSS l eee 15°" [ow] ow! om] om 
— 7 ; 
S€CS. | S@CS. | SECS. | SECS. | SECH. | “geCS. Secs 
Vacheron &Constantin,G’n'va| 367948.| D.r., g.b. Integral balance | 0-8 ‘13 | —0 ‘4/—-03] O0O/-07] 15 6 | 21 | 370! 386)! 196195-2 
Patek, Philippe & Co. ‘Gn’ va 174562 | D.r i g. we {15 | —bF .—O°7 | —13)-—1°7) O08) 17 r 19 | 366) 38-7 19°5 | 94-8 
Gui aume anee - ...f ’ has | : 
Vacheron &Conetantin,G’n'va| 371478 | D.r. , gb. Integral balance -j —0°1 | +0°8| +O°1|—O1/ +12) OO; 14 8 8 | 37°1 | 38:1 | 19°35 | 94-7 
Vacheron&Constantin, G'x’val 361623 | D.r. , g-b. Integral balance’ | —1‘7 | —09 | —1%/ --1'1 | —1°8 | —2°0 14 22 17 | 872) 38°6 | 186 | 94-4 
Paul =< ae La Chaux-| 36158 D:r., g.b: Guillaume bal. | —3°6 | —3°0 | ~2°5 | —3°7),—1°8/ —3°3) 15 8 | 24 |.36-9) 37-7 | 19°5 | 941 
de-Fonds Cm om Re 
Paul ‘Ditisheim, La Chaux-| .45066 D.r., gb Guiltaume bal. +05 | +0°7 | +22) +2°L].+26) +94) 12 3 | 25 | 37°77) 363 1981940 
de-Fonds 7 ‘ : } 5 
Ulyeee Nardin, Locie&sG’ n ‘va, 18916 | D.r., g.b.. Guillaume bal. | +0°3}| —O°1 | —Q°7| —0:5] +07 —0'1 |; 20 IL |.23 | 361| 3851 1931939 
Paul Ditisheim, La — 10257 | G.b., Tourbillon, “chrono-- | +0°4],+02| +05 +08 +1°6| +0°3/ . 14 28 22 | 371) 38°51 38:1 | 93-7 
de-Fonds - meter. Guillaume bal.. = ' — ee 
Patek, Philippe & Co., "Gn'val 90538 G.b., Tourbillon, chrono- | +5°6| +6:0| +57 +4°7} +3°8| +48) 16 16 | 29'| 369/ 3781) 18-9 1936 
~ar fem lance | +0:7| —05 |-+0'9] +08] +1-9] +06| 18 | 16 ad 
Vacheron &Constantin,G’n’vaj 371877 | D.r., g nte alance +O°1 | — 05 |- +09] +03) +1°9) +06) 18 23 | 36:4] 382) 1901996 
Paul Ditishei-., “ve Chaux- 36161 | D.r., g.b. \ : Gelllonme bal. | —7'3| —6°7 | —6°9 | —8°3.] —8°S| —7°7| 16 12 26 | 36:8) 37:51) 19-2] 93°5 
de-Fonds a we oe Bs | : | 
Longines — "atch Factory, St. 12352431 D.z., g-b. Guillaume bal. | +2°4) +2°4}-—02)] +10/416) +34] 12 8 39 | 376) 362) 19°5 | 93-3 
Imier (per Baume & Co.) . ae — a eer Te | 
Patek, Philippe & Co., G’n’va/ 178431 | D.r., g.b. Guillaume bal. 19) —2:1 | —1*4 —0'3 —1'3} —2°2; 2 IL | 23 | 360) 37-9! 19°3 | 93-2 
Vacheron&Constantin, G’n’va|_371474 | Dir., g,b. Integral bal.  ...f +10) +127 42°71) +15] 4+10/ +08) 19 25 | 20 |.3621) 38°6! 18°3 1937) 
Vacheron&Constantin,G'n’va| 351827 -D.r., g-b. Integra} bal. ...) —1°8] —1°6 | —1°7-| —1°6 | - 0°8:| —1:0'} 23 16 IY | -35°5 | 38-6! 1891930 
Paul Ditisheim, La Chaux-| . 36131 | D.r., g.b. Gnillaume bal. {| —1°6 p—07 | +0° | —1'1 | —2°0 —0° | 13 35 | 31. | 3731! 37:5! 17°71 925 
de-Fonds ___... | : 
Patek, Philip & Co., “Grn’val 174502.| D.r., g.b. Guillaume bal. +30 42:7) +25) + 2S] +26 +3°5 | 26 16 |-23 | 348)| 38-71 18-9 | 92-4 
Payl Diticheim, La "Chaux-| 36157) D. r, g. b. Guillaume bal, |—O°8} +01} 00) +25) +24) +08) 14 6. | 42 | 372+) 35-7 | 19°5 | 92-4 
de-Fonds _.. ~ , 
Vacheron &Conetantin,G'n’ va 371476 | Dar. , gub: Integral bal. .:.} —1'2] —3-0 | <3:0 | —2:1| —3°0/ —1°1] 18 14 | 30 | 36-4! 36-9! 19-1 | 92-4 
Chas. Frodsham & Co.,L’nd’n as | De, fesse, Tontbillen +09] +14) +09) 00/—08/ +03) 16 | 31 | 3-2 | 36-9). 37:5] 18-0 [924 
Vacheron&Couetantin,G’n’va| 364441} Dr., g.b. Minute and | +1°4/4+06/—I'17 +0°5/ +19) +14) 20 ) 3°3 | 360! 368) 195 +923 
split - gece... chronograph. : , ede 
: : Integral balance .... : ana | 
Paul Ditisheim, La Chaux- 45064 | D. r,, g.b.- Guillaume bal.-| +3°0 $15 + 0:3 | +0°5; +0°4} +321 14 | 7 35 | 37:1!) 356) 19°53 | 92-2 
. de.Fonds , , | 
Ulyeee Nardin(i Locle&G’n’ va 18912 Ip, Rs Bt b, Guillaume bal. | —0°3| —1:3/ +.0°2)—02/ +03) U0) 17 | 43 | 26 | 36-7} 38-4/ 17-1 | g2-z 
Vacheroné&Conetantin, G’n’va| 371144:|.D.x., g.b. Integral balanee | +3°2) 492-6) +12) +03] + 'y +30} 13 27° | 30 | 37:3} 36-7! Isz lope 
Vacheron&Constantin,G’ n’va 861628 + D.r., g. b: Integral balance | —@°2/ +1-2/ +1°3 —0°3 | +0°2 --O°1 | 22 19 2-7 | 35°7 | 376 | 18-7 | 92-0 
Patek, Philippe & Co., G’n’va} 170418 | D.r.;g:b. Integral balance | +0°8/ 40:5) +09) 412/441) +09] 18 | 36 3°0 | 36°5 | 37-5 |- 180 | 92-0 
Longines Watch Factory St. 12965510 | D.r.,;\g.b. - Seteneal balance | +2°2) +08; +2°7 +32>+ 980415] 15 34 ¥0 | 369 37-3] 17-7] 91-9 
Imier (per Baume & Co.) as a | | / | 
eh = Rtn My Reve 371873 | “D.r.; g g.b. Integral Balance | —2°0/ —39 | —3°9 | —3:9 |—3'0 —10f 18 | 20 | 3°4 | 384 36°5 | 18°71 916 
Vacheron&Constantin,G’n*va| 367953 |D.r., g.b. Integral balance | +10} 40:1) —O°7) +10) +13) +14) 17 37. | 3°6 | 26°5 | 37°44 17°31 91-4 
Patek, Philippe & Co.,G’n’va 174320 | D.r., g.b. Guillaume bal. 0-0] —0-1 | —9°6| —0°6 | —) U/--O1/ 26 | 41 | 3:1 | 34:8)! 38-7] 17:31} 908 
Longines Watch Factory (St. |2352421 | “D.r., g.b. Guillaume pal. | =3°5. —5'4| —2:5|—4°2|—4 5 37 | 22 2 | 44 | 35:5} 37:1) 181 | 907 
Imier (per Baume & Co.); [i ‘ ; | H : 
Chas. Frodsham &Co.,L‘n’d’n | ore "tie tet — £19] 41-0] 41-8] +24 P41 97434) 30 | 21 | 3:8.] 34-0] 38-0 18°6 } 90°6 
Vac> run&Constantin,G’n’va| 368413-| D.r.,-g.b. Integral balance | 49-4)--1-3| +02|—1'3/—05] 4014 31 | ur 36 | 33°8 | 37° | 19:3 | 906 
Ulyscs Nardin, Locle&G’n'va| 13700 | D.r., g.b. Guillaume bal.’ | — }-7| 0-3] —22 +13] —03) —28 | 15 | 23 | 53 | 370! 35:1 | 185/906 
Vacheron&Constantin, G’n'va | 371597 | D.r., g.b. oe ra} balance | 49-2] +1°5] +0°8| +2°5! + 16 | —1°1 } 17 43 | 44 | 367) 362) 17°31 9u-2 
F121 91¢:Constantin,G’n’ va} 365620 | D.r.,. g.b inute and | .0-4/—1°0]—1°7}—1'3| +10] oO] 19 3Y 3°1 | 361) 36-4! 17-4] 899 
= seconds chronograph. . , 
Se lt Integral balance ... . ‘ * H | i 
r .ntek, ‘Philippe & Co., G'n’va| 170429 | D.r., g.b. Guillaume bal. $16] +331 +36) +3°9) +40/43-61 3b | 33 .1°32..)°337! 37-71 I7-stso2 ° 
\v" acheron&Constantin,G'n'va | 371479 |.D.r., g.b> Integral Balance | 43-0] -4.3°1 +09) +25) +431 43-3) 37 | 26 | 41 | 32-7) 370} 18:3] 880 
The Rolex Watch Co., Lond. 4004129 'D. r. »g- b. Brass & steel bal. 4+3°414+3°3) +11 +28 +3°4 +3°4] 26 |} 81 | 47 34°9 | 376 14°6 | 87°1 
roan ~— rie vde-F. 10273 | D.r., g.b. Guillaume bal. | 43-7] —O°1l | +172) +20 | —0%5 +0°3 | 27,1 49 54 | 3471 352! 1671866 
t& Co.) La e | , y / a gr : J 
Dent, London 58606 -| S.r., gb: Brass &'steel bal. | +14 | 42:8 45°4) $49) 439)-432) 40 39 64 | 320] 34-8 | 17-4 | B42 
Patek, Philippe & Co. ,G’n’ va} 170334 | D. r, g-b. Guillaume’ bal. | +0-8| +0-2)—1'1| +16/—09/ 40-77 33} 70 | 4:1 | 315} 367)! 13:3} 835 
Ss. Smitir & Son Ltd., London|1¢2—~12 _D.r.; g.b. «Minute and [+0°5| +33]--0°1 | +0°41).4+17) +021 46 51 | S1_| 309] 360) 1661833 
i seconds chronograph— : 
Brass and stéel balance... | , , ; 
Rotherham & Sons, Coveutry| 6218) | D.t.,g.b. Brass & steel bal. |-—0-3 | —1°7 | 41:3) —2'71] +2°67 +034 45 | 59 | 84-1 31 | 344 16°7 | 81°9 
Fabrique d’horlogerie Electa} 10211 | D-r., g.b. Guillaume bal. | +29) 45:5) +3°3) | 
(Gallet & Co.) La C.-de-F. | +56 (+44) 409) 37 | 7 | 7-7 | 326) 34-44 14:71 817 
Dent, London eee . evef 58621 | Dir., fusee clironometer? | 43°] u's | +07) 41374177) +12) 59 65° | 7°6 | 28°3 | 368 | 15°7 | 80°8 
Brass and steel. balance... ! ! | 
| 4 | 
| we ee 
aA | 


















































S.r. = single roller.: Dir. = double roller. G.b..— going barrel. +° ‘gaining’ rate. — = losing rate. “All the balances,were fitted with Overcoil ‘or Rreguet_ springe 
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sreantmeny BAKER & CO., INC., NEWARK, N. J. Soeutnen crncer 


REFINERS AND WORKERG OF PRECIOUS METALS 

















PATENTED JAN, 24, 1911 
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SETTINGS AND FINDINGS 


MADE IN 10 KT., 14 KT. AND 18 KT. GOLD.—WHITE AND GREEN GOLD. 
COMPLETE CATALOG ON REQUEST. 























LOOK AT THE COLOR | | “L.L.&S. GOLD ALLOYS” 


MR. WATCHMAKER: The next time a traveling 
salesman for material calls on you, ask him to show Yellow, red, » green and white 


you a bottle of Fulcrum Oil and a bottle of some other 


well-known brand and then compare the color. That 
Platinum, Gold and 7 Solders 


will convince you at once that 
Watch and Clock Oil L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N.J. 


is superior to any oil ever pro- 


duced. If an oil will discolor on 
the shelf or in the traveler’s trunk, 


menses sil do’ in © watch oc E. P. REICHHELM & CO., Inc. 















































clock? 
Fulcrum Oil positively will not ? , ° 
Se oy anes cael ta nee Jewelers’ and Metal Workers’ Supplies 
length of exposure. ; 
It is the only Watch or Clock Oil “‘ American- 
ever known which is absolutely ° 99 We 
free from acid Swiss Files | Fm an. 
AND WE CAN PROVE IT. Representing 

WATCH and CLOCK OIL CHRONOMETER OIL AMERICAN GAS FURNACE CO. 

40c. a bottle 50c. a bottle Gas Blast Furnaces, Heating Machines, 


Pressure Blowers, Fuel Gas Plants 








For Sale By All Material Jobbers 
Sand Blast, AMERICAN-SWISS FILE & TOOL CO 


Franklin, Pa. Price, $20.00 
FULCRUM OIL COMPANY "2"*,' ae tn iis NEW YORK 
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— enna Reeve 
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Forty-seven Class A watches were 
awarded the distinction “especially good,” 
the corresponding number for 1914-15 be- 
ing 52. 

The following figures show the percent- 
age number of watches obtaining the dis- 
tinction “especially good,” as compared 
with the total number obtaining Class A 
certificates : 


For Better Watchmakers 
BurFa.o, N. Y., July 25, 1917. 


Editor, THe JEWELERS’ CIRCULAR: 
Dear Sir— 
1 would like to call the attention of the 


jewelers of this country to a vital question 
affecting the trade at large. This question 











mm 





1906. 1907. 1908 1909. 1910. 1911. 1912. 1913-14. 1914-15. 1915-16. 1916-17. 
47.5 43.9 56.8 54.7 37.7 47.8 47.8 67.8 70.7 58.4 71.2 








The causes of failure of the 31 Class A 
watches can be grouped under the follow- 
ing headings : 


relates to the efficiency of the watch- 
making trade at large, which is now in a 
state that may well be termed deplorable. 








Cause of failure. No. 

Daily rate exceeded ¢ 10 seconds in pendant up position. ............e cece eee ee eeee 3 
Daily rate exceeded t 10 seconds in pendant right position...........eeeseeeeeeeees 3 
Daily rate exceeded t 10 seconds in pendant left poSition...........eeeeeeeeeseeees 2 
Daily rate exceeded t 10 seconds in dial up Position .......ceseceeceeeereeereeees 1 
Daily rate exceeded ¢ 10 seconds in dial down poSition .......e-ceeeceeceeecececes 0 
Difference between pendant up and pendant right rates, exceeded ¢ seconds......... 6 
Difference between pendant up and pendant left rates, exceeded $ 10 seconds....... l 
Different dial up ¢ seconds... ..... cc ccccsccereeccreceressesccvecesssessseseseres + 
Mean variation of rate exceeded t 2 seconds in pendant up position................ 5 
Mean variation of rate exceeded t 2 seconds in pendant right position.............. 4 
Mean variation of rate exceeded t 2 seconds in pendant left position............... 2 
31 








The table shown on page 121 contains the 
results of the trial of 46 watches obtaining 
the distinction of “especially good” during 
the twelve months. The first place was 
taken by Messrs. Vacheron & Constantin, 
of Geneva, Switzerland, with the keyless 
double-roller going-barrel bar movement 
No. 367,948, which obtained the very high 
total of 95.2 marks. 

The usual table for “complicated” 
watches has not been issued, as the num- 


Such a state of affairs is traceable to the 
jewelers themselves who may make amends 
by concerted action on their part by com- 
pelling the standard to be raised to that 
level where the watchmaking profession 
rightly belongs. 

Standardization can only be obtained 
through either of one of two actions, legis- 
lative or the consolidated support of the 
jewelers. Legislative would be the easier 
and better of the two. Nothing has ever 








April, 1916—March, 1917. 
Pe ie 


April, 1915—March, 1916. 
ill 








=. f 7 
Number’ Received Number Received 
Test. Sent. Certificates. Failed. Sent. Certificates. Failed. 

ET a ae ene a oe Gee 97 66 31 112 89 23 
SS ree ere oa waabaiane hams 27 25 2 16 12 4 
patie hee sk ch eewene bees eae ae 0 0 0 2 2 0 
IE Ee ere ore eee ee 3 2 1 22 17 5 
CS Freee rey Teer 134 107 27 197 175 22 
Special (Military purposes)........... 79 58 21 30 21 9 

340 258 82 379 316 63 








ber of entries was very small, and the 
best of these is already given. 

Marine Chronometers.—There has been 
a very steady demand for these trials 
throughout the year, and the total received 
has risen to 118, as compared with 84 last 
year. Of these, 86 obtained certificates, 
and 32 failed to pass, the percentage of 
failures (27 per cent.) being = slightly 
above the average. 

The main cause of failure was “accelera- 
tion” of the daily rate during the 55 days’ 
trial. 








Many of the jewelers of Trenton, N. J., 
have agreed to close their stores early on 
Saturdays during July and August. The 
jewelry stores, which will adopt this early 
closing, are Cook & Jaques, A. F. Williams, 
Karl Weidel, the Rowe jewelry store, Fort 
& Goodwin and M. J. Gutovitz. A number 
of other stores have adopted the plan. 


been gained, no movement was ever suc- 
cessfully carried through without having 
to fight for it. 

The watchmaking profession is an hon- 
orable one; it requires special training 
and instruction. It calls for a high school 
education in comprehending its theoretical 
deductions and practical construction. By 
elevating the profession the jewelers are 
elevated and conditions all around are im- 
proved. 

Conditions are such that the coal heaver 
today is a watchmaker the next, and as 
such metes out to the public service that 
cannot in any way reflect credit upon the 
trade. Not so very long ago every jeweler 
was an optometrist, and barbers, dentists. 
Then these two professions were unrecog- 
nized for the reasons just stated. Today 
they are professions of which one might 
reasonably be proud. 

From what I have seen the watchmakers 
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of this country cannot be compared with 
those of Europe. In England, France, Ger-- 
many and Switzerland are to be found 
technical schools or institutes where watch- 
making may be learned in its entirety. In 
Germany, for example, no watchmaker may 
start in the jewelry business unless he can 
produce a certificate proving himself to be 
a Meister Uhrmacher, or master watch- 
maker. Jewelers in those countries give 
preference to men who are _ technically 
trained and taught, and who can prove 
their ability by the exhibition of practical 
work and diplomas. It seems that here in 
America diplomas signify nothing, prob- 
ably because those that are to be had do 
not represent real ability. That is not the 
fault of the displomas, but of the institu- 
tions that grant -them. 

My plea is this. Let every jeweler de- 
mand that their watchmakers be _techni- 
cally trained men. Let institutes be started 
to teach and instruct these men in the 
fundamentals of theoretical and practical 
horology. The course should extend, not 
from three to six months as_ generally 
given out, but for at least two to three 
years. Let a trade commission convene 
for the purpose of aiding the advance of 
the watchmaking profession and watch- 
makers. Every industry worth while has 
its union or protective society that safe- 
guards its interests. There is no reason 
why jewelers cannot get together and or- 
ganize in a way so that it will become 
impossible for the untrained man to lower 
the standard of the profession. 

Look around any locality and you will 
find jewelers galore. Pay them all a visit, 
talk to them, find out what and how much 
they know relating to their business, and 
what will we find in the majority of cases— 
a total lack of what they are supposed to 
know. These are the men who serve the 
public with cheap, inefficient and badly 
executed work that cannot fail to give dis- 
satisfaction—F, B. P. 





Repairing Worn Cylinder Lips 





(Continued from page 119.) 








are polished with a narrow flat-ended steel 
polisher charged with oil-stone dust. The 
safest plan is to run a knob of shellac on 
the lower pivot to prevent accident. Rest 
the cylinder on a piece of soft wood held in 
the vise with a notch cut: away to free the 
balance when polishing the exit lip. Grind 
away the entering lip A to a curve almost 
flat with a circular motion of the polisher. 
Reverse the cylinder on the wood so that 
the balance is in the notch cut to free it, 
and incline the polisher C for grinding the 
exit pallet B towards the inside of the 
shell. A small ruby file will be found 
quicker for the grinding stage. Finish the 
lips with a little diamantine. 

Polishing the lips of a cylinder is indeed 
a delicate operation. It is quite a simple 
matter to grind them the wrong shape, out 
of upright, or break the cylinder. It is a 
job that should only be attempted when the 
workman feels fresh to start his day’s work. 
Feeling fit makes all the difference between 
intricate work going easy and becoming a 
bore.—Jeweler and Metalworker. 
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Save Time 
and Money 


The experienced workman who 
is extra hard to please in files will 
stop short of nothing but the best. 
He will always 


Use 
NICHOLSON 





Swiss Pattern Files 


Over 50 years’ experience, as 
well as special study of jewelry 
workers’ needs, enters into the 
making of each of these files. 


Every NICHOLSON file is rig- 
idly inspected for temper and cut- 
ting qualities before it is wrapped 
in our. rust-proof paper, boxed 
and sealed. 


YOUR DEALER CAN 
SUPPLY YOU 


Write for “FILE FILOSO- 
PHY”—A 50 years’ edu- 
cation on files in an hour. 
Sent FREE on request. 





“BY invrtanon ‘ 
MEMBER OF 
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Long Cramp Fancy Settings 


Series 41 


S | — 
+ . @ ° e @ 
* 


Ww Wwy 
2 6 7 8 





Blancard § Zo, inc. 


Gold Settings, Galleries and Findings _{ 


96-98-100 Maiden Lane 
New York City. 

















NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 





| Buy of Your Jobber 











ENGRiAbe WORK See 








The Large Corps of Skilled Engravers Has Made This House Famous All Over America 
The remarkably speedy service bridges great distances. 
The small dealer has the same price advantage as the large. 

d for latest styles and prices Weddings and Cards. 


The Prentice Engraving Co., 212 N. 13th St., Philadelphia, Pa. 











NICHOLSON FILE CO.., Previdence, R. L 





—— (old, Platinum and Silver 
Wry, Bought, Refined and Sold 


ory A.ROBINSON & SON | 


PLATINUM 149 Canal St., New York 
Shipments of Scrap and Sweepings Invited 


Your goods held intact, and returned at our expense 
if remittance is unsatisfactory. 
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Question No. 3503.—Watch Tests.—/ 
am interested in watch trials, but do not 
understand the terms. Will you please 
make clear to me what is meant by “mean 
daily error,’ “mean position error’? Iso- 
chronism, as I understand it, means that 
the balance should make unequal vibrations 
in equal time. This, too, is not clear to me 
although I have read articles on it tn your 
paper. Does this mean that the watch 
should not gain or lose time as it gradually 
unwinds, that is, as the tension becomes 


less? J. G 
ANSWER.—The mean daily rate of a 
watch is obtained by adding: together the 
losses and gains in a certain time and 
dividing by the number of days. Whether 
the excess be gains over losses or the re- 
verse the result of the division will be the 
mean daily rate. Thus if it gained eight 
seconds in four days and lost 24 seconds in 
11 other days, the net error in 15 days 
would be a loss of 20 seconds, or a mean 
daily rate for the 15 days of —1-3”. The 
mean positional error will be similar to the 
above except that the error will be confined 
to the various positions of the watch. That 
is to say, that in the vertical it may gain 
and in the horizontal it may lose; then 
again with dial up it may add or decrease 
the gains or losses in the other positions. 
Proceed as before and the mean positional 
error will be found. JIsochronism is un- 
equal arcs of vibration performed in equal 
times. This is a condition that is almost 
impossible to obtain owing to mechanical 
and other interferences, but we strive to 
obtain this ideal by endeavoring to elimi- 
nate all the interferences possible. One of 
these interferences is to try and maintain 
a uniform motive force in the mainspring. 
The mainspring is one of the vital factors 
in the production of possible or practical 
isochronism; the tension should be uniform 
throughout its daily performance. 


Qvestion No. 3504.—Cracked Gold.— 
We have had trouble in melting old 14- 
karat gold, and after passing tt through 
the rolls once or twice it will crack and 
appears very brittle. Will you kindly tell 
us the cause and what is the remedy? 

L. & L. 

Answer.—aAll old gold whether 14-karat 
or otherwise must first be examined very 
carefully to see if any trace of soft solder, 
steel or iron rivets, pegs, etc., are present. 
Dirt or grit will also make the gold cracky. 
Oftentimes old pen points tipped with 
iridium are included in the scrap. The 
iridium will make trouble. Clean 14-karat 
gold should melt, using a flux of powdered 
willow charcoal and powdered salammoniac, 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


about one third of the salt to two-thirds 
charcoal. Cover the gold, using say about 
a tablespoonful of the mixture. The cruci- 
ble must not have been used in melting 
solder or any other than gold scrap. Should 
the gold still crack, melt again, using salt- 
petre instead of the first flux. Should this 
not correct the trouble, remelt using cor- 
rosive sublimate. Sometimes none of these 
formulas will help and the only thing left 
is to send to the refiner. The copper or 
zinc alloys used are often burned out in 
repeated meltings, leaving a brittle cracky 
gold. 

Question No. 3505.— Striking Swiss 
Watch.—We have a Swiss watch, with 15- 
jewel movement and with a striking attach- 
ment. It strikes the hour, then one at the 
quarter after the hour, two at half past and 


three at a quarter before the hour. Ham- 
mer strikes on wire on the inside. There 
is no mark where it was made. Could you 


inform us how much it is worth or where 
we would be apt to find such information? 
i a 

ANSWER.—Without examining the watch 
it would be difficult to give any fair esti- 
mate of its value or the location of 
manufacture. From what was mentioned 
we can assume with a fair degree of ac- 
curacy that the value does not exceed $15, 
probably $12, and that its manufacture may 
have been at Locle, Switzerland, where a 
great many of such Swiss watches are 
made. 

QOvestion No. 3506.—Timing Watches.— 
Which movement, 16 or 18 size, do you 
consider best suited for timing watches 
and clocks? Any information in answer to 
above would be appreciated. W. McK. D. 

ANSWER.—Eighteen size movements are 
the best for the purpose of timing other 
watches or clocks. Such movements have 
to be of good construction and well 
adjusted. 

Question No. 3507.—Precipitating Gold 
and Platinum from Cyanide.—Can you 
give us a formula for precipitating gold and 
platinum from cyanide solution? G. B. 

ANSWER.—The latest and best method of 
precipitating gold in a cyanide solution is 
to place in clean strips of zinc. Stir occa- 
sionally during the day and let stand until 
the next day, but not over 48 hours. The 
gold will all be deposited on the zinc, from 
which it is recovered by throwing in a dish 
containing sulphuric acid 1 part to 9 parts 
water. (In making this solution always 
add the acid to the water.) This will dis- 
solve the zinc and the gold will be deposited 
as a brownish powder. Wash well, using 
several washings of water, and pour off the 
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water, dry and place in a crucible and melt 
into a button, using a little borax as a flux. 
Platinum is not soluble in a cyanide solu- 
tion and a platinum anode may be used in 
a cyanide solution indefinitely without 
losing any weight whatever. 


QueEsTION No. 3508.—Borax for Melting 
Nickel.—Kindly inform me if borax would 
melt nickel. If not, what will? oo: 

ANSWER.—Borax may be used for melt- 
ing nickel as well as powdered charcoal and 
salammoniac. Keeping the surface covered 
with powdered charcoal will assist melting 
and prevents oxidizing. 


QuesTIoN No. 3509.—Separating Plati- 
num from Crucibles.—Can you tell us how 
to separate platinum from crucibles? We 
have our own method, but figure that we 
lose a lot of platinum. | ra 8 

ANSWER.—Platinum or other metals may 
be received from crucibles by pulverizing 
the crucibles in a mortar and adding to a 
lead or rubber crock containing hydroflu- 
oric acid. The acid will eat up the sand, 
etc., of which the crucible was made, and 
the metals will be deposited in bottom. 
Pour off acid, carefully wash the sediment 
containing the platinum several times with 
clean cold water. If positive no other 
metal is in crucible the platinum, usually in 
form of small shots, may now be melted in 
the usual way into a button. 


Question No. 3510.—Recovering Waste 
Material.—We have a lot of grinding left 
over from the tumbling barrel which we 
call tailings. We go through this material 
with a magnet and get out as much of the 
tron as we possibly can, and then we run 
1t down in a coke fire and add a mixture 
of saltpeter and borax glass in proportion. 
It seems that we cannot dispose of the tron. 
Could you advise us how to dispose of the 


iron tn the tailings? JL. F.S. & SON, 
ANSWER.—Waste material, which in- 
cludes sweeps, grindings, bench filings, 


solder scraps, etc., can only be properly 
treated to be brought back to plump fine 
or 24-karat gold by first burning out in an 
iron pan to eliminate all grease, paper, dirt 
and any inflammable substance and then 
melting into a button. It will be found 
cheaper for the average small manufac- 
turer if this button, which should contain 
at least $100 in value, is sent to the assay 
office in Pine St.. New York. They will 
refine it at a small cost, giving you either a 
check for the entire value or else a brick 
of fine gold and a check for the silver in 
return. If, however, one wishes to reduce 
the button, first test to get the karat, then 
add enough fine silver to make the gold 
6-karat, melt and granulate. Place in evapo- 
rating dish, on a sand bath, and pour part- 
ing acid on until the silver is all dissolved 
and the fine gold deposited as a mud. This 
is carefully washed with water sev- 
eral times and finally dried and melted, 
using a little borax or other flux. If the 
various operations (which require consid- 
erable experience to carry out successfully 
to get an absolutely pure 24-karat) are done 
properly, a button of pure gold will result. 
The silver is recovered by pouring the 
liquor in large crocks, largely diluting with 
water and then hanging or throwing in 
pieces of iron. This will precipitate the 
silver as a chloride, which is dried and 
melted in the regular way. 
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ER SERVICE é- 
wi R RETURNS 


UY, 





Is Our Promise to You 


and is possible because we have been refining gold, platinum and other precious 
metals for over 30 years and know every branch and technicality of our 
business. This is an important factor as it is only through experience and 
expert knowledge that such a promise is possible. 


Furthermore, our own manufacturing departments require all the precious 
metals that we refine so that the materials are worked at a minimum cost. 


Send us your next shipment of scraps, filings and sweeps and be convinced. 


REFINERS E-/ SMELTERS 
NEWARK, N.J. N.Y. Office 30 Church Jk 
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HINTS FROM HERPERS 




















“The Objective Point” 
“Bradley” 


One young man writes: “Please send me 
your latest catalogue and full particulars 
about your school. 





“T have heard a great deal about Bradley 
THE ABOVE DESIGN PRODUCED WITh and would like to learn more about it, be- 
niente cause Bradley is my objective point.” 


AN INQUIRY BRINGS FULL INFORMATION Make it yours and begin to-day by address- 
| ing a post card to Horological Department 

HERPERS BROS. B, Peoria, Illinois, asking for further in- 
SETTING MAKERS formation in regard to this course in Watch 


EST. 1068 work, Jewelry work and Engraving. 
18 CRAWFORD ST. NEWARK, N. J. 
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Practical Metallurgy for the J eweler 





Written expressly for The Jewelers’ Circular by Lester B. 


Pratt. 




















N this article, we shall deal with the 
problem of saving, refining, and assay- 
ing of all precious metals, which the jeweler 
uses in manufacturing and repairing of 
jewelry. One of the most important points 
to consider is the saving of all filings, 
sweeps, lathe polishings, etc. The jeweler’s 
work-bench should be equipped with a large 
zinc-lined drawer, and all work which re- 
quires filing, scraping, etc., should be done 
over the drawer. In this way, most of the 
filings may be saved. Naturally some of the 
filings will find their way to the floor, there- 
fore it is very important that all sweepings 
should be carefully saved. The polishings 
from the lathe are most suitably saved by 


installing a first-class dust collector. 


There are a number of good dust col- 
lectors on the market, and they are really 
an economy, as they will eventually pay for 
themselves. Also, from a standpoint of 
health and cleanliness alone, they are cer- 
tainly worthy of consideration. If the 
jeweler does not wish to install a dust col- 
lector, he should at least have the top of 
the polishing lathe bench lined with zinc, 
and enclosed on the ends and back. In this 
manner at least some of the polishings may 
be saved. All worn-out emery shells, and 
everything containing the slighest amount 
of precious metal should be saved. When 
through polishing a piece of jewelry, it is 
best to wash it in gasoline first, as the gaso- 
line will remove tripoli, rouge, etc., quickly. 
The jewelry may then be washed with am- 
monia, soap and water, and suitably dried. 
The gasoline for above purpose should be 
kept in a covered vessel, and the washings 
from this source should also be saved. 


All sweeps, polishings, and washings may 
be suitably saved in a substantial barrel, 
which can be shipped to a refiner when full. 
However, the bulk and weight of above 
may be greatly reduced by burning. A 
small sheet-iron stove equipped with an iron 
pan suspended over a gas burner is quite 
suitable for the purpose. The scrap may be 
fed into the pan in small lots. If the pan 
gets too full the ashes may be scraped out 
and allowed to fall to the bottom of the 
stove. When all waste matter is entirely 
consumed, the ashes may be collected and 
packed for shipment to the refiner. 

As a practical demonstration of the value 
of sweeps, polishings and washings; the 
writer received a check for $52.97 for a 
small barrel of such scrap. The scrap when 
reduced to ashes weighed 65 pounds. The 
total expense of handling the scrap, ex- 
clusive of time, amounted to $4.85. We 
may now consider the refining of filings, 
plated scraps, and anything containing gold 
or silver. 

All scrap containing platinum should be 
laid aside for special treatment which will 
be described later on. Filings and plated 
scrap containing gold and silver may be 
melted together. We must be sure there is 


enough base-metal to reduce the gold con- 
tent to one or two-karat fineness. When 
thoroughly melted together, the metal may 
be poured into a wooden bucket or tub of 
water from a height of about three feet. 
This will granulate the metal so that it may 
be treated with nitric acid. The granulated 
metal is transferred to a casserole, resting 
on a sand-bath to which heat may be ap- 
plied to facilitate the action of the acid. 
Commercial nitric acid is quite suitable for 
this purpose. The operation should be con- 
ducted in the open air or under a hood, 
connected with the chimney, as the acid 
fumes are extremely irritating and cor- 
rosive, and will rust all steel or iron tools 
with which they come in contact. Acid 
must be added and heat applied until all 
action ceases. The gold will be left in the 
solution in the form of a fine brown pow- 
der. The contents of the casserole should 
be emptied into a larger vessel and about 
twice its volume of hot water added to 
it. A glass jar about five inches diameter 
by 12 inches high will be found quite con- 
venient. The solution should be thoroughly 
stirred with a glass rod and allowed to set- 
tle until clear. The clear liquid should be 
siphoned off into a jar of sufficient size, and 
should be saved to recover the silver. More 
hot water is then added to the gold solu- 
tion, which should be stirred and siphoned 
off as before. Several washings are re- 
quired to remove all traces of the acid. 
Distilled water or at least clean rain-water 
should be used for all washing opera- 
tions. If there is any salt present in the 
water it will form silver chloride. It is 
easily detected as small white flakes, and 
may be removed by the addition of hot am- 
monia, which readily dissolves the silver 
chloride. One or two washings will remove 
all traces of ammonia. The gold may then 
be emptied on to a filter paper to dry. 

A very good method in this case is to 
stretch a cheese-cloth across a jar and lay 
the filter paper thereon. This will give 
ample surface and the gold will dry out in 
a short time. When we are ready to con- 
vert the gold powder to a metallic state we 
will place the filter paper into a suitably 
sized, clean crucible (which has been previ- 
ously lined with borax powder) melt, and 
cast into an ingot mold. If all of our op- 
erations have been performed carefully we 
should have practically pure gold. The 
wash water, which we saved is next treated 
to recover the silver, which may easily be 
done by laying a piece of sheet copper in 
the bottom of the jar. This will precipi- 
tate the silver in the form of a fine white 
powder. The solution should be allowed to 
settle for twenty-four hours and is then 
washed several times and the water si- 
phoned off. It is then conveyed to a filter 
paper and allowed to dry. It may be melted 
and cast in an ingot mold. 

If we wish to make silver chloride we 


may easily do so by adding a strong salt 
solution to the wash water instead of using 
the sheet copper. The salt solution causes 
the silver to precipitate as a white curdy- 
appearing precipitate. This should be 
washed and siphoned off several times un- 
til all traces of salt are removed. 

As stated previously, all scrap suspected 
of containing platinum should be treated 
separately. If we have filings the platinum 
may be easily separated from the gold, sil- 
ver and base metals. We will first use a 
magnet to remove all traces of iron or steel. 
We will next make a solution containing 
one quart of water and three ounces of 
sodium cyanide. The filings are placed in 
a small iron pan and immersed in the so- 
lution and connected to the anode wire 
and a piece of sheet copper may be attached 
to the cathode wire. A strong current may 
be used. All of the metals excepting the 
platinum will be drawn into the solution. 
As the electric current has no effect on plat- 
inum in a cyanide solution, the platinum 
filings will remain in the iron pan and may 
be collected and melted as clean platinum. 

The gold which was drawn off in the cya- 
nide solution is easily recovered by heating 
the solution and adding small pieces of 
sheet zinc, rolled very thin. The gold will 
all collect on the zinc in a few hours. The 
zinc is then treated with hydrochloric acid 
which cuts out the zinc. This gold will, of 
course, require the treatment already given 
to obtain pure gold. If our scrap contain- 
ing platinum is in larger pieces instead of 
filings we shall not be able to use the elec- 
trolytic method of separation. In this case 
we will place the scrap in a casserole and 
use the sand-bath and gas-burner. 

Next we will make some aqua regia 
which consists of C. P. hydrochloric acid, 
three parts, and C. P. nitric acid one part. 
The aqua regia is poured on the scrap and 
sufficient heat applied to cause a solution of 
the scrap. When all of the scrap is dis- 
solved, add about twice the volume of dis- 
tilled water, and then add a strong solu- 
tion of sal-ammoniac, which precipitates 
the platinum as ammonium platinic chloride. 
The precipitate is washed several times then 
placed on a filter paper and dried. 

If any palladium is present in the solu- 
tion, it may be precipitated by adding a 
solution of equal parts of potassium 
chlorate and_ potassium permanganate, 
which precipitates the palladium as red 
palladium chloride. The solution which 
was poured off from the platinum and 
palladium precipitates as well as the wash- 
ings should be carefully saved to recover 
the gold. This may be done by adding a 
solution of iron sulphate and thoroughly 
stirring the solution. It should be allowed 
to settle for about twenty-four hours, when 
the clear liquid may be siphoned off, and 
the gold collected, as a yellow-brown pow- 
der which is pure gold. It should be 
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washed several times, dried in a filter 
paper, and may be converted to the 
metallic state by melting. 

Any ambitious jeweler may increase his 
repair business by requesting the photog- 
raphers to save all of their old “hypo” 
solutions. It is customary for photog- 
raphers to use their “hypo” solution until 
practically exhausted. It is then discarded 
and a new one made up. The old “hypo” 
solutions are usually quite rich in silver, 
which may be recovered by a very simple 
process. Assuming that we have a quan- 
tity of old “hypo” solution, the first oper- 
ation will be to render the solution slightly 
alkaline by the addition of a small quantity 
of sodium carbonate. The solution will 
turn red litmus paper blue when the proper 
amount of sodium carbonate has _ been 
added. Our next operation will be to make a 
solution of liver of sulphur and water 
and add to the “hypo” solution. The liver 
of sulphur will precipitate the silver in 
the form of silver sulphide. The silver 
sulphide is readily noticed as small black 
flakes. Add a small amount of the liver 
of sulphur solution as long as any precipi- 
tate is formed, then place the solution 
in a warm place and allow it to settle for 
an hour or two. 

When the silver sulphide has settled 
sufficiently, the solution on top should be 
clear, and may be siphoned off. Warm 
water should be added and the solution 
stirred thoroughly and allowed to settle. 
Repeat this operation several times. Then 
pour the silver sulphide on a filter paper 
and allow it to dry. Pure sulphide of 
silver contains 87.09 per cent of metallic 
silver, so it is a very easy matter to esti- 
mate the value. If we wish to convert the 
silver sulphide to the metallic state, we 
will dissolve the silver sulphide in dilute 
nitric acid. The solution is then passed 
through a filter paper, which removes the 
sulphur. A piece of sheet copper is then 
placed in the solution, which precipitates 
the silver as a fine white powder, which 
is then washed and melted. The method 
herein given for recovering silver from 
photographer’s discarded “hypo” solutions 
may also be used for recovering silver 
from worn-out silver-plating solutions, or 
from any solution containing silver and 
cyanide. 

Nearly all jewelers purchase old gold 
and silver which is offered for sale. There 
is a nice profit in this business, but it is 
quite easy to get “stung.” Assuming that 
a lot of old gold of different qualities is 
offered for sale the best plan will be to 
melt the lot. In this way we will obtain 
of lump of gold of uniform quality, of 
which the value may be determined quite 
accurately. Our next step will be to drill 
into the lump in different places until 
we have obtained one dwt. of “drillings.” 
The “drillings” are next melted with suf- 
ficient copper to reduce the quality to one 
or two karat in fineness. They are then 
placed in an evaporating dish and sufficient 
nitric acid is added to dissolve all of the 
‘base metal. The residue (which is pure 





(Continued on page 1390.) 


HOROLOGICAL REVIEW AND TECHNICAL DEPARTMENT 


129 

















The Difficult Art of Casting 


German Silver’ 














Sc cnaiemninesttildeiiaiiond 





ee 


ERMAN silver is a composition of 
nickel, copper and zinc, in varying 
proportions. It is known under many titles, 
such as nickel-silver, Maillechort, argentan, 
Pachfong, Neu-silber, Weiss-kupfer, silver- 
oid, afenide, agiroide and others. Its value 
in the arts depends upon its color, luster, 
hardness, tenacity, toughness, malleability, 
ductility, its machining qualities, its resist- 
ance to alkalies and acids. 

Generally speaking, it is manufactured in 
three different ways, viz.: German, English 
and American. In the German method the 
three constituent metals, nickel, copper and 
zine, are carefully weighed out. A graphite 
crucible is used for the melting; in its bot- 
tom is placed first a layer of copper, then 
a layer of zinc and then a layer of nickel, 
and this arrangement is continued until all 
of the copper is charged into the pot. One- 
third part, each of the nickel and zinc is 
withheld until the contents of the pot are 
melted. The covering consists of charcoal. 
When the first charge is completely melted 
the molten metal is thoroughly stirred with 
an iron rod, then the zinc and nickel are 
gradually added as fast as the fluid charge 
will absorb them, well stirred, and allowed 
to come to a pouring heat, a small excess 
of zinc is then added to replace the loss by 
volatilization. For a _ rolled metal the 
charge is kept for some little time in a 
molten condition and then poured. 

The English method is to melt all the 
nickel and copper and zinc at one fusion. 
The covering is of coal dust. When 
melted, a small quantity of a previously pre- 
pared alloy of one part of zinc and one-half 
part of copper by weight is added, and 
finally about one-fifth by weight of the 
previous charge of zinc is added. The 
mass is then strongly heated until the 
proper fluidity is reached. 

The American method consists in melting 
a previously prepared alloy of copper and 
nickel of the required proportions. The 
covering is of charcoal. Then this alloy 
is remelted and the proper amount of zinc 
is added piece by piece, care being taken to 
preheat the zinc and to add it in such man- 
ner as to not chill the molten bath, or to 
melt the zinc in another pot at just melting 
heat and pour the molten zinc into the 
molten alloy of copper and nickel, stirring 
vigorously during the entire operation. 

Various modifications of the American 
method as described are in vogue in vari- 
ous large works where German silver is 
made on a large scale. For example, the 
nickel, granulated, is melted first, and brass 
(rolled or rod brass is best, which contains 
the requisite amount of copper) is added 
to the molten nickel, and if such brass does 
not add a sufficient quantity of zinc, the 
required amount is calculated and added 
subsequently. Another method is to use 
Monel metal as a base containing the requi- 
site quantity of nickel, then the deficient 


*C. P. Karr, before Am. Inst. Metals. 
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copper is added and finally the zinc, or a 
good rolled or rod brass may be added to 
the Monel metal to supply either all, or a 
portion of the copper and zinc that may be 
lacking. 

In the English metal the alloy is tested 
by withdrawing a small ladleful from the 
molten bath and if found porous, a fire- 
clay pipe containing pitch is pushed down 
into the molten bath to deoxide the metal 
and restore it to a sound condition. 


One of the great difficulties found in the 
preparation of German silver is to so unite 
its constituents as to avoid porosity and 
produce a homogeneous alloy. The high 
temperature required to melt nickel alone, 
accompanied by its affinity for carbon and 
nitrogen at a high temperature and its prop- 
erty of excluding both hydrogen and nitro- 
gen within its pores has well nigh driven 
many ambitious founders into a state of 
despair. A good protection against these 
ills is to prevent the access of these gases 
to the metal by a protective covering and a 
deoxidizing flux. Charcoal should not be 
used alone as a covering; broken glass ac- 
companied by a small proportion of soda 
ash or calcined borax are much better. A 
good deoxidizing flux is the proper use of 
zinc itself in the making of the alloy and 
in also adding a small amount of dry chlo- 
ride of zinc just after skimming the pot 
preparatory to pouring, and this flux should 
be carefully stirred through the very hot 
mass. 

Very perfect castings have been secured 
by adding four ounces of cupro-nickel-vana- 
dium to the molten bath, just about five 
minutes before the heat is ready to pour. 
The best procedure is to have the cupro- 
nickel-vanadium either in a granulated form 
or broken into small pieces, wrapped in a 
piece of paper so as to keep the mass to- 
gether. Allow the little heap to become 
bright cherry red, and then push it down 
below the surface, and hold it there, with 
an inverted cupped disc, the handle to which 
is about four feet long. The mass is held 
down near the bottom of the pot until it is 
completely absorbed by the charge. Then 
gently stir with a pumping motion, and 
allow the charge to remain quietly for about 
five minutes, so as to give the vanadium a 
proper chance to perform its scouring and 
purifying action. The vanadium exerts no 
deleterious action upon the texture of the 
crucible. When the metal reaches a clear, 
limpid state, as evidenced by its greater 
mobility, the heat is ready to pour. Lam- 
bent flames of zinc oxide flare up at the 
sides when the metal is in a perfect condi- 
tion. 

After the alloy is made the founder’s 
chief trouble begins. Any alloy containing 
nickel chills with surprising rapidity, thick- 
ens by rapid oxidation and its shrinkage 
when reaching its freezing point is beyond 
To overcome its tendency to 
chill, its melting point must be materially 
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reduced by the use of some alloy that will 
promote its fluidity; this may be done by 
the introduction of a small proportion of a 
previously prepared aluminum zinc alloy 
and is advisable where the castings do not 
have to sustain a hydraulic test. 

Where a hydraulic test must be borne a 
previously prepared calcium-zinc alloy may 
be used with good results. To overcome 
its tendency to rapid oxidation on the sur- 
face of the bath, chloride of zinc in a per- 
fectly dry state is almost a specific. To 
overcome its excessive shrinkage the runner 
on the gate must never be less than the 
maximum thickness or area of the maxi- 
mum area of the shell of the casting. Some- 
times in solid work the sprue head must 
weigh as much as the casting. 

While chloride of zinc as a flux will pre- 
serve the metal from surface oxidation, it 
will not protect the body of the molten 
charge from the absorption of such gases 
as oxygen, nitrogen and sulphur; the only 
reagent which will reach these products is 
one that will either be decomposed by them 
when in a nascent state so as to act as a 
carrier for them and bring them to the 
surface to be absorbed in the slag, or some 
element which has a greater affinity for 
them than the basic metals in the pot. 

There are three elements which have a 
greater affinity for such gases than copper, 
nickel or zinc, and these elements are zir- 
conium, boron and titanium, and one ele- 
ment which acts both as a carrier of oxygen 
and has a strong affinity for nitrogen and 
sulphur, and that element is vanadium; for 
rapidity and thoroughness of the reactions 
obtained vanadium is par excellence. At 
this point, however, I wish to emphasize the 
importance of using a pure product of 
cupro-vanadium; one having any aluminum, 
however small the quantity, is not to be 
recommended for valve work or other cast- 
ings requiring a severe hydraulic test. 

Having secured a perfect composition and 
skillful treatment at the melter’s hands the 
foundryman is still far from ultimate suc- 
cess. First, the body of his mold must be 
an open sand, his facing must be of some 
fine molding sand like Windsor Locks, 
which must be skin dried, and then the 
molds must be smoked by a torch; where a 
heavy casting is to be made, even these 
precautions will not lead to success; his 
sprue head and main feed gate must be 
brushed down with graphite and smoothed 
down with a slicking tool. 

Now, all of this will be of no avail unless 
the molder has been careful to vent his 
mold properly, -at all places where it is pos- 
sible for the gas to become trapped or 
pocketed; furthermore, the cores should be 
built of white lake sand, molding sand and 
put together with some approved core com- 
pound, the whole mass skin hardened by 
stale beer. In many cases even the core 
has to be vented. With all of these pre- 
cautions the casting may prove worthless if 
the metal is not properly skimmed before 
pouring and then poured with a uniformly 
steady stream and at such a rate as to keep 
the descending column full, so as to avoid 
spelter marks and cold shuts. 


To conclude, I would say that the art of. 


making sound German silver castings is one 
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that is accompanied by infinite precautions, 
painstaking details and a devotion to thor- 
oughness that knows no limitations.—From 
Brass World. 
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gold, is carefully dried and weighed, and 
represents the exact fineness of our lump 
of gold. For instance: If we recover 12 
grains of pure gold, then our lump is con- 
sidered as 12 karat gold. 

In buying old silver we usually “take a 
chance.” However, the quality of silver 
may be accurately determined, using a 
method similar to assaying gold. We will 
require 100 grains of silver for this test. 
The silver should be rolled quite thin, 
then placed in an evaporating dish, and 
nitric acid added. Heat should be applied 
to facilitate the action. When all of the 
silver is dissolved, the solution should be 
diluted with water, and a piece of sheet 
copper placed in the solution, which will 
cause all of the silver to precipitate as 
a fine white powder. The powder is pure 
silver, and should be carefully washed, 
dried and weighed. As the fineness of 
silver is expressed in thousandths, we 
should multiply the result of our test by 
10 to obtain the exact fineness. 

For instance, assuming that we have re- 
covered 90 grains of silver from our test 
solution, then 90 grains will equal .90 of 
the sample which we tested. Then .90 
< 10 = .900, which is the fineness of the 
sample of silver which we tested. | 
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SIMPLE NON-ACID BATTERY CELL. 


N an earthenware cylinder, which is filled 
with common salt solution, a brass wire 

3 to 4 millimeters in thickness is immersed, 
the free end being so bent as to enter the 
vessel containing the gilding solution (see 
illustration). The lower end is bent up and 
serves to receive the object. To the end 
that is immersed in the earthenware cylin- 
der, a cube of cast pure zinc is attached. 
For gilding the zinc strip method is used. 

















A NON-POISONOUS GILDING METHOD. 


The gilding, it is true, proceeds somewhat 
slowly, but we have the advantage of using 
a non-poisonous working method. Accord- 
ing to thé opinion of a critic it is not pos- 
sible in the manner indicated to obtain a 
current (because the current conductor is 
only one-sided), unless the earthenware cyl- 
inder is set in the gilding vessel as in small 
electro plating. Otherwise one could ob- 


tain, by means of the well-known zinc strip 
method at least good, if not better results, 
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and much quicker without the use of the 
earthenware cylinder. 


MOUNTING BOWS OF SHEET METAL. 


Bows made for mounting cannot as a 
rule be bent up from narrow sheet metal, 
but the separate parts must be made by 
tracing the flattened form, transferring 
the tracing to sheet metal and then cut- 
ting out. The accompanying sketch ex- 
plains this tracing operation. At the 
dotted line a the paper is folded over, 
then the next piece to be transferred 




















MAKING BOWS OF SHEET METAL. 


traced through on the rear side, the 
paper again spread out flat and the sec- 
ond connecting piece traced. We pro- 
ceed thus folding on the line b, tracing 
the rear side, placing the paper flat, etc. 
A little is added to the dotted lines in 
the length, so that the plastic form will 
be obtained when bending. The direc- 
tion of the lines is scratched in with the 
graver, as a guide for setting pliers. 





Invar 





SUMMARY of the results obtained 

during the last 25 years by various 
investigators of the property of invar and 
related nickel steels shows that a bar of or- 
dinary invar expands or contracts by about 
one-millionth of its length for one degree 
Centigrade alteration in the temperature 
anywhere within the range of zero to 40 
degrees. A much higher degree of con- 
stancy than this is, however, sometimes 
obtained; much depends on the amounts 
of carbon and manganese present. Small 
quantities of invar have been manufactured 
which showed a change in length of less 
than half a millionth per degree between 
zero and twenty degrees. This alloy con- 
tained .06 per cent. carbon and 9.39 per 
cent. manganese. Samples have even been 
prepared which showed a negative co-effi- 
cient of expansion, 7. e., which contracted 
slightly instead of expanding as the tem- 
perature rose. Invaz possesses this 
peculiar property only within a moderate 
temperature range; from 40 degrees up- 
ward the co-efficient of expansion steadily 
increases as the temperature rises, until at 
two hundred degrees, it is almost the same 
as that of Bessemer steel. Like certain 
other alloys, invar gradually elongates with 
time, and when it is used on a length 
standard a periodic correction has to be 
made to allow for this. The effect may, 
however, be largely diminished by pro- 
longed heat treatment prior to finishing. 
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[In Which Is Contained a List of the Latest 
Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 
Registered Trade-Marks. ] 








UNITED STATES PATENTS. 


issue of July 17, 1917. 


REMINDER-CLOCK. Aucusta Y. 


1,233,559. 
Filed June 26, 1916. Se- 


DarcHE, Chicago. 
rial 106,031. 

In a reminder clock, the combination with a 

clock mechanism, a toothed wheel fixedly mounted 

around its arbor, a dial insulated from the clock 








casing and having holes corresponding with the 
teeth in said wheel, pins for selective insertion in 
said holes, and’ an alarm mechanism whose ter- 
minals are respectively connected with the clock 
mechanism and dial; of a contact arm comprising 
a body fast on the clock arbor and carrying a 
cam eccentric thereto, a finger movably mounted 
on the body, a pin on the finger projecting across 
and constantly engaging the cam and normally 
engaging the teeth of said wheel, the outer end 
of the finger adapted to contact with a pin in 
one of said holes, and a spring connecting the 
body and finger, for the purposes set forth. 


1,233,605. JEWELRY-BOX.. Atrrep R. RIDLEY, 
Astoria, Oreg., assignor of one-half to Albert 
M. Graves, Astoria, Oreg. Filed Oct. 16, 
1916. Serial 125,987. 

In a jewelry box, the combination of a body 
composed of front, end, and back bars, the front 
end bars of said body being each provided in its 
inner face with a pair of spaced grooves extend- 
ing the full length thereof, the grooves of the said 
bars being in the same planes, the back bar of 
the body being positioned between the end bars 


ee , a 43 


: B..\  \\\ WS SS /t 


Y Ne Lite — 11 
— es ss, ww 





and within the space between the grooves thereof, 
said back bar being further provided with a longi- 
tudinally extending tapering dovetailed recess, a 
bottom and a cover each provided with a periph- 
eral tongue and a groove adjacent thereto whereby 
said bottom and cover are slidably connected to 
the body so as to be slidable rearward thereof 
only, and a back block provided with an integral 
lug corresponding in shape and size to the recess 
of the back bar of the body, said block being of 
such width as to engage the back edges of the 
bottom and cover when secured to the back bar 
of the body so as to prevent movement thereof. 


1,233,609. LINGERIE-CLASP. Asa L. Sawyer, 
East Providence, R. I., assignor to Hallam- 
Rice Co., Providence, R. I., a copartnership 


consisting of Walter E. Hallam and Henry W. 
Rice, Pawtucket, R. I. Filed Feb. 26, 1917. 
Serial 150,910. 

A lingerie clasp embracing in combination an 
arm provided with inwardly turned integral re- 
taining tongues, a longitudinal pad-holding strip 
whose end portions are provided with counter-sunk 
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recesses to receive said tongues when said strip 
is placed in operative position between them, a 
pad located between said strip and said arm, and 


means projecting into said pad to hold it against 
lateral displacement, substantially as described. 


1,233,851. PENCIL-SHARPENER. Watrer 
Scott Dog, Kent, O., assignor of one-half to 
Aaron L. Davis, Kent, O. Filed Sept. 21, 
1916. Serial 121,390. 

A pencil sharpener, comprising a plate provided 
at the sides with guideways, a cutting blade ex- 
tending across the plate and having its cutting 
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edge extending inward and spaced from the for- 
ward edge of the plate, the said cutting blade 
having integral side arms extending in the said 
guideways, the said plate, guideways and side 
arms having registering apertures, and a loop 
having its ends formed inte eyes engaging the 
said registering apertures to fasten the side arms 
in position on the plate and its guideways. 


1,234,047. COMBINED SALT AND PEPPER 
SHAKER. Wa ter A. LeEpForp, Wamic, 
Ore. Filed Sept. 1, 1916. Serial 118,081. 

A combined salt and pepper shaker comprising 
a cylindrical body, a cover having a depending 
flange closing the open end of the body, said 
flange of the cover provided at diametrically oppo- 








site points with arcuate slots, supports secured to 
and depending from the under sides of the cover, 
a partition arranged centrally in the cylindrical 
body and dividing the same into separate cham- 
bers, said supports on the cover arranged on op- 
posite sides of the partition, a pair of flat springs 
secured by one end to the exterior of the body 
and at diametrically opposite points, semi-circular 
slides arranged in the slots of the depending 
flange and having their inner ends resting upon 
the supports on the under side of the cover, the 
upper ends or free ends of said springs being 
secured centrally to the peripheral edge of said 
slide, said cover and slide provided with per- 
forations, and the springs adapted to aline the 
perforations of the slides with the openings in the 
cover, and for the purpose specified. 


DESIGNS 
51,047. SEAL FINGER-RING. Emer F. Rams- 





BERGER, Philadelphia, Pa. Filed April 4, 1917. 
Serial 159,790. Term of patent 14 years. 
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51,046. PATRIOTIC BADGE. Frank E. PuHIN- 


Filed May 28, 1917. 


NEY, Riverside, Cal. 





Serial 171,586. Term of patent 3% years, 


51,049. SPOON. Samuet S. SencENBAUGH, Au- 





rora, Ill. Filed April 16, 1917. Serial 162,- 


569. Term of patent 14 years. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and published in compliance with Section 
6 of said <Act.] 





Trade-Marks Published July 17, 1917. 


Ser. 103,117. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) Jacop M. 
Jastow, New York. Filed April 19, 1917. 





Particular description of goods.—Gold Chains, 
Bracelets, and Platinum Chains. 
Claims use since February, 1885. 





BRITISH PATENTS. 


(ABRIDGMENT OF SPECIFICATIONS FROM The IIlus- 
trated Official Journal.) 





issue of July 4, 1917. 


106,037. DIALS. C. Cooper, 93 Hatton Garden, 
London. Aug. 29, 1916; 12208. 
An annulus of linen, linen paper, or like mate- 
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is 





rial, with adhesive on the underside, has the 
Arabic numerals of the graduation printed on it 
in open outline to be filled in with luminous 
paint after affixing it, say on the ordinary dial, 












TRADE CONDITIONS. 


Louisville jewelers are laying in stocks and 
planning for an active Fall trade, it being the gen- 
eral impression that ‘the jewelry business this Fall 
will be far beyond what it has ever been before. 
Labor is so scarce that wages are advancing and 
are out of sight. The poorest class of unskilled 
labor is now costing about 20 cents an hour or 
$2 a day, and hard to get at that, with the result 
that everyone who wants to work is employed, and 
things are generally humming. 





I.-W. Linder, of I. W. Linder & Son, 
jewelers of Bardstown, Ky., toured through 
Louisville in a motor car last week with 
Mrs, Linder, en route to Mattoon, IIl., 
where they will spend a few days with 
relatives of Mrs. Linder. 

Recent visitors to Louisville included 
W. H. Miller, Hodgenville, Ky.; C. V. 
Enteman, Henryville, Ind., and S. S. Van 
Hoy, Shelbyville, who passed through the 
city on his way home after spending a 
vacation at French Lick, Ind. 

Quite a number of the younger local 
members of the trade are among the men 
drafted last week for military service. 
Several are married, and will probably be 
exempt from duty, while others were far 
down the list and may not be called for 
months. 

Local jewelers assert that the elimi- 
nation of the trading stamp evil has re- 
sulted already in an increase in profits, 
and no appreciable loss of business. Sev- 
eral of the jewelers are only sorry that 
they did not adopt this measure two or 
three years ago when several of them 
dropped stamps. 

Charles C. Wright, jeweler in the Tyler 
hotel building, who was caught with a bad 
check for $60 in payment of a watch sold 
to the man who worked a number of local 
concerns, including the jewelry house of 
James K. Lemon & Son, recovered in full 
by levying an attachment against an auto- 
mobile belonging to the man’s wife. Other 
concerns also recovered in the same way. 

News was received in Louisville last 
week of the marriage of Eddie Fries, 
Louisville, to Miss Alice Shown, daugh- 
ter of A. C. Shown, a prominent jeweler 
of Seattle, Wash. Mr. Fries was formerly 
a leading high school baseball player, and 
later played professional ball in the north- 
west for a season or two before settling 
down to a good position with one of the 
western railroads. 

Romaine Bogaert, Lexington, Ky., son of 
Victor Bogaert, the leading jeweler, is ly- 
ing wounded in a hospital in England, hav- 
ing been shot while on the Western front 
in France, where he was fighting with the 
Canadian Mounted Rifles, which he joined 
shortly after the outbreak of war. Victor 
Bogaert is now in Europe, and on his way 
to his son’s bedside, he having recently left 
Lexington as a special relief commissioner 
of the United States Government, working 
in connection with the Red Cross work. 

At a meeting of the Louisville Retail 
Merchants’ Association, held last week, the 
merchants endorsed an economy war time 
measure to limit deliveries of all classes of 
merchandise, handling two deliveries daily 
instead of three and four, and as far as 
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possible eliminating the use of special mes- 
sengers for handling rush orders. A gen- 
eral movement to get consumers to carry 
small packages is also under consideration, 
while there is some talk of tightening up 
on credit. If the department stores follow 
up these ideas it will aid the jewelers ma- 
terially. 

Efforts to get the leading retailers to- 
gether on a plan to close their stores at 
5.30 in the evenings during the Summer, 
and 9 o’clock on Saturday the year around, 
came to nothing when one of the leading 
retailers refused to join the movement. 
The jewelers have been closing their stores 
at 5.30 on weekdays and one o'clock on 
Saturday. during the Summer, and at 6 
o’clock during the week. The jewelers 
were much interested in seeing the move- 
ment go through, as it would have resulted 
in less competition at a time when the 
jewelry stores are closed, as many of the 
general retailers carry jewelry stock. 








Connecticut Notes. 





“The large German factories in the Black 
Forest region and elsewhere formerly sup- 
plied Russia, the Scandinavian countries, 


many of the British dependencies, like 
India and Australia, as well as Great 
Britain and Canada, with clocks. Now 


that these sources have been cut off ,the 
demand upon factories here has been in- 
creased enormously, and manufacturing 
facilities have proved inadequate to meet 
this demand in conjunction with the domes- 
tic need for clocks and low priced watches. 
As timepieces have become a necessity of 
life in every country, it was essential that 
this country increase its productive capac- 
ity as rapidly as possible.” 

Germany’s isolation will make the world 
almost entirely dependent upon the United 
States for the supply of timepieces, accord- 
ing to a recent statement made by Walter 
Camp, president of the New Haven Clock 
Co. Mr. Camp was quoted by a New 
Haven newspaper as speaking as follows: 
The Foremén’s Association of the M. 
B. Schenck Co., Meriden, will hold an 
outing at Momauguin on Saturday, Aug. 
4. The trip will be made by motor and 
a shore dinner and a program of sports 
have been arranged for. A baseball game 
between the married and single men will 
be the feature of the day. Johnny Hayes 
and Frank Corkins will be the battery 
for the benedicts and William Dudack 
and Charles Woodtke will uphold the 
prestige of the single men. 

An addition to the factory of the Wal- 
lace Barnes Co., of Bristol, has been de- 
cided upon and contracts awarded. The 
plans were drawn by Architect Hunt 
of Torrington, and call for an addition 
60x107 feet on Main St. and five stories 
high, also an ell in the rear 40x80. The 
offices of the company will be located on 
the top floor. The lower floor will be 
used for a shipping room, and the other 
two floors for manufacturing purposes. 
The present office will be moved across 
the street onto land owned by D. A. 
Peters, as the space now occupied by the 
office will be needed for the new addition. 


. The company is engaged in the manufac- 


ture of all kinds of steel springs, includ- 
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ing clock springs, and in spite of the 
large additions which have been made 
to the plant in the past few years, more 
room is urgently needed for the rapidly 
increasing business. ! 








Consular Notes. 





A firm in Bolivia, importing American 
goods, desires to be placed in communica- 
tion with manufacturers of inexpensive 
watches and watch fobs of black silk. For 
further information regarding this matter, 
in writing the Bureau of Foreign and Do- 
mestic Commerce, Washington, D. C., ref- 
erence should be made to file No. 25038. 

According to a recent issue of the Daily 
Consular and Trade Report, a firm of 
jewelers in India desires samples and prices 


of imitation silver, which is a fiberlike 
thread wound around reels, having the 
white appearance of silver. A sample of 


the material may be examined at the Bu- 
reau or its district offices. Refer to Mis- 
cellaneous No. 194. Further information 
regarding this communication should be di- 
rected to the Bureau of Foreign and Do- 
mestic Commerce at Washington, D. C., 
and reference made to file No. 25,054. 








Business Troubles. 





An involuntary petition in bankruptcy 
has been filed against Wm. Rubin, Pater- 
son, N. J., and a= receiver has been 
appointed. 

A voluntary petition in bankruptcy has 
been filed by Frank N. Boss, Helper, Utah. 
The meeting of creditors was scheduled 
for July 21. 








Atlanta, Ga. 





Mr. A. F. Silvers of Silvers & Woods is 
resting at the beach. 

Mr. A. Holzman has returned from a 
two weeks’ trip to New York. — 

Mr. W. W. Burnett, Pelham, Ga., called 
upon the wholesale trade last week. 

Mr. S. W. Risien of The Associated Sil- 
ver Co. of Chicago called on friends in 
this city last week. 

Mr. Ed. Greshem of Ewing Brothers is 
spending the week end at his home in 
Ohatchie, Ala. Mr. Greshem expects to 
leave shortly for France with Dr. Daly’s 
Cross Ambulance Corps. 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 
Selling Price, 

Date. London. .999 Basis. 

nn Mews seseunsaceiesciees 39% 82 

Dt CGiitveceeeseetetuckeden 39% 81% 
Di ivccckee seueedsaeeses 39% 81% 
Tt Di ochesdseune obeseseee 395% 81% 
De Eilows oekee wake tenes eer 39% 81% 
Dee Ga ssi00sedckeneadeeser 3956 81% 








Burglars recently entered the store of 
the Wiesepape Mfg. Co., Columbia, S. C., 
by removing the bars from a rear win- 
dow. The safe was not touched and only 
two watch cases were taken from the win- 
dow. 
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